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WILMINGTON PLAN 
T0 GUIDE NATION 
IN FIRE PROTECTION 


Recognition Given By National Fire 
Protection Association and U, S. 
Chamber of Commerce 








) FIRST PRINTING OF TEXT 





Worked Out By H. L. Miner, of Du 
Pont de Nemours & Company 
Plant, Wilmington, Del. 





It is a curious anomaly that a city, 
which only a few years ago was cited 
as “a horrible example” from a fire pre- 
vention standpoint, should today be the 
model after which all other municipal- 
ities and townships throughout the 
country are to be patterned. 
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The city in question is Wilmington, 
Del., originator of the plan which now 
bears its name and will be pushed for 
nation-wide adoption by the United 
States Chamber of Commerce in collab- 
oration with the Fire Prevention Week 
Committee of the National Fire Protec- 
The 


printed 


tion Association. 
plan,” is being 
the first time. 

It was chosen as the most effective 
means of mobilizing fire prevention 
forces on a permanent basis at a spe- 
tial meeting in New York City during 
the week preceding. More than two 
score of the leaders in conservation 
work in the United States and Canada 
were present at the conference and 
waxed warmly enthusiastic in praise 
of its dominating thought and its every 
minute stipulation... The plan was 
sponsored at the meeting by Supervisor 
T. Alfred Fleming, of the Conservation 
Department, National Board of Fire 
Underwriters, chairman of the commit- 
tee,and its author, virtually speaking, 

H. L. Miner, manager of the fire pro- 
tection section of the E. I. DuPont de 
Nemours & Company, Wilmington, Del. 


Provision For Official “Conscience” 
Spur 

The underlying principle of*the plan 
Ws the vesting of individual responsi- 
bility in various political, industrial, 
social and educational organizations for 
certain assigned features of a general 
City-wide fire prevention campaign. 
Conservation work under this regime is 
Not merely a matter of elaborate 
planning for a sensational Fire Pre- 
en Week observance, as hereto 
a but a dogged. day-by-day, 365- 
4yS outof-the-year fight against the 


“Wilmington 
herewith for 


(Continued on page 24) 
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THE “Phoenix” appreciates the function and rights of 

Agents. It is an Agency Company in all that term im- 
plies. It has not only done its duty in its relationship 
with policyholders and claimants but it has been equally 
diligent in seeing to it that its relationship with its 
Agents are cordial and harmonious. 


PHCENIX 


Assurance Company, Ltd., 


of London 
100 William St., New York 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 


Yesterday Today 


Tomorrow 

















A few Agency Opportunities are open in the following states: 
Conn., Del., Ohio, Texas, Vt., W. Va., Wis. 





COMMERCIAL UNION FIRE INSURANCE CO. 


Address our nearest Department 


810 Main St. Gas & Elec. Bldg., Hurt Bldg., 
Dallas, Texas Denver, Colo. 


76 W. Monroe St., 


114 Fifth Ave., 
Chicago, Ill. 


Atlanta, Ga, New York, N. Y. 
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EQUITABLE. LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


1923 


Admitted Insurance in 
Dec. 31 Assets Force 
WOES ..cccccccces QRRAReeee $ 67,326,327.00 
1922 ............ $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 
per cent. 

For information regarding agencies 

Address: Home Office—Des Moines 





IMPORTANT NEW 
INSURANCE TIP 
BY CREDIT MEN 


Advise That “Key Men” of Every 
Business Be Insured for Benefit 
of Concern 





OF SUCH 





VALUE PROVISION 
National Assselation of Credit Men 


Also Goes on Record Against State 
Monopolies in Insurance 





At the recent annual convention of 
the National Association of Credit Men 
in Atlanta the insurance and preven- 
tion committee, (E. W. Johnson, Port- 
land, Ore., chairman) made an interest- 
ing report in which the importance of 
insurance was again accentuated. One 
paragraph of the report which was 
adopted follows: 

“Our committee gave attention dur- 
ing the year to other forms of insur- 
ance that enter into credit considera- 
tions and measurements. The cordial 
relationship established with the Na- 
tional Association of Life Underwriters 
who had volunteered speakers’ for 
meetings of credit men was more firm- 
ly cemented. The beginning made last 
vear was followed up by the committee 
of this year and competent speakers at 
a number of local association points 
presented eloquently the reasons why 
life insurance for the benefit of busi- 
ness should arrest credit men’s atten- 
tion. The credit man seeks to know 
the key man in the concern to which 
he checks considerable credits, bearing 
in mind that more upon the key man 
than perhaps upon the capital of the 
concern itself, rests the success of the 
business. The credit man, therefore, 
urges upon important customers that 
they insure themselves as liberally as 
possible against the loss by death of 
the key man. There are examples 
aplenty to indicate the value of such 
provision.” 


Against State Monopolies 


The association also heard and 
adopted this section of the committee’s 
report: 

“We have joined with our legislative 
committees in opposing propositions to 
give the state monopoly over certain 
forms of insurance, justification for our 
stand being readily found in the con- 
trast between service and handling of 
insurance funds under the best private 
and state control. Your committee is 
convinced that the interests of the pub- 
lic are served best through companies 
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chartered by the state but under wise 
state supervision backed up by the 
right to exercise sufficient authority 
over the companies as holders virtually 
of trust funds to protect the public 
against vicious or incompetent manage- 
ment. , 

“We cannot be too deeply impressed 
with the similarity of point of view 
toward business that the insurance and 
credit men hold. We deal in values 
not only physical, but mental and spir- 
itual--and these values enter into 
credit estimates and also into insurance 
estimates. The two interests should 
continue to work together with a view 
to bringing about a better estimate of 
values and a more intelligent discrim- 
ination. 

“Your committee of this year has 
been trying to follow the lead given By 


last year’s committee to point out to 
credit men the relationship of other 
forms of insurance to credit—liability, 


workmen's compensation, fidelity, ete.— 
that it is highly important that it be 
not expected by debtors that creditors 
shall share in carrying the burden that 
falls upon the debtor by reason of one 
of those sudden disasters that may at 





any time come upon a business and 

against which it is possible to make 
provision through insurance.” 

B. S. Miller of tha 

How Agent Brill & Scott agency of 

Overcame the John Hancock Mu- 

Prejudice tual Life at New York, 

gives this personal ex- 

perience in overcoming a_ standing 

prejudice against life insurance, 


which resulted in a good sized policy 
on first interv ew: 

“After closing a large case, TI re 
quested that my client recommend 
me to one of his friends. He sug- 
gested a relative who had no insur 
ance although he had been. approach2a 
many times. I cafled this relative on 
the phone and arranged an appoint- 
ment for the next morning. ,My ap 
proach was the usual one, stating that 
I had rendered a unique service to his 
cousin and felt that I could arrange a 
program that would fit his needs if ha 
would give me a little data. 

“Well, when he realized that 
insurance he just balked and wanted 
to end the interview. He is one of 
America’s leading violinists, an artist 
of the highest rank; married; and no 
children. Taking his age and com- 
puting his expectancy, multiplied by 
his yearly earning capacity, his eco 
nomic value would be about $1,500,000. 
When I informed him of this econom‘c 
value, and asked him if he had a violin 
that had such a value would he not 
have it. insured, he replied that he did 
have a very valuable violin and that 
he had it covered with insurance, to 
which I answered, ‘And the master 
of that instrument, with his marvelous 
earning capacity, which would instant- 
lv be lost if death destroyed his brain 
and skill, is not covered?’ Then T sat 
silent. And he sat silent. After a few 
moments he looked up and I looked 
up. Our eyes met and they held one 
another. Soon he slowly said, ‘I'll take 
an examination to-morrow’ morning.’ 
And at that time, I took his applica- 
tion and settlement for $50,000, and 
ordered an additional $50,000 for his 
approval.” 


it was 





MOST POPULAR POLICIES 


Statistics on new paid-for business of 
the Bankers Life of Iowa for 1922 show 
that 67%,% of all new business paid 
fear was on the Life Paid Up At Age 
Seventy plan. This policy has been the 


most popular among clients of the 
Bankers Life Company for several 
years. The next most popular policy 


in 1922 was the Twenty Payment Life, 
which was represented by 8.21% of the 
total and the percentage of Ordinary 
Life was 5.25. 





Charles G. Smith, president of the 
Great American. has been made a 
trustee of the Seaman’s Savings Bank, 
New York. 


Answering Agents’ 
Prospect Problems 








FITTING POLICY TO NEEDS 
Field Underwriting Problems Are 
Answered in Massachusetts 
Mutual Life’s Paper 
The Massachusetts Mutual Life 


paper “The Radiator” runs a question 
box column in which the editor 
answers questions on underwriting 
problems sent in by agents. The fol- 
lowing answers wera in the last 
issue: 

If a man aged 38 were to take a 
twenty-payment life policy and after 
payment of premiums for twenty years 
were then to select the endowment 
option, would the company permit him 
at maturity to take the difference be- 
tween the endowment proceeds and 
the single premium for a $1,000 paid-up 
life policy in cash, and continue the 
insurance as a $1,000 paid-up Life con” 
tract? 

After the insured commences to pay 
premiums beyond the number stipu- 
lated in a limited payment life con- 
tract, the policy is then in all respects 
an endowment policy; therefore, if h2 
desires to continue the insurance be- 
yond the maturity date as a paid-up 
life policy for $1,000, it is necessary 
for him to submit satisfactory evidence 
of insurability. 





A limited payment life policy with 
the provision for waiver and annuity 
attached is carried for five years and 
then surrendered for extended insur- 
ance. Tf during ‘the extended period the 
insured becomes totally and perma- 
nently disabled would he receive dis- 
ability benefits during life or merealy 
for the remainder of the extended 
period? 

The provision for waiver of pre- 
miums and annuity payment in the 
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PROSPECTS 



































practical suggestions. 


PRICE $3.65, POSTPAID 


86 FULTON ST. 








This book will open the eyes of business men, sales managers and salesmen 
to the unlimited possibilities in their particular lines when they approach 
and study their problems properly. 
needful for modern business survival and brings together in one volume 
the principles and practices upon which successful selling must be built. 
It is a new scientific approach to all distribution problems. 


Prof. Hess has based his work upon the bed-rock principles of successful 
business as it is carried on now and will be in the future. 
received the endorsement of many business men. 
writes: “If the average knight of the road would buy a copy of this book, 
spend his spare moments reading and .digesting it and then go out and 
put its theories into practice, it would be difficult to say how far he might 
not go and what high goal he might not reach.”’ 
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We are giving them to our salesmen at the rate of 
40,000 PER YEAR 
We Help Our Salesmen 
BANKERS LIFE COMPANY 
e 
Des Moines 
Established Geo. Kuhns |) 
1879 President 
event of permanent and total disability TRIBUTE TO FERD D. DUNKER ; 
is automatically cancelled at the com : x 
mencement of the extended insurance. Royal Union Mutual Officer Much &._ 
As stated in the policy contract, dis- loved By Both Home Office 
ability must occur before default in and Field 
the payment of any premium. 
The current number of the Royal Un} 
If question of the application, “is ion Mutual Life’s company bulletin js| 
automatic premium loan desired?” {8 largely devoted to tributes from officers 
answered affirmative, which option, re- ong geld to the late Ferd. D Dunk 
duced paid-up insurance or extended ‘ Sas Ee os ae 
term insurance, do you advise, and Who was assistant secretary of the com 
why? pany. The agents have made May per 
h ~ urge gg loan - manent “Dunker Memorial Month," 
vision is in force, e company w Secret: Sidne Foste saci ok 
ecg os ; a se —h ina er writes of 
ere 15 8u aaa oe # % 7? there “The very sudden death of Assistant | 
sei 2 Ben quar wd prem — r Secretary Ferd D. Dunker is a deep) 
ane a ccc er caine an ae. break into my _ personal affections 
faerie y aid up iamenatien weet be Ferd was, in fact, a member of ‘the oli 
pr ene on pier ay rf pater ne guard.’ For nearly thirty years he had | 
t aig ree aes ’ vid be : Scout no thought of his business vision other | 
whe aodiaaa ae hag ’ wuld de ~ q than the interests of the Royal Unio 
ae eo _ “4 a ae pain . epen Life and the protection of the policy. [ 
upon ® applicants viewpoint. holders. He was willing to inconven 
ee rns ae ience himself when necessary, in the 
TO MOVE TO SEVENTH FLOOR service of all connected with the com — 
The Mowry & Reinmund general pany, executive officers, all the agents, 
agency of the Aetna Life will move to is and little, all office associates from 
the 7th floor of 100 William Street. cashier to messenger, inclusive. 
SIONS CSS ee aes “Ferd commenced at the very bottom, 
He did not apply for wages, but for! 
A Complete Short Course service, and filled almost every position | 
from office boy to consultant advisor 
® “ - with the chief officers, and every posi: 
in Selling from a New tion he filled not only with credit, but 
° with rare thoroughness, ability and 
Angle----The Twentieth skill. He was a master in delineation 
of forms and figures as many documents 
Century Answer to All of the home office bear testimony whicl 
which shall endure for all future. 
Sales Problems. “It is no magnified statement when 
I admit that by my authority he hai 
written my signature a _ thousand or 
more times. My confidence was Wel 
placed! Ferd Dunker’s integrity was 
CREATIVE without blemish. His word was his 
bond. His smile was a cheer, his a 
SALESMAN S HIP sociation a comfort. Faithful in every 
way, clean in home, personal, as wa 
as official relations, he has left 10 
By HERBERT W. HESS, Ph.D. one enemy among the worthy.” 
University of Pennsylvania See See 
NOW NON-PARTICIPATING 
Author of The Lincoln National Life, of For 
PRODUCTIVE ADVERTISING Wayne, Ind., went on a non-participa! 
ing basis March 1. 
Illustrated. 339 Pages. 
The Mutual Interest Life is being 
ganized in Omaha by Edward T. Swob’. 
It will specialize on a 20-payment lif 
It defines the human processes extension terminal endowment poli}. | 
H. H. Kohlsaat, former publisher | 
newspapers in Chicago, has been sue 
Filled with hy the Massachusetts Mutual Life for § 
the recovery of a $37,175 premium. 
George T. Minesinger has been ap 
It has already pointed superintendent of the _ : 
The Buffalo Commercial & Southern Life at Rochester, Pa. [ 
comes from the Home Office. 
B. O. Berge will be president of the 
new Northwestern Union Life of 
tawa, Ill. 
Send Your Orders At Once to June will be old policyholders mon" 
with the Connecticut General. 2 
NEW YORK Senator W. J. Tully, counsel of the § 


Metropolitan has sailed {0 


Europe. 


Lif, 
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National Life, U. S. A., 
To Enter Massachusetts 


FIRST FROM WESTERN STATES 




















Aftermath of Hobbs’ Ruling Revoking 
Cutting Preliminary Term 
Ruling 









By his recent ruling revising the rul- 
ing of Commissioner Cutting as to the 
valuation of the so-called preliminary 
term policies, which ruling made many 
years ago has kept some companies out 
: of Massachusetts, Commissioner Hobbs 

- has made a hit. His action was taken 
| in connection with the application for 
admittance of the United Life & Acci- 
“ER | dent Company, of Concord, N. H. 

, The Eastern Underwriter this week 
' asked a number of companies whether 
they intended to enter Massachusetts 
in view of the commissioner’s ruling. 








| 
PLEA 


al Un From Robert D. Lay, vice-president 
tin is) ft the National Life of the U. S. A. 
Micers came this telegram: ‘Heartily appre- 
unker, ciate Commissioner Hobbs’ bigness. 
— Will apply for admission on securing 
oo satisfactory representative.” 

ao The International Life sent this: 
es ol 


“We are not considering entering 
istant Massachusetts.” 
deey The Illinois Life wired: “We have 


oo no present intention of entering Massa- 
Le Old 

e hai chusetts.” 

other Missouri State Life Statement 
Union § Vice-president Thomas F. Lawrence, 


polit’ |. of the Missouri State Life, wired The 
~~ Eastern Underwriter as follows: 
- com “We are glad to see Massachusetts 


f 
oot getting uptodate for we are doing 
; 


} from business on the methods of 19238 rather 
ottom, than those of 1870. ITllino’s standard 
it for’ of valuation has for years been recog- 
sition! nized by the foremost actuaries as at 
dvisor 


least (if not more) scientific than 
full net level reserve basis. Compani2s 
valuing on Illinois standard are at 
. least as sound as those valuing full 
eation net level and can place expense of 
ments writing new business where it belongs 
whic! on first year premiums rather than 
. to have to borrow from the funds ac- 
when cumulated by old policyholders. We 


r posi: 
it, but 
y and 


e had are glad also that the Eastern states 
nd ot are realizing that they should welcome 
3 Well Western companies as their own com- 
ry was panies have been warmly received in 
is his the West. This company is excecding 
is as its 1922 production by about 100%; so 
every we have no presant plans for entering 
wel any additional states.” 
af no' 
, How Hobbs’ Ruling Was Received in 
Massachusetts 
; A despatch to The Eastern Under- 
+ For! writer from a Boston correspondent 
icipat gives this view of the situation: 


“It is very gratifying to have Com- 
missioner Hobbs make this ruling in 
ng or connection with a New England com- 


iwobe. Pany with which Mr. Merrill is con- 
nt lite hected. Besides this, we rather appre- 
olicy. hend that it will settle the controversy 
a and that there will be no attempt to 
her . Upset the present status in any way. 
1 suet Certainly, so far as Massachusetts life 
fe fo Insurance companies are concerned 
1. they will feel very much relieved by 
aa Commissioner Hobbs’ action. 
este | “The situation in Massachusetts is 


He | Somewhat more liberal than in New 
5 oni where the new reserve law has 
een restricted so that companies op- 


of the frating on the preliminary term basis 
cannot ente 


Ot H r that state except they sub- 
of mit to the expense restrictions imposed 

— the level premium companies; 
neat Whereas in Massachusetts a prelimin- 


wi term company could enter and not 

i = subject to restrictions as to expendi- 

of the ae Provided it was not authorized to 
ot 


¢ business in New York State, in 
(Continued on page 6) 
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Regulus Lived Up 
To His Faith 


HE self-sacrifice of Regulus is one of the great 

glories of history. As the story goes, he was cap- 
tured by the Carthaginians and held a slave for many 
years. 

Later he was sent back to Rome with instructions to 
advise his country to sue for peace. If peace resulted, 
Regulus was to go free—if not he was to return to Car- 
thage and forfeit his life. The supposition was that the 
old Roman would advertise the power and strength of 
the African town and scare his own country into sub- 
mission. But the supposition went wrong. 

Regulus urged Rome to fight on. 


Naturally his friends begged him to stay and not 
return to Carthage. “‘I have given my word,” he replied, 
and went back to die. 

And yet, as Thackeray said: ‘*’Tis not the dying for 
a faith that is so hard, ’tis the living up to it.” In every 
home some modern Regulus is living up to the faith. In 
every home someone has given his word. Life insurance 
justifies faith and loyalty. No man has any right to 
weaken or destroy any faith which he cannot, or will 
not, replace with a loftier. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 


‘Home Office, Newark, New Jersey? 





Ensign Cases Are 
Settled By Agreement 


STRANGE FEATURES OF CASE 








Companies Questioned Identity of 
Burned Body Claimed to Be 
Hudson Undertaker 





The Ensign, cases, about which there 

has been a great deal of publicity in 
law journals and elsewhere since 1918. 
have been settled out of court by an 
agreement between ‘he attorneys for 
the widow and the insurance compan- 
ies, by which, it is reported. the com- 
panies will pay the face of the policies 
on the life of Edwin W. Ensign, and a 
lump sum covering interest. The com- 
promise resulted from a meeting held 
recently in the office of Patrick C. 
Dugan, at Albany, of counsel for the in 
surance companies. Mrs. Ensign was 
represented by Judge Mark Duntz. 
; The cases settled by the agreement 
involved policies issued by the Mutual 
Life, New York Life, Bankers Life and 
the United States Casualty. 


Story of the Case 

insign, an undertaker of Hudson, 
left his home on the afternoon of De 
cember 12, 1918, in his auto truck. os 
tensibly for his summer camp at Lake 
Charlotte, twelve miles east of Hudson. 
That was the last time his wife, Kath- 
ryn D. Ensign saw him alive, according 
to her testimony. Soon after 1 o’clock 
the next morning the body of a man 
was hauled out of the ruins of the 
burned summer camp of the Ensign 
family. It was recovered by Ray T. 
Bates, Ensign’s partner. The head had 
been burned partly away, but the flesh 
on the chest was unharmed. The hands 
and feet were missing. 

Ensign, witnesses at the trial testi- 
fied, had a numben of gold crowned 
teeth. No teeth were found in the 
burned camp, although the Coroner 
said he scraped up all the ashes about 
the head, which rested in a granite 
pan. The teeth were missing. but a 
bunch of keys was found under the 
body. 

The Travelers contended that the 
body was not that of, Ensign; that the 
man had been dead before the fire and 
had died from  influenza-pneumonia. 
It averred that a week before Ensign 
disappeared there were in his morgue 
in Hudson bodies of several per- 
sons who had no home or who had died 
from pneumonia. The company’s law- 
yers insisted that a dead man had 
been placed in the camp before the 
fire. 

Ensign was insured for $103,250. The 
firs was a nine days’ wonder in Hudson 
and its vicinity, where Ensign was 
well known. The night before the fire 
he had been electel master of Aquila 
Lodge of Masons in his home city. He 
had the respect of people generally and 
his death was mourned. 





YORK WITH HOLLANDER 





Former Superintendent of Agencies of 
Equitable Life Assurance 
Society Makes Change 





Leslie C. York, formerly superinten- 
dent. of agencies of the Equitable Life 
Assurance Society, and who travelled 
from one end of the country to tha 
other at various times in connection 
with the accident and health business 
of the Equitable, has become superin- 
tendent of agents of the August Hol 
lander agency of the Society in New 
York. 

Mr. York was formerly a leading 
figure in the casualty business and 
when the Equitable went imto the ac 
cident and health business he did fine 
work in acquainting the agency force? 
with facts about that coverage and 
how to sell it. After the Society re 
tired from new production in accident 
and health he was engaged in ‘> pro 
gram of conservation of the bu:insss 
already on the books. 
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There is an Equitable Policy for every Life Insurance Need 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 


120 BROADWAY * NEW YORK 
Gyo 




















W. A. DAY, President 
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‘Legal Liability When 
Murder is Involved 


PROPOSE NEW POLICY CLAUSE 





Where Beneficiary Causes Death of 
Insured Only Actual Amount of 


Premiums Should Be Paid 





It has long been the established law 
Sthat if a person who is designated as 
Sihe beneficiary in a policy of life in- 
arance murders the insured, or felon- 
Siously causes his death he will be de- 
jarred from recovering on the policy, 
‘for the reason, that it would be con- 
& trary to public policy to permit a per- 
Bier has murdered another to re- 





S over on a policy on the life of the as 
> sured, whether the person who did the 
© killing intended to realize the benefit 
or not. 

This was the subject of a paper read 
fore the Association of Life Insur 
ayce Counsel, at its recent meeting at 
Milwaukee, by W. HH. Hinebaugh. 
veperal counsel of the Central Life, of 
{li nois. 

Liability of Company Continues 

Mr. Hinebaugh pointed out that the 


fact that the law seems weil settled, 
that the beneficiary who kits the in- 
sired cannot recover on the poiicy 


does not mean that the company is re- 
lieved of ali Jiability on the policy con- 


tracts. 

Perhaps the most celebrated case 
during our time, involving this ques- 
tion was the famous Mabrick case 
where Mrs. Mabrick who killed her 


husband was made beneficiary in a life 
insurance policy, and after the death 
of her husband, but before she was 
tried for murder, assigned her interest 
in the policy, 

The assignee of the policy and the 
executors of the deceased brought an 
action against the company to recover 
on the policy and it was held, that the 
ussignee could not recover, and it was 
further held that the fact that the bene- 
liciary did not know of the existence 
of the policy when she killed her hus- 
hand would not take the case out of the 
rile stated, 

The Supreme Court of the 
lowa in the case of Schmidt vs. 
erm Life Association 112 Iowa 40, or 
Northwestern Reporter Volume — 83, 
page S00, in a well considered case held 
that 

“Where the beneficiary in a benefit 
certificate of insurance murdered the 
insured, the company’s liability was not 
thereby terminated, but the benefits 
wider the certificate reverted to and 
became a part of the asgsured’s estate, 
and his administrator could recover 
thereon for the benefit of those who 
would have been entitled to the insur- 
ance in the absence of any designation 
Ola beneficiary.” 

Legal Principle Settled 

ll is undoubtedly the settled law in 
this country, said Mr, Hinebaugh, that 
the beneficiary in a life insurance pol- 
KY who intentionally and feloniously 
“ases the death of the assured, can- 
hol recover on the policy, but, although 
oN hamed beneficiary who murders or 
“onlously takes the life of the insured 
“Mnot receive the benefit of the insur- 
ance, yet this does not release the com- 
rany from the payment of such pro- 
feeds to any one, in the absence of a 
orale provision to that effect, and 

'e courts have held in numerous jur- 
dictions that representatives of the 
"wp agen 4 he entitled to recover, and 
aseured’s edict ted be enforced by the 
of hig paths oy rator for the benefit 
tighte ar ate by the forfeiture of the 

"pe of the beneficiary named. 
ied, this deve ee kills the as- 
by the beneficiary prevent a recovery 
Sing is wens pei ver though the kill- 
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MASSACHUSETTS 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 


Incorporated in 1851 


MUTUAL 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 











JOSEPH C. BEHAN, Superintendent of Agencies 











kill not existing his right to the mortu- 
ary fund ‘s not affected ‘thereby. 

In the case of the New York Mutual 
Life vs. Armstrong 117 U. S. 591, the 
court said that where a sane assignee 
of a life insurance policy caused the 
death of the assured by felonious means 
he cannot recover. 

Suggests New Clause 

“From a somewhat extended and 
careful consideration of the authori- 
ties,” said Mr. Hinebaugh, “I conclude 
the established rule to be, that where 
the beneficiary in a life insurance pol 
icy, wilfully, and feloniously takes the 
life of the assured he cannot recover, 
nor can his heirs or legal representa- 
tives recover, but this does not relieve 
the insurance company from payment 
as the proceeds of the policy under such 
circumstances becomes payable to the 
astate of the assured. 

“The conclusion is evident that if in- 
surance companies desire to protect 
themselves against loss where the bene- 
ficiary murders the assured they must 
have a provision in their policy con- 
tract to the effect that in the event 
the assured is murdered, by the bene- 
ficiary, or dies by the hand of justice, 
that then and in that case the amount 
payable under the policy shall be the 
amount of premiums actually paid and 
no more.” 





WRITES TRUST COMPANY GROUP 
The Metropolitan Life has issued a 
group policy covering all of the em- 
ployes of the Farmers Loan & Trust 
Co., of New York. The trust company 
ussumes the entire cost of the insur- 
ance which provides for one year’s 
salary payable to dependents of em- 
ployes. The insurance ineludes a dis- 
ability provision. 





NEW GENERAL AGENT 
S. A. Shockey, formerly with the 
State Life, has been appointed general 
agent for the Standard Life of St. Louis, 
headquarters Kansas City. 


Business Production 
Setting New Record 





LIFE PRESIDENTS’ FIGURES 
Iluge Gains in Both Ordinary and 


Industrial Shown in Reports From 
Forty Companies 





Kigures prepared by the Association 
of Life Insurance Presidents for the de- 
partment of Commerce on current life 
insurance production, reveals that dur- 
ing the first five months of this year 


for the five months for 40 leading com- 
panies against $2,609,000,000 for the 
same period of 1922. 
Monthly Production 

The new paid-for business of these 
companies during the first five months 
of 1923 exceeds that of the first six 
months of 1922, which was three billion, 
162 million dollars. The monthly pro- 
duction figures for 1923, compared with 
1922, on paid-for basis, are as follows: 





1922 1923 
January ... $441,165,104 $5 24,528,384 
February .. 479,945,311 539,697,684 
‘March 567,888,129 699,088,693 
April 655,948,412 727,178,751 
MAY occ cas 564,281,928 704,375,550 
Total .$2,609,228,886 $3,194,869,064 


“These figures give striking evidence 
that the American people are saving at 
u greatly increased rate this year, as 
well as spending,” said Manager George 
T. Wight of the Association of Life In- 
surance Presidents. “This compilation 
is based on the business actually paid- 
for, exclusive of revivals, increases and 
dividend, additions, of 40 United States 
life insurance companies having in force 
seventy-seven per cent of the total legal 
reserve life insurance outstanding in 
the United States. 

“Records for the last two years show 
that about forty-one per cent of the 
year’s business is done during the first 
five months. On this basis, the paid 


for business of these 40 companies 
in 1928, if the present trend is 


maintained throughout the year, will 
approximate more than seven billion, 
750 million dollars, surpassing even the 
record year of 1920 when their new 
business amounted to six billion, 696 
million dollars. Assuming that the 





NEW LIFE INSURANCE PAID-FOR DURING FIRST FIVE MONTHS 
OF THE YEARS 1921, 1922 AND 1923 
The forty companies whose new business is included in this table had in force 
77% of the total legal reserve life insurance outstanding in the United States as 


of December 31, 1921. 


(Statistics compiled by the Association of Life Insurance Presidents from special 
reports furnished by its members.) 











1921 1922 1923 
First Five First Five First Five 

Months Months Months 
Ordinary insurance .......... $1,902,028,636.17 $1,942,876,151.78 $2,352,381,597.52 
Increase over previous year.. 40,847,515.61 409,605,445.74 
Ce NOM crc cece eb acne aed 2.15% 21.08% 
Industrial insurance .......... 524,691,599.00 595,805,326.00 735,720,993.00 
Increase over previous year.. 71,113,727.00 139,915,667.00 
CRIME OHMOR a os Saal ce Nae deme’ 13.55% 23.48% 
Group insurance ........ce.- 35,610,714.00 70,547,409.00 106,766,474.00 
Increase over previous year 34,936,695.00 36,219,063.00 
Ce TICE GNNG 1a 6 ck easipteweed aeen 98.11% 51.34% 
TOUT acco ce aie wccdaln Wham oe ond 2,462,330,949.17 2,609,228,886.78 $3,194,869,064.56 
Increase over previous year 146,897,937.61 585,640,177.74 
Ce SUORGRBE 5.56 so wadcadeaanews 5.97% 22.44% 
paid for business exceeded the same other life insurance companies carry- 


period last year by twenty-two per 
cent. If this ratio of production con- 
tinues throughout the remainder of the 
year, all past life insurance records in 
this country will be broken. 


The actual figures are $3,194,000,000 








and Permanent Disability Clause. 








PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 


An Increased Dividend Scale for 1923 











ing twenty-three per cent of the insur- 
ance in force write new business in the 
same proportion as the companies 
carrying seventy-seven per cent, the to- 
tal new business for 1923, on paid-for 
basis, exclusive of revivals, increases 
and dividend additions, will probably 
reach ten billion, 900 million dollars, 
as compared with the previous high 
mark in 1920 of nine billion, 419 million 
dollars. Twenty years ago the total 
amount of life insurance in force in the 
United States was ten billion, 500 
million dollars.” 

Huge Gains in Both Departments 

That both ordinary life insurance and 
industrial insurance are making tre- 
mendous gains this year is indicated by 
the segregation of the figures for the 
different classes of insurance. The fol- 
lowing table shows in detail, by classes 
of insurance, the comparison of new 
paid-for business for the first five 
months of 1921, 1922 and 1923, of the 
forty companies contributing their fig- 
ures to the Governmental records at 
Washington: 





Herbert N. Laklin, associate coun- 
selor of the Northwestern Mutual of 
Milwaukee, was the speaker at the 
monthly meeting of the St. Louis Life 
Underwriters’ Association held at the 
Chamber of Commerce on June 19, 
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Women Not Charged 
More Than Men 


LONG A POPULAR MISBELIEF 
Practically All Companies Charge 
Same Rates for Men and Women, 
But Limit Amounts 





Robert Lynn Cox, second vice-presi- 
dent of the Metropolitan Life answered 
an inquiry made by “The Standard,” of 
Boston, last week, as to why women 
were charged more than men for life 
insurance, in which Mr. Cox said: 

In answer to the question, “Why do 
all the life insurance companies charge 
higher rates for women than for men?” 
1 can only say that none of the sixty 
biggest and most prominent life insur- 
ance companies does charge a higher 
rate today, except as to short-term 
policies in a few cases. 

“It is true that a number of years 
ago, before the insurance companies 
had any reliable experience upon which 
to base their rates, women were 
charged $5 a thousand more than men. 
This charge was made simply because 
it seemed that women would show a 
higher death rate than men. But as 
soon as experience proved this not to 
be true, the excess charge was discon- 
tinued and today all of the prominent 
companies referred to charge women 
the same rate as men, 

“It is also true that one of these com- 
panies does not write insurance on 
women, and that a few write it only 
on certain plans or for limited amounts. 
The reason for this is that as a rule 
women have not as great a need for in- 
surance as men—that is, their death 
dues not usually bring as great finan- 
cial loss to dependent persons, and the 
same “insurable interest” does not ex- 
ist. But in every case where the insur- 
ance is written on women, they are now 
charged by most companies the same 
rates as men,” 





NO INSURANCE CONTRACT 
Massachusetts Ruling Where Manufac- 
turing Corporation “Insures” Old 
Employees Without Expense 





The Massachusetts Department was 
asked whether a manufacturing cor- 
poration which undertakes as a volun 
tary matter, without expense of any 
kind to its employees, to “insure” its 
employees of certain lengths of ser 
vice by the payment of death benefits 
to beneficiaries named by the employe, 
is a company “engaged in the business 
of insurance” or is subject to chapter 
175 of the Massachusetts general laws. 

The Department, through its counsel, 
rules that under the definitions of “in- 
surance company,” “contract of insur 
ance” and “life insurance company” 
set forth in sections 1, 2 and 118 of 
said chapter 175, it is clear that to con- 
stitute a life insurance company it 
must be engaged ag a principal in the 
making of life insurance contracts. 

“On the facts premised there is no 
contract,” he said. “No consideration is 
given by the employe and no legal ob- 
ligation is contemplated or assumed by 
the employer. Ths transaction is 
simply a promise by the employer to 
make a gift when the employe dies. A 
promise to make a gift is not enforce- 
able. In order to constitute a life insur- 
ance contract there must, as in the 
case of all contracts, be a sufficient 
consideration. 

“This proposition has been pre 
viously considered by the Department 
which holds that on the facts as stated 
the corporation is not engaged in mak- 
ing insurance contracts and is not sub- 
ject to said chapter 175, and your ques- 
tion is so answered.” 





The Aetna Club, consisting of the 
employes of the Aetna Life and its af- 
filiated companies will hold an outing 
at Long Beach on Saturday, June 23. 
The party will leave at noon and go 
out in busses. 


SUN LIFE SELLS UTILITIES 





Canadian Company Gets Record Check 
In Payment of Holdings in 
Western States 





The Sun Life, of Canada, received 
recently one of the largest checks ever 
drawn to the order of an insurance 
company and possibly the largest. It 
was for $30,903,881 and was in payment 
of its holdings of public utility secur- 
ities in fifty-seven different utility com- 
panies in Illinois, lowa, Missouri, Neb- 
raska and Kansas. It is understood 
that the profit to the Sun Life over the 
purchase price amounts to many mil- 


lions. The check was drawn by the 
Harris Trust and Savings Bank, of 
Chicago. 


NATIONAL TO ENTER 
MASSACHUSETTS SOON 
( Continued from page 3 ) 
which case the restrictions as to ex- 
pense in New York would apply to the 
business of said companies in all states 
where it did business. 

“While there is no reason to antici- 
pate any flood of applications for ad- 
mission to Massachusetts, or look for 
any change among the level premium 
companies in regard to their methods 
of valuation,—Commissioner Hobbs’ ac- 
tion nevertheless happily removes this 
subject from the field of further con- 
troversy. Once more the commissioner 
has shown that he has the courage and 
the wisdom to act decisively when such 
action is necessary.” 


What Hobbs Said 

In his ruling Commissioner Hobbs 
said: 

“Hereafter, policies which provide for 
not more than one year preliminary 
term by incorporating in the provision 
thereof specifying the premium consid- 
eration to be received a clause plainly 
showing that the first year’s insurance 
under such policies is term insurance 
purchased by a whole or a part of the 
premium to be received during the first 
policy year may be valued on the basis 
of mortality tables and interest rates 
prescribed by law in accordance with 
the preliminary term plan modified as 
follows: 

“Tf the premium charged for term 
insurance unter a limited payment life 
preliminary term policy providing for 
the payment of all premiums thereon 
in less than twenty years from the date 
of the policy, or under an endowment 
preliminary term policy, exceeds that 
charged for like insurances under twenty 
payment life preliminary term policies 
of the same company, the reserve there- 
on at the end of any year, including 
the first, shall not be less than the re- 
serve on a twenty payment life prelim- 
inary term policy issued in the same 
year and at the same age, together with 
an amount which shall be equivalent 
to the accumulation of a level net pre- 
mium sufficient to provide for a pure 
endowment at the end of the premium 
paying period equal to the difference 
between the value at the end of such 
period of such a twenty payment life 
preliminary term policy and the full 
level net premium reserve at such time 
of such a limited payment life or en- 
dowment policy. The premium paying 
period is the period during which pre- 
miums are concurrently payable under 
such twenty payment life preliminary 
term policy and such limited payment 
life or endowment policy.’ 

“The foregoing rule may be used for 
computing the reserve liability in case 
of new applications for admission and 
in case of examinations hereafter made 
and annual statements hereafter sub- 
mitted.” 





INTERVIEW STEVENSON 

John Allen Murphy has a long and 
interesting interview in “Printer’s Ink 
Monthly” for June on “The Hiring and 
Training of Salesmen,” based upon an 
interview with John A. Stevenson, sec 
ond vice-president of the Equitable 
Life Assurance Society. 
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Basis for Excess and 
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HERE is nothing new in acceptance of Excess and 

Substandard Life Insurance from Agents of other com- 
panies. There is something new in putting these dealings on 
a straightforward, out-in-the-open basis. 


When the Missouri State Life instituted its PLAN for 
handling brokerage business from all insurance men, the 
Company was convinced that its idea was sound and its 
methods practicable. Our experience has solidified that con- 
viction, and led to many improvements in the PLAN, and to 
its further liberalization. The adoption by other companies 
of similar procedure testifies to the success of our PLAN, 


Following are the points which have popularized our 
PLAN among insurance men: 


We write Excess and Substandard lines of Life Insurance, 
paying liberal first year commissions and guaranteed non- 
forfeitable renewals. 


Agents doing a brokerage business with us are admitted 
to the privilege of obtaining honors and awards, Club 
trips, etc., the same as our own Representatives. 


All agreements guaranteed by contracts direct with the 
Company. 


We write Accident and Health Insurance; Group Life and 
Group Accident and Sickness Insurance for Agents of 
other companies, 


Our service is prompt and thorough. Our Branch Office 
system enables us to maintain pleasant and satisfactory 
relations with insurance men. 


Do not mistake our motive—give your own company 
all the business you can. We are proud of our contribution 
to the Insurance Agents and to the insuring public. We are 
making more money for writers of insurance. If you are not 
one of those who are profiting by our PLAN you owe it to 
yourself to investigate. 





MISSOURI STATE LIFE 


Insurance Company 


M. E. Singleton, 
President 


Home Office 
St. Louis 
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Phoenix Advertising 
: In Two Magazines 


-;HE “AMERICAN” AND “DIGEST” 








first Advertisement, Soon to Run, 
Will Be Called “Key to 
Freedom” 





- The Phoenix Mutual’s national adver- 
> tising will start soon. In the “Literary 
© pigest” of July 14 will be published the 
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PHOENIX MUTUAL 
LIFE INSURANCE COMPANY 


HARTFORD Conn 


ent? 
fort Potiny Trnard 1831 


circulation of the 
3,000,000. 

The company has prepared a most 
attractive portfolio, beautifully  illus- 
trated in colors which outlines the be- 
sinning of the advertising campaign. 
Not only is it self-explanatory in tell- 
Ing the reasons for advertising, and 
advertising in the mediums which have 
heen chosen, but it has still another 
purpose, which is that it can be used 
effectively by progressive salesmen as 
4 soliciting document. With the pre- 
Mum notices now being sent from the 
home office the company is enclosing 
‘oples of these advertisements to all of 
ils old policyholders. 


two it estimates at 





BUFFALO AD CAMPAIGN 
“You may think you do not need in- 


surance today————.. 
“You may change your mind_ to- 
morrow! 


“Money alone will not buy it-—-— 
there are other requ rements. 

“Life insurance reached its greatest 
Value when most needed. 

; ed safe with the future——insure 

OW, 

Such is the Jatest advertising mes- 
‘age of the campaign being conducted 
iN hewspapers by the Buffalo Life Un- 
derwriters, Inc. This copy is being 
Written from week to week as the cam- 
palgn progresses bv the life insurance 
— of Buffalo in coltaboration, with 
lelr advertising agency. 





REPORTS RECORD BUSINESS 


The Guardian Life, of New York, re- 
ports that its new business is coming 

in record volume. July, the final 
month in the Leaders Club year prom- 
ses to break all records. The Leaders 
— Will not hold a convention this 
— a it was arranged last year that 
“© next convention will be held in 
Yellowstone Park in 1924, 





Use of Insurance In 
Making Contributions 


WHO 





SHOULD PAY PREMIUMS? 





Question of Insurable Interest Could 
Make Complications; Insured’s 
Estate Might Claim Proceeds 





With so many colleges, hospitals and 
similar institutions conducting cam- 
paigns for funds and the common use 
of life insurance as a means of making 
future contributions to them and the 
desire at this time of year of many grad- 
uating classes to provide endowment 
funds for their Alma Mater through life 
insurance, gives special interest to an 
opinion on the use of life insurance in 
this way written by Vice-President and 
General Solicitor Davis, of the Provi- 
dent Mutual Life, in furnishing informa- 
tion to one of the company’s agencies. 

In all propositions of the kind, said 
Mr. Davis, it is necessary, if the under- 
taking is to work out satisfactorily and 


safely for all concerned, that the 
amount of insurance carried on each 
life shall be in keeping with the 


amount of benefits which each individ- 
ual is to obtain if a pension system, or 
in keeping with the amount which each 
individual desires to contribute to the 
charitable or educational undertaking 
in hand, 


Best For Insured To Pay 

“T do not know of any decision in 
the state in question,” said Mr. Davis, 
“holding that a college has an insurable 
interest in the life of one of its stu- 
dents or graduates, and while the courts 
of your state might hold that such in- 
surable interest exists I think it would 
be a most unusual case where a col- 
lege would have such insurable interest 
in the lives of its students or graduates 
as would entitle it to take out insurance 
for any considerable amount. It is al- 
most universally admitted, however, 
that a person has an insurable interest 
in his own life and may take out and 
carry a policy on his own life, making it 
payable to whomsoever he _ desires 
whether such person (or college) has 
an insurable interest in the life of the 
insured or not. If the students or grad- 
uates of the college in question desire 
to take out insurance for the benefit of 
the college, I would suggest that each 
individual who might be _ interested 
should take out a policy on his own 
life, making it payable to a trustee or 
the college, and pay the premiums on 
such policy out of his own funds. If 
the parties in interest were to raise a 
common fund out of which the pre- 
miums would be paid on the lives of a 
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Incerporated 1851 
BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 


W. D. WYMAN, President 


This Company has olnege pursued those policies in the conduct of its business that 
i reputation for stability and fair dealing. 
Has always extended reasonable assistance and encouragement to its representatives 


Has always rendered the highest grade of service to its policyholders. 
WINFIELD 8S. WELD, Supt. of Agencies 














INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.60, 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 


DI ocisceiccevdacccdcaadawadercees waudeadhdeecntecauedduciecdgaaéucadssaes +++ee8 32,633,933.08 
WI « cada cacaxcauaducsesdescceduncestadesaeaatuasebecce wacadacdwecensaa eeeeee 28,512,821.50 
Capital and Surplus...........cccccccccccccccvccccrcccccccscscvcves desaeced eoese 4,121,021.58 
Wee i ino onc cn ccc cccccccsncccesscoseccsacesseacecae aiensanesiagndanes 163.68 
WR WeOGe C6 OHI SUOICEI Go oo cine nce cececccecacnccesedccccsacccesedcesss cocceeee 2,931,153.58 
Total Payments to Policyholders since Organization..............cceeeesseees $30,051,860.92 


JOHN G. WALKER, President 











few individuals, those individuals whose 
lives would be insured would not be 
the moving factors in taking out insur- 
ance on their own lives, nor would they 
be paying the premiums, but. the per- 
sons who would be the moving factors 
and who would be paying the premiums 
would be persons having no insurable 
interest in the lives proposed for insur- 
ance, and in such case in event of the 
death of one of the insured his exec- 
utors or administrators might claim that 
the trustee or college had no insurable 
interest in the life of the insured and 
that therefore the proceeds of the pol- 
icy in excess of the premiums paid 
should be paid to the estate of the in- 
sured.” 


The Usual Plan 


The plan usually followed, Mr. Davis 
said, is to select a trustee, to whom 
the policies are made payable, and the 
trust deed sets forth the trusts upon 
which the trustee is to receive the in- 
surance moneys which may become 
payable. In cases where it is desired 
to accumulate a given sum for a certain 
purpose the persons interested usually 
take out endowment policies maturing 
at the same date, and then provide by 
the terms of the trust deed that in 
event of any of the policies becoming 
payable by death the proceeds shall 
be held by the trustee and invested 
until the date fixed for the maturity 
of the policies as endowments, at which 
time the full fund would be available. 
If the parties in interest do not desire 





contracts. 


The Mutual Benefit Life Insurance Company is a 
mutual institution, founded in 1845 for a distinct social 
purpose—the distribution of losses among many which 
to the individual would be overwhelming. 


Being a mutual company in fact as well as in name, 
its old policies, by application of the principle of retro- 


action, have been made as liberal as its present-day 





The Mutual 





Insurance Company 


of Newark, New Jersey 


Benefit Life 











to have the policies made payable to a 
trustee as above outlined, they could, of 
course, be made payable to the college, 
in which case we should have the 
proper corporate name. 

The parties should submit the whole 
subject either to their counsel or to the 
counsel for the college, so that his ad- 
vice may be obtained in regard to the 
plan to be followed in carrying out the 
entire project. 





CHICAGO TRAINING SCHOOL 





Phoenix Mutual Executives Make 
Talks; Eight Days of Education 
In Extension Course 





The Sales Training Division of the 
Phoenix Mutual Life Insurance Com- 
pany has an extension course in 
Chicago this week which has been at- 
tended by Vice-President A. A. Welch, 
Vice-President and Agency Manager 
Winslow Russell, Financial Vice-Presi- 
dent Arthur M. Collins, Assistant 
Secretary Howard Goodwin, Agency 
Secretary M. C. Terrill and D. Gordon 
Hunter, manager of the Sales Training 
Division. Members of the Chicago 
agency are taking the course as well 
as some other men recently contracted 
for in the Middle West. The course is 
lasting eight days. 

Among some of the subjects dis- 
cussed are Principles of Life Insur- 
ance, Keeping a Budget, Underwriting 
Education, Law Regulating Life Insur- 
ance Company, Activities of the Sales- 
man in His Community, New Business 
Underwriting, Company Advertising 


Plans, Corporations and Partnership 
Insurance, Taxation and Policy Con- 
tracts. 





“PRU” AD FOR COLLEGE MEN 

Some of the insurance companies are 
running ads in the programs at the 
big intercollegiate meets, including 
baseball games. .This ad was run ina 
recent publication by The Prudential: 

In the business or profession of life 
insurance there is an increasing oppor- 
tunity for men of energy and ability, 
possessing integrity, tact and persever- 
ance, To the ambitious college man 
who has these qualities, training and 
instruction costs nothing. There is no 
waiting period. Practical assistance is 
given to help him make good. To such 
a man success is assured, with a stead- 
ily growing income, an ever-widening 
list of friends, increasing importance in 
his community and the certainty of lu- 
crative and permanent employment in 
a field where the returns are in propor- 
tion to the efforti expended. Why not 
consider life insurance as your profes- 
sion? 





The annual meeting of the Massachu- 
setts Mutual Life agency convention 
will be held at Swampscott, Mass., one 
hour from Boston, September 11, 12, 13 
and 14 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















C. L. Ayres, of the 
American Life, has 
written this letter: 
PRE RESS, 54066 55Gsir0% : 

Your letter concern, 
gt _ | ee ’s suggestion as to 
whether or not it is advisable for him 
to take up casualty and workmen’s 
compensation insurance in connection 
with life insurance is at hand, and I 
hasten to reply to the same. 

It is both my experience and judg- 
ment that any man who sells life in 
surance hard enough will have all that 
any one white man ought to be ex- 
pected to do, and it is decidedly 
against my judgment for any man to 
try to divide himself in his chosen 
avocation. 

So far as entree is concerned, it 
aiso might be a good entree to get into 
men’s offices and places of business if 


A Letter 
From 
Cc. L. Ayres 


our representative were selling office 
supplies. He also could get into the 
home if he were seiling first class 


dairy butter and cheese and spices and 
what-not. He might go further and 
take on rugs and household furnish- 
ings and pianos and other musical in 
struments, but my notion would be if 
he tried to serve the human family in 
every department of its needs and re 
quirements he himself would go to the 
nut factory in a very short time, or 
make such an abstract. failure of any 
one of his undertakings that he would 
land in the proverbial class of “Jack-of- 
all-trades-and-masterof-none.” 


EE: isons scewen yants to make a 
suecess of our business, he will have 


to make our business his business, and 


attend to it strictly during every 
wakeful hour. 

(Signed) ©. L. Ayres, president. 

eee 

A policyholder con- 

Value In tributed to the John Han 

Direct cock Mutual Life com- 

Methods pany paper “The S gna 

ture’ some criticisms of 

the selling methods of agents and he 

cited as a method that appealed to 

him the direct selling talk of one 


agent which he reproduced as follows: 

“T happen to be a life insurance 
specialist and my company, realizing 
these great losses sustained by bene- 
ficiaries because of unwise invest- 
ments, are writ'ng what my clients tel 


me is one of the best forms of policies 
ever evolved. 

“Suppose, for example. you should 
some day decide to carry say $20,000 
worth of additional life insurance un 
der this plan. In such a case your 
beneficiary on your death would be 
paid 3% interest on this amount in 


regular monthly instalments so long 
as she or he might live which would 
mean that during their lifetime they 


would be absoiutely certain to receive 
a check for $50 every month (and any 
surplus interest payable annually), and 
upon their death the face of this policy 
($20,000 in cash) would be paid to the 
order of any one you might name at 
the time the policy was written. 

“You see, we are living in what 
many people consider precarious times. 
A great many entirely unlooked for 
things have happened in the last few 
years and considering the situation in 
Europe and the influence it may easily 
exert in this country, I believe it is 
very necessary, so far as investments 
are concerned, that everybody should 
‘play safe’ and guard against every 
possible chance of loss from the stand- 
point of those who are naar and dear 
to us, for it is certainly unfortunate 
for a man to deny himself and save 
money during his lifetime only to have 
it, as the Prophet says, ‘take wings’ 
and perhaps be entirely dissipated in 
the next generation. 

“Now I know that this plan I have 


in mind is thoroughly sound and 1] 
thought that you might be interested 
in it which, of course, accounts for my 
call.” 





SPAULDING MADE MANAGER 

R. EK. Spaulding, for many years as- 
sistant manager at Chicago of the Dar- 
by A. Day agency of The Mutual Life 
of New York and later assistant super- 
intendent of agencies at the home of- 
fice of the company in New York City, 
has received the appointment of man- 
ager of the Omaha, Nebraska, agency. 
The appointment takes effect July 1. 





A number of home office officials of 
the Pacific Mutual Life will make a 
tour of the Middle West. The agency 
conventions of the company will not be 
held this year. 


A prospect who is 


A Tip really interested in 
From the life insurance’ witl 
Franklin Life not usually shy at 
the price, says the 

Kranklin Life. However, it is better 
to “come down” than to “go up.” 


Therefore, as Joe Moore says, it is a 
food idea to quote him rates on age 
36 when he gives his age as 35. He 


may be nearer 36 than 35 and 
you are on the safe side. If he really 
is insurable at age 35 you can come 


down a notch when you make sure of 
that fact. 





GOVERNOR PRAISES INSURANCE 
Governor Davis, of Kansas, who has 
joined the Fraternal Aid Union, made 
aw speech at his initiation about life in- 
surance in which ha said: “Life insur 
ance is one of the soundest institutions 


in this country. Life insurance 
societies and companies under the 
supervision and regulations of the 
state must be conducted safely and 
soundly. A man may lose his money 
through business reverses or hara 


times, but 
surance he 


if he holds to this life in- 
still maintains an estate 


for the support of h's family after he 
is gone. Life insurance has bean of un- 
benefit to 


toud American homes.” 








an Asset, and a 


Lik 
must be 


INSUR- 


recognized 


BUSINESS 
ANCE 





as an economic factor in in- 

TN demnity for the loss of capital 
« and brains. ‘The death of a 

| man closely identified with a 


business cannot but result in a 








-! shock to the organization, pos 
\. 4 sibly allecting its financial 
VON credit, its business-getting abil- 
9) ity, or its efficiency of oper- 
\ /} ation, aljf of which may bring 
Ry H about pecuniary loss. 

| 

1a) Hence it is both wise and 

| prudent for business 


concerns 
to have the lives of men whose 
death would affect them in this 
way properly protected by life 
insurance, thus assisting to 
tide over temporary difficulties 
and provide for continuance. 




















A man 
tive 


edge 


who has great execu 
ability, or whose knowl- 
assists in shaping the 
destiny of a i 
distinet economic value to the 
organization, and tie same may 
be said of the Financial Man 
in touch with business condi 
tions, banks, bankers, etc. 








is true of the Sales 
Manager, whose ability and 
tact have developed the pro 
lucing factor. It may be true 
of the Buyer of the concern, 
whose knowledge of market 
comditions leadg to closer trad- 
ing and better profits; also of 
the Foreman of the shop, whose 
skill and industry have become 


The same 






















Sixty-one Years 
in Business 









“| Business Life Insurance 


} Now Recognized as a Permanent 
Economic Factor—Executive Ability 





weet, uke 
LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
















Loss if Displaced 


and 
business, 


a permatr.ent 
part of the 


substantial 


The loss of any one of these 
may throw the organization out 
of gear, resulting in disar 
rangement and actual loss. 


All business 
the need of 
surance 


men recognize 
adequate fire-in- 
protection — for thei 
credit,-in fact, they could get 
no credit if they did not have 
this insurance,—and yet loss by 





lire is infrequent and = may a 
never occur, but death is cer >: ( 
tain to come sooner or later. Sev 

Here is developed a great Yo, 
need for the life-insurance pol (ade 
icy, and it would seem that ey, 
good business judgment would NA 
prompt the setting aside of the | 


life-insurance premium among 
the fixed charges of a business 
eoneern, 


easily 


life-insurance 
adaptable — to 


policy is 





varying 
conditions—to replace ability aun \ 
and brains, to safeguard credit, ey, 
to buy out a retiring partner's Kf 
interest, to satisfy the estate Ly 
of the deceased member, to pA 4 
establish an emergeney fund to ¢ 
tide over re-organization 

In contracts of this deserip 
tion Security of the indemnity 


wil] be the first thought of the 
careful business man, and in 
this respect this Company offers 
the very best. 






Largest Fiduciary Institution 
in New England 


i 


Salesmanship School 
Leaves Carnegie Tec 


STAFF GOES TO UNIVERSIqy 
Charles J. Rockwell Will Head New 
Department of University of Pitts. 


burgh on Salesmanship 





The School of Life Insurance Sales. 
manship that has made Carnegie Ingt, 
tute of Technology a center of interes 
for life insurance people, hag bees 
transferred to the University of Pitts 
burgh. Charles J. Rockwell, who has 
been with the school for three years 
will continue as director with an aug: 
mented staff of instructors. Becausy 
of the unusual nature of its work, jy 


that it both imparts knowledge aj) 
provides practice in its employment 
the school has been made a separate 


division of the University, in contac 
with, but not a part of, its schools o¢® 
law and commerce, 
The headquarters of the division will 
be in the Pittsburgh Chamber of Con- 
merce Building, close to the heart of @ 
the city. This will enable practical @ 
field work to be done and_ supervised @ 
under normal and actual agency conti 
tions, and without loss of time by the @ 
students. This will make it possible to 


bring the instruction program into 
closer touch with the activities of the} 
field. 


Considerable research and study has, ? 
for the past year, been devoted to the 
question of what is the proper sub @ 
ject matter which an ideal 
course should contain, in order that it © 





should be made as useful and profitable q 





as possible. 





GETS SILVER SERVICE 


Aetna Life Managers From Many Parts 
of Country Go To Hartford and 
Honor Frank Bushnell 


: 


Recognition of twenty-five years as 
secretary of agencies at the Aetna Life 
insurance Company was_ paid vice f 
president Frank Bushnell by forty: | 
seven officers and managers of the | 
company at a luncheon at the Hartford 7 
Club on Wednesday, June 18, at which | 
time a silver service and large oriental f 
rug were presented to Mr. Bushnell | 
from the eighty-four offices of the com 
pany throughout the United States and 
Canada. On the tray which held the | 
pieces of silver was engraved the fol | 
vowing: “Presented to Frank Bushnell | 
by managers of the Aetna Life Insur 
ance Company, May, 1923,” and the it 
scription: “If your name is to live at 
all, it is so much more to have it live 
in people’s hearts.” Then follows 4 
list of the eighty-four managers, with 
the names of the committee in charge: | 
J. W. Estes, of St. Louis; L. D. Mowry | 
and B. F. Reinmund, of New York. 

Mr. Bushnell as guest of honor was 
complimented by President Morgan 3. 


Brainard, of the Aetna Life, who acted | 


as toastmaster, on the achievements of 
the Aetna’s field forces during Mr 
Bushnell’s twenty-five years as agency 
secretary, and speeches were made by 
division leaders who came from points 
as far distant as Los Angeles and Sal 
Francisco to participate in the official 
celebration of Bushnell Tribute Month 

May—when a total of more thal 
forty-one millions of new business Was 
written by the company. Mr. Bushnell 
was elected a vice-president of the 
Aetna Life in February, 1922. 

The managers present included W. & 
Harper, Philadelphia; T. H. Christmas 
and H. A. Christmas, Montreal; H. »: 


Hart, Little Rock, Ark.; KE. H. L. = 
ory, San Francisco; A. E. Mielenz, Mil 
waukee; B. F. Reinmund and L. 


Estes all 


Mowry, New York; J. W. 
Muma, 10s 


J. A. Fiske, St. Louis; I. J. s 
Angeles; C, HE. Shepard, Hartford; 
C. M. Brown, St. Paul; William Ford, 
Cincinnati, and W. G. Harris, Dallas. 
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Northwestern National 


Will Fight to Limit 


WANTS FAIR DEAL IN COLORADO 





In Attempt to Oust Insurance Com- 
missioner Many Other Companies 
Are Sympathetic 





Insurance men all over the country 
have their eyes on Colorado where the 
Northwestern National Life has crossed 
swords with Insurance Commissioner 
Cochrane, claiming he has conducted 
his office in defiance of the law, and 
is trying to oust him from office. At- 
torney Herrington, of the Northwestern 
National, said to The Eastern Under- 
writer this week: 

“lt think old line companies generally 
are disgusted with the manner in which 
this insurance department of Colorado 
is run and we do not intend to stop 
until we clean it out and place it on a 
fair, just and impartial platform.” 

The case is Northwestern National 
Life vs. Jackson Cochrane and defend- 
ants must file an answer by June 28. 
Up to June 19 the Department had filed 
no response. 

The widespread interest in the case 
is taken because of the growing powers 
taken unto themselves by the Depart- 
ments, which has caused resentment in 
many quarters. 

Charles T. Fertig, the rate expert in 
the Colorado Department whose rulings 
have been weird to say the least, is also 
president of the Charles T. Fertig In- 
surance & Investment Co., of Colorado 
Springs. He is said to own nearly all 
the capital stock. The Colorado law 
says it is against the statute for a com- 
missioner or his appointee to be direct- 
ly employed in the business of operat- 
ing an insurance enterprise or selling 
insurance, 


NEW POLICY SELLING WELL 


London Life, Canada, Reports l.arge 
Production For “$5,000-With-Profits” 
Contract On Select Lives 





It is understood that the new policy 
of the London Life, of Canada, known 
as the “$5,000-with-profits” policy is 
proving exceptionally popular and that 
the company is doing a large business 
with it. The low rate is proving a 
strong selling feature as the cost at 
age 35, for instance, for $10,000 is $214. 
In addition to this the participating fea- 
ture applies, 

_ The London Life policy corresponds 
in all respects to the whole life policy 
issued by many American companies in 


amounts of $5,000 and multiples on 
select lives, 


* MISSOURI STATE SPECIAL 

The Missouri State Life’s Quarter 
Million Club will leave St. Louis on a 
special train today for the annual con- 
vention in San Francisco. 


If you are interested in 
{t will be to your interest 
Address, 





American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 





a = 


MAY RETAIN POLICIES 





John Hancock Action in the Matter of 
Borrowers of Policy 
Loans 





The John Hancock Mutual Life .an- 
nounces a change in its future policy 
in regard to loans. Hereafter instead 
of requiring that the policyholder de- 
posit his contract with the company to 
be retained as security, the policy can 
be kept by the holder after the neces- 
sary notes and papers covering the 
loan have been acted upon. When the 
policy has been endorsed it will be re- 
turned to the policyholder. 

In making this announcement the 
company expresses the opinion that the 
retention of the contract by the policy- 
holder will tend to maintain interest in 
the insurance, and feels that the plan 
will be more satisfactory in every way 
to the insured who wishes to effect a 
loan. 
L. A. SPALDING MADE PRESIDENT 

At the annual meeting of the Balti- 





more Life Underwriters Associatfon 
heid last week, the following officers 
were elected: 


Pres‘dent. L. A. Spalding; vice- 
president. Edw'n W. Bartol; s2cretary. 
George S. Robertson, and treasurer 
Bernard B. Gough. 

Charles W. Sloan was appointed 
chairman of the executive committee, 
which is comnosed of Felix Rothsch'ld, 
Homer Bostwick, Lewis M. Bacon, Jr., 
R. U. Darbv and H. Sinelair Miller 





FIRST $500.000 CASE 
R. M. Waldron, agenev manager for 
the Bankers Life of Des Moines. at 
Washington. TD. C.. was the leading 
salesman of the Bankers Life sales 
force for the week ending June 14 
with a total production of $500.000. Mr. 
Waldron closed a single application for 
the entire total of half a million dol- 
lars. This is the first half million dol- 
lar case ever closed by a member of 
the Bankers Life sales force and es- 
tablishes a new record for the com- 
panv from the standpoint of individual 

production for a single week. 


a 


PENNSYLVANIA OPPORTUNITY 


ish making a permanent connection with an old well estab- 
shed company with a progressive Management and an unequalled dividend record, 
to investigate our proposition. 


PERMANENT, 














Care of The Eastern Underwriter, 8 Fulton Street, New Yerk City 
——— 
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— 





GENERAL AGENCY IN UNOCCUPIED TERRITORY 


States of the Middle West that are feeding the world today are 
rich in opportunity for men of General Agency calibre. 
Liberal Contracts direct with the Home Office 
L. J. Dougherty, Secretary and General Manager 


GUARANTY LIFE INSURANCE COMPANY 


Davenport, Iowa 





DISCOUNTS ADVANCE PAYMENT 





Lincoln National Life Deducts 5% On 
Amounts Paid in Advance 
On Policies 





The Lincoln National Life, of Fort 
Wayne, Ind., is using a plan of offering 
a 5% discount on the amount of all 
premiums paid in advance. The plan 
is used in this way. If a policyholder 
has a ten year endowment policy and 
the annual premium is $90, he can pay 
the entire ten years’ premium right at 
the start. The first $90 will be de- 
ducted because that premium is due 
immediately, but he will be given an 
immediate 5% discount on all the: re- 
mainder of the money. 

This 5% discount plan has the ad- 
vantage over a single or premium pol- 
icy, the Lincoln National says, in that 
if the policyholder dies before his 
policy matures, his beneficiary will be 
paid the full face of the policy and in 
addition the commuted amount of the 
premiums that have been paid in ad- 
vance unearned. 





INSURANCE ON ARTHUR LETTS 

Arthur Letts, owner of the largest de- 
partment store in Los Angeles, who 
died recently, left $1,800,000 in life 
insurance in thirty-two companies. 
The companies carrying the largest 
amounts were: Canada Life, $175,000; 
Prudential, $140,000; Mutual Life, $125,- 
000; Missouri State, $115,000; Equit- 
able, $110,000; Pacific Mutual, $100,000; 
Lincoln National, $100,000. 





ROSENFELD GETS OFFICES 
Henry L.. Rosenfeld, who has been 
appointed manager of a _ Prudential 
agency in this city, has opened offices 
at 46 Cedar Street. 


TO MEET IN QUEBEC 
The Illinois Life is to have a meeting 
of its $100,000 Club in Quebec in Au- 
gust. 


Revolutionary Ruling 
Made By Michigan 


EXTRA-TERRITORIAL RIGHTS 





Takes Powers Belonging to Other 
States in Describing How Risks 
Can Be Written 





A ruling made by Commissioner 
Hands, of Michigan, relative to pre- 
scribing who can and who cannot write 
business has attracted wide attention 
among every class of insurance people. 
In this ruling the commissioner takes 
on extra-territorial privileges for Mich- 
igan, evidently taking a page out of the 
book of Secretary of State Hughes and 
Secretary of the Treasury Mellon ex- 
tending the powers of this country out 
beyond the three mile limit. 


Commissioner Hands’ letter to life 
insurance companies follows: 


“It has been called to the attention 
of this department that a resident of 
Michigan, desiring to insure his life for 
a large amount, negotiated with non- 
resident agents who were not author- 
ized by this department to operate in 
this state. Section 11, Chapter 4, Part 
2 of Act 256, Public Acts of 1917, pro- 
vides: 

“It shall be unlawful for any in- 
surance company legally authorized 
to transact business in this state, 
to write, place or cause to be writ- 
ten or placed, except through a 
duly licensed agent in this state, 
any policy or contract for indem- 
nity or insurance in this state, in 
or through any such legally author- 
ized company outside of the State 
of Michigan * * * *” 

“Any company placing insurance on 
a resident of Michigan, even though the 
applicant applied and negotiated for 
the insurance outside the state, through 
other than a duly authorized agent of 
this state would be violating the above 
law. The penalty for such violation is 
revocation of the company’s authority 
to transact business in this state for a 
period of not less than ninety days. 

“IT therefore respectfully request that 
all contracts for indemnity or insurance 
on Michigan risks be written or placed 
through a duly licensed agent of this 
state.” 


NEW EXECUTIVE A BANKER 

Frank O. Hicks, vice-president of the 
First National Bank in St. Louis, the 
largest financial institution west of the 
Mississippi River and one of the great- 
est banks in the world, has been elected 
vice-president of the Missouri State 
Life to succeed William FE. Russell who 
resigned. 

‘Mr. Hicks will sever his connections 
with the First National Bank immedi- 
ately and assume charge of the invest- 
ments of the Missouri State Life. He 
will be in direct charge of the mortgage 
loan department of the company. 





Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 











The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 
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Life Agency Officers 
To Meet in Chicago 


DATE SET AROUND NOV. 12 





Three Companies Admitted to Mem- 
bership; Association Roster Regis- 
ters 135; Guardian Life 
Entertains 





“The Future in Life Underwriting, 
Especially as Related to the Question 
of Agency Management” will be the 
dominating theme of the 1923 annual 
meeting of the Association of Life 
Agency Officers, plans for which were 
laid at a special meeting of its execu- 
tive committee at the home office of 
the Guardian Life in New York City 
last week. 

Chicago tentatively was chosen as 
the place of meeting, being centrally 
located and therefore most accessible 
to the majority of its members, while 
the exact date will be set later on in 
the season though it was agreed that 
it was to be held some time during the 
week of November 12. The final de- 
termination of these matters, as well 
as the planning of the various educa- 
tional and entertainment features for 
the occasion, were left in the hands of 
a committee on program and arrange- 
ments which: was appointed at the meet- 
ing as follows: L. Seton Lindsay, sup- 
erintendent of agencies of the New 
York Life, chairman; A. Mackenzie, 
manager of agencies of the Manufac- 
turers Life of Toronto, Ontario, Can.; 
Philip Burnet, president of the Conti- 
nental Life, of Wilmington, Del.; and 
Edward D. Field, 2nd vice-president of 
the National Life, of Montpelier, Vt., 
‘and Albert G. Borden, inspector of 
agencies at large of the Equitable Life 
of New York, as ex officio members, 
the latter being respectively chairman 
and secretary-treasurer of the executive 
committee of the association. 

The roster of the association now 
numbers 135 members, admission -of the 
following three companies—the Pruden- 
tial of Newark, the Aetna Life of Hart- 
ford, Conn., and the American National 
Life of Galveston, Tex., to membership 
in the organization having been con- 
firmed at the meeting last week. 


Plans To Enlarge Scope of Work 


An interesting discussion as to pos- 
sible avenues through which the use- 
fulness of the association might be en- 
larged was held at the meeting but con- 
cluded before any definite course was 
determined, the sentiment of the at- 
tendants being to let a question of such 
importance and character lie open for 
a time of further consideration. The 
now nebulous thoughts of members 
along this line probably will be crys- 
tallized into action at the annual meet- 
ing of the association in November. 

In connection with this discussion, 
three definite works of outstanding 
merit which the association has been 
able to accomplish in the past were 
brought out and commented on with 
some satisfaction by members of the 
executive committee. They are: 

(1) The establishment of the School 
of Life Insurance Salesmanship at the 
Carnegie Institute of Technology, Pitts- 
burgh, Pa. 

(2) The founding of the Life Insur- 
ance Sales Research Bureau of New 
York City, which in recent years has 
grown so fast that it now is standing 
on its own feet, an independent organi- 
zation. 

(3) The engendering of a wholesome 
attitude of good fellowship and co-op- 
eration between agency officers gener- 
ally—probably one of them, if not the 
most important of them all. 


President Heye Host at Luncheon 

Mr. Field, as chairman, presided 
throughout the meeting of the commit- 
tee, which was entertained at lunch, 
following adjournment by President 


Carl Heye and other officers of the 
Guardian Life. 
Present at the meeting were: Mr. 


Field; T. Louis Hansen, vice-president 
of the Guardian Life; L. Seton Lindsay, 
superintendent of agencies of the New 
York Life; James W. Simpson, superin- 
tendent of agencies of the Sun Life As- 
surance of Montreal, Quebec, Canada; 
Dr. T. C. Denny, secretary and agency 

. manager of the Central Life Assurance 
of Des Moines, Ia.; J. G. Stephenson, 
superintendent of “ordinary” agencies 
of the London Life Assurance of Lon- 
don, Ont., Canada; Oliver Thurman, 
superintendent of agencies of the Mut- 
ual Benefit Life of Newark, N. J.; Al- 
bert G. Borden, inspector of agencies 
at large of the Equitable Life of New 
York. The following ex-members of 
the executive committee were also 
present at the meeting as guests: 
H. E. Aldrich, vice-president of the 
Equitable of Des Moines, Ia.; G. H. 
Hunt, superintendent of agencies of the 
Imperial Life of Toronto, Ont., Canada; 
Winslow Russell, vice-president and 
agency manager of the Phoenix Mutual 
Life, of Hartford, Conn.; and W. E. 
Taylor, agency vice-president of the 
Equitable of New York. 





FEW CLAIMS ON INCOME BASIS 


In listing its monthly death claims, 
the Equitabie Society has adopted the 
practice of printing in italics those 
claims settled on an income basis. 
This serves the purpose of showing 
what a small percentage of claims are 
on an income basis and incidentally 
indicates the amount of educational 
work that has to be done to bring the 
insuring public to a realization of the 
advantages of this method. 





T. F. WITT IMPROVES 

T. Foster Witt, general agent at 
Richmond, Va. for the Connecticut Mu- 
tual L’fe, has recovered sufficiently 
from the injuries suffered in a recent 
automobile accident to resume duties 
at his office. Another passenger in the 
car in which he was riding was killed. 
Mr. Witt’s principal hurt was a 
sprained back. 





LAWTON TO SAIL JULY 4 
Fred Lawton, general agent, of the 


Connecticut Mutual Life, Detroit, will 
sail with his family for Furope on 


July 4. 














New England Mutual Life Insurance Co, 
87 Milk Street, Boston 


ane 


Surplus 








December 31st, 1922 


BOOTED 20. cc cccccccccccee Mkmteeepletaee 
Liabilities ................ 121,028,068.67 | 


6,938,719.02 


| The Dividend of $4,400,000, set aside to be paid in 1923, jg 
carried as a liability and is not included 
in the Company’s Surplus. 








Frank W. Pennell Makes 
Debut as Ball Pitcher 


WINS GAME AT CERF OUTING 





Agents Told in Poetry How to Get 
Along When Out Canvassing 





The L. A. Cerf agency, managers for 
greater New York for the Mutual Bene- 
fit Life, held its annual outing at Bear 
Mountain on Thursday of last week. 
There was about a hundred in the party 
and the trip on the boat offered ample 
opportunity for the staffs of both the 
downtown and central offices to have 
a good time and get further acquainted. 
Upon their arrival pictures were taken 
and luncheon served. 

After the singing of songs that were 
written by C. D. Kenny, an agent in 
the central office, at the expense of the 
downtown office, Mr. Cerf gave a talk 
after which he presented Kenneth F. 
Comstock with a handsome set of cuff 
buttons for twenty-six weeks of contin- 
uous production. Mr. Cerf presented 
William L. Meissel with a gold medal 
for continuous production for fifty-two 
weeks. He wrote $750,000 during his 
first year with the agency. 

After the luncheon ©. PD. Kenny 
amused the crowd with his burlesques 
on various men of the agencies. Some 
of them follow: 

Richard D. Lichtermann is like op- 








$30,046,105. 











Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of New York was 
the first American legal reserve life insurance company to 
pay cash dividends. For more than seventy-five years it has 
consistently made dividend returns to policyholders, and, 
i} except for an occasional slight decrease in schedule, has 
maintained an upward trend in its returns. 

In 1922 the Company paid in dividends to policyholders 


Its dividend scale for 1923 was increased from 7 to 10% 
(according to plan and age), and it has set aside for 1923 
dividends to policyholders $32,832,839, equalling about 34% 


of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New Yerk 
34 Nassau Street, New York City 
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tion “A,” a trust fund. He will trug 
anyone if he gets guarantees. Hoy. 
ard Reddick, a former principal of ,7 
public school, is like option “B.” Sing — 
joining the Mutual Benefit he bortowe 
the books, “The Mother of All Living’™ 
and “Jurgin.” These books proceede( 
to dissipate the principle. Settlemen 
option form “D” is like the two old 
timers, W. Blaine and C. F. Schwerin § 
B. Cohn is like option “C” and works” 
on a renewal contract. He is sure to ~ 
be with the company for ten years ani” 
for life thereafter. Charles V. Crom © 
well is the living and breathing exam > 
ple of retroaction. | He works for the 
benefit of old policyholders.  P, J 
Clancey is like the phrase, “loans on 
demand.” He always swears never to 
do it again but always does. 4 


Baseball Game 
The baseball game was soon under) 
way and it was an even game up to the 
last two innings when the uptown of- 
fice was nosed out and defeated by the 
score of 18 to 11. F. W. Pennell was 
the winning pitcher, striking out four. 
teen and allowing twelve hits. Op 
posed to him was Fred H. Stricker. 
Among the crowd were Edgar T 
Wells, assistant manager of the metro 
politan district for L. A. Cerf; Harry ~ 
Huntington, district manager with 
headquarters at the central office; Al — 
bert Rose, district manager at the? 
Bronx office; Dr. George F. Maddock, 
chief medical examiner in New York? 
City; E. E. Cook, district manager aly 
the Brooklyn office, and Mr. Wells’ as) 
sistant, Major R. F. Migdalski. 


Special Songs 


Special songs were prepared for the | 
occasion. Some of the verses read: 


a oi 


TRS. 


7 


When canvassing a fellow just use | 
the habit talk. q 

Don’t speak it like a parrot for 
you’re apt to make him balk; | 

And if you know he’s had a lot of 
heated married strife, 

Don’t waste your time by asking 
’bout the health of his dear | 


wife. i 





If you should find a man who knows 
the lights when they are red 
And thinks that it’s a major crimé E 

to early seek his bed 
Just pass him up and spend yout) 
time the balance of that day; 3 
On the sturdy lads who pull weights — 
at the old Y. M. C. A. 4 


The downtown office presented the 
pitcher of the central office with 4 
crutch and a bottle of Scotch brew, 
(made in the Bronx) and gave C. D. § 
Kenny an iron cross “for conspicuous 
bravery before the action.” 

A chess contest was held on the boat 
coming down between the two offices, 
the downtown office again taking the 
honors. 

FRATERNAL LEADER DEAD 

Dr. R. H. Gerard, past president of 
the National Fraternal Congress am 
supreme chief of the Tribe of verter 
died recently as the result of injure 
received in an elevator accident, 
Terre Haute, Ind. He was attend 
the state convention of the Tribe 
Ben-Hur at Terre Haut:. 
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The Tribute to Alma Mater And 


How Life Insurance Sees it Through 





By Florence Provost Clarendon, of the United States Life 


1923. 


A college town. 


Time: 
Seene: 
Occasion: Commencement Week. 

Let’s get into the picture as the Class 
of 03 drifts in for its twentieth re- 
union. 

Half a dozen men on the shady side 
of forty have already arrived and are 
locating old chums and raking up the 
ashes of a colorful collegiate past. 

“Who’s this fat feller blowin’ in?” 
savs one, as a red-faced, weighty indi- 
vidual, lugging a hefty suitcase, and 
profusely perspiring, melts through the 
pauteway. 

“It’s what used to be Billie Bradish 
the slim little kid who played “girls’ 
parts in the Paint and Wig Club.” 
“Billie Bradish!” gasps the ques- 
tioner, gazing at the corpulent new ar- 
rival “‘Well, s-a-ay—Good-night!!” 
Then a long, lean, sedate looking man 
rushes through the open door and falls 
on the neck of the fellow who was his 
room-mate in the old days. The long 
jean one was Class Valedictorian, ’03. 

Along comes “Grimesie,” famous half- 
back of his year, and arm in arm with 
him is 

sut what’s the use in telling it! If 
you've ever gathered with the boys at 
a re-union, you've tasted of its sweets. 
If you've never trod the sod of the old 
campus as student or alumnus, you 
won't be interested any way. 

Many students will bid farewell to 
college life this month, while countless 
alumni will journey back to the old 
town to join once more in class re- 
unions. In June of last year Yale re- 
unions and festivities alone brought 
hack more than twelve hundred alumni 
to their Alma Mater, including thirty- 
five men of the Class of 1872 which ob- 
served its Fiftieth re-union. 

The student realizes the depth of his 
affection for Alma Mater more keenly 
on Commencement Day than at any 
other time throughout his college 
career. It is doubtful, however, if even 
then his affection equals that of the 
Ian who was graduated years before 
him. The older man looks back on col- 
lege days through a long perspective of 
busy years. Hach year adds to his ap- 
preciation of those long past student 
(ays. The glow of hard won laurels on 
field and river (sometimes even in class 
room as well!) still sheds a roseate hue 
on memories of his college life, and the 
friendships formed on the old campus. 
So keen is this appreciation in the 
minds of many college men that it is 
a big incentive to give some tangible 
expression of this esteem. 

What Some Graduates Do 

Frequently a college bred man who 
has been successful in business or pro- 
fessional life will create a special fund 
or scholarship to widen the scope of 
his Alma Mater, Sometimes an ornate 
Faleway, a new college building or a 
“tye “frat” house symbolizes 

appreciation of a former student. 

At the commencement exercises last 

‘et bong Dd largest New Eng- 
ly $5 coneee’ & - amounting to near- 

ikeneaned were announced, giving 
site’ etkeote oe for the univer- 

“SS ational facilities. 
waamaee be things are done by a few 
average ican cal yet the men of 

; ne, and those who have 


had to “work their way through” have 


2 Breat if not greater—love for their 
: = Mater. They too desire to evi- 
nce 


alfection for their university in 
some tangible way. The means for ac- 
ening this plan of a college en- 
owment in which students of limited 


Means can participate on an equal basis 


te their wealthier classmates is af- 
orded by life Insurance 
rhe use of life 


insurance as a means 
« popular sinking fund 
f college or university 


of accumulating 
for the benefit o 





‘is rapidly increasing. 


The graduating 
classes of a number of our large educa- 
tional institutions have created endow- 
ments in this way. The plan usually 
employed is that each member of the 
class pledge himself to maintain a 
small endowment policy, naming the 
college as beneficiary. 
How It Works Out 

Take, for instance, a graduating class 
of two hundred young men or young 
women, each of whom takes a 20-year 
endowment policy in the sum of $250 
for the benefit of the class endowment 
fund. This creates a fund of $50,000 
payable at the end of twenty years. 
The cost to each member of the class 
is small, less than the annual dues of 
the average club—the yearly premium 
for each insurant being about $10 a 
year in a non-participating company. 
Those endowments which become paid 
up by the death of the insured prior to 
the maturity of the twenty-year endow- 
ment period would form a fund to be 
accumulated at interest to replace the 
amount withdrawn by such class mem- 
bers as fail to fulfill their obligations 
to continue payments. The self denial 
necessary to provide the amount of the 
annual premium is so slight that but 
few members of the class would evade 
their promise to share the cost. The 
saving of less than a dollar a month 
would not embarrass any young man 
in the early years of his business life. 

When an entire class combines in 
making such an endowment, the insur- 
ing cempany usually waives the medical 
examination, viewing the participants 
as members of a “group insurance” 
plan, where the large number of young 
applicants and the small amount of each 
policy combine to make individual ex- 
aminations unnecessary. 

From a psychological viewpoint, 
there is an additional benefit accruing 
from these college endowment funds, 
in the incentive they give to the stud- 
ent for systematic saving, and the in- 
terest which is awakened thus early in 
the benefits of life insurance. In a 
recent letter written to the president 
of a large life insurance company, a 
policyholder says: 

“My first policy with you was for the 
large sum of $250 taken as a member 
of my college class, for their Class 
Endowment Fund. This smail sum 
led to my taking a policy for $3,000 
later on, and to my doubling the amount 
a few years later. Still later, I fur- 
ther increased my family protection. I 
mention this to show that college en- 
dowment policies, while small in them- 
selves, are an incentive to building up 
protective funds for family beneficiaries 
later in life.” 

As Bequests 

Life insurance also provides’ the 
means for a man to remember his Alma 
Mater by individual endowment or be- 
quest. Frequently such institutions are 
dependent to a large extent on the gen- 
erosity of one man, or a small number 
of benefactors. In event of the death 
of such philanthropists the institution 
suffers unless provision has been made 
to cover this contingency. Life insur- 
ance carried by the donor of such con- 
tributions will continue his benefactions 
after his death. Without waiting for 
the probating of a will, or the settling of 
an estate—sometimes a matter of sev- 
eral years’ time—the college or univer- 
sity named as beneficiary in a life in- 
surance policy may receive the pro- 
ceeds within a day or so after receipt 
and approval of claim papers. 

Recent taxation gives this form of 
endowment an added significance. Pre- 
miums paid on policies such as outlined 
are allowable deductions from gross in- 
come when the beneficiary is a charit- 
able or educational institution exempt 
from tax, provided the _ beneficiary 
named cannot be changed and the sum 
of the annual premium payments, with 
other allowances to charity, does not 


exceed fifteen per cent of the taxpay- 
er’s net income. In placing insurance 
of this type, therefore, the giver de- 
creases the amount of his taxable in- 
come, and on his death the proceeds 
of the policy pass directly to the insti- 
tution which has been of such special 
interest to him. 





UNDERWRITING PROBLEMS 
Some of Fine Points of Fititing the 
Protection to the Insured’s Needs 
Discussed For Agents 








The Kansas City Life in its paper, 
“Monthly Message,” gives the follow 
ing answers to problems submitted by 
its agents: 

If you write a man 35 years of age 
$5,000 Twenty-Payment Life, and he 
wants a life annuty settlement pay 
abie to himself when he matures the 
policy, we figure on the basis of the 
cash vaine of the policy at the end of 
twenty years. At that time, or when 
the insured has reached the age of 55, 
the cash value of his policy will be 
$566.15 per $1,000. Five times that 
equals $2 830.75. which he may convert 
into a life annuity. At age 65 for every 
$1,000 he would be guaranteed an an 
nuity of $67.60. $67.60 times $2,830.75 
div ded by 12 will give you the amount 
of the monthly life income that a 
$5,000 Twenty-Payment Life policy 
wit! buy, at maturity, taken out at age 
oo, 

A pirospect age 45 who wants $100 
per month annuity after age 60 would 
be served with a Fifteen-Year Endow 
ment, policy. At age 65 $1,009 will buy 


$75.50 annuity. $10,000 would buy 
$755, so that $15,500 wt purchase a 


tr fle over $100 per month. You will 
therefore sell this prospect $15,500 Fit 
teen Year Endowment, and he will 
have a l,fe annuity after 60 yoars of 
age of a trifle over $100 per month. 
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CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opportunity 
for work with this Company in good ter- 
ritory—men who can collect the premiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 
Address: 
ALBERT E.AWDE, Supt. of Agencies 








LIFE INSURANCE 
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Sigourney Mellor 
and Company 


NEW YORK 
21 East 40th Street 


PHILADELPHIA 
630 Widener Building 





HOME LIFE 


INSURANCE CO. 


NEW YORK 


















WM. A. MARSHALL, 
President 





The 63rd Annual Report shows: 


Premiums received during the 
DO TN a vnccdcdndadacasancecsass 37 
Payments to Policyholders and 
their beneficiaries in Death 
Claims, Endowments, Dividends, 

cau ibadadahesndcdkiassaaekanne 5,400,769 


Reserve Funds ..... PO 2,206,762 
Net interest Income from Invest- 
QU rivsndcevancccéncadedccacesias 2,110,923 
($722,352 in excess of the amount 
required to maintain the reserve) 
Actual mortality experience 52.87% 
of the amount expected. 
Insurance in Force......... exeeas $232,163,082 
Admitted Assetg .............. -. 46,233,719 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 

















FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 











Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Viee-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1650 
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THE WORLD NEEDS IS” 


PSYCHOLOGY 


“WHAT 


Claris 
In- 
Dempseyed 


the defense of 


youthful 


In rushing to 
the 


dianapolis 


Adams, and magnetic 


lawyer who 
Eastern and Western fire insurance ex 
ecutives by his beautiful and sparkling 
word picture coloring in talks on pub- 
Washington 
and in New York, and who was accused 


lic relations delivered in 


by this 
the pools of 
Field 
fire 


paper of frequent dippings in 
platitude, The 
that the 


business 


Insurance 
declares troubles of the 
largely 
The executives are sur- 


insurance are 
psychological. 
rounded by a haze, 
the editor of that paper, himself a dis- 
ciple of William James, of Bergson and 
of all the psychologists; and Mr. Adams 
did just right because he lifted the lid 
so that all the insurance managers, big 
and little, underneath and 
see just what was the matter and why 


psychological says 


could look 


things are not going better. 
Well, that’s settled. 
thing was the 


We knew some- 
At last the se- 
uncovered and it is 
psychology. Now, the stunt is to find 
the to the psychology of Colonel 
Joe, of Colonel Travis, of Colonel Stod- 
dard; of Bill and Pete, the legislators, 
who first say that the companies must 
pay inside of thirty days and 
they must not pay within 
forty-five days; of those juries who al- 
find the companies; of 
those upright judges who direct the ver- 
dicts for the assured; of the dazzling 
Arthur Brisbane, who is for government 
insurance, and the conservative 
Frank Munsey who permitted his Al- 
bany correspondents to be hornwoggled 


matter. 


cret has been 


key 


losses 


then say 


ways against 


of 


by Sam Untermyer. But, having found 
the key, what will be done with it? 
That’s what the insurance fraternity 


would like to know, and yet that’s the 
part of the Claris Adams speech where 
the epigrams, the similes the 
aphorisms fell thickest. 

Now, The Eastern Underwriter does 
not admit that there is as much ignor 
ance of psychology in the ranks of in- 
surance people as The Insurance Field 
and Lawyer Adams believe because it 
knows some pretty good pyschologists 
therein; maybe not professionals, but 
at least pretty good practicing amateurs. 


and 


There certainly was nothing the matter 
with the psychology of The Prudential 
Insurance Company when it counter- 
acted Untermyerisms by telling the peo- 
ple of this country in national maga- 
zine advertising how the money of the 
temporarily in the custody of 
insurance companies, is building up the 
railroads, the public utilities, the farms 
~ and the enterprises of business. There 
is no fault to find with the psychology 
of the Metropolitan Life in demon- 
strating in talks to millions through the 
advertising columns of the magazines 
how the people of this country can con- 
and their lives. There is 
certainly nothing the matter with the 
psychology of the Insurance 


people, 


serve Save 


Company 


of North America, the Hartford and 
other companies in informing the pub- 
lic how in co-operation with the fire 


companies they can cut down the fire 
waste, while the fire, surety and 
ualty companies’ advertising in credit 
and financial magazines is certainly 
striking a similarly correct note. 


The Field describes Mr. 
Adams as a John the Baptist, pointing 
out the ways of wrath and arousing 
hope, and it asks with fine sarcasm: 
“Should have been an opera tenor 
with a guitar singing to his lady in the 
balcony of her own charms,” meaning 
thereby to ask if Mr. Adams should have 
merely contented himself by telling the 
insurance executives of their strength 
and ignoring their weakness. 


cas- 


Insurance 


he 


tastern Under- 
writer more of an impression that Wil- 
liam J. Bryan, in his Nebraska period, 
was talking rather than any other char- 
acter that comes to mind. There was 
very little he said that his auditors had 


Mr. Adams gave The 


not recognized years ago, although he 
said it with great dramatic force and 
sheer beauty of language. At the 
same time two and two make four 
whether the statement is made by 
Muclid or by Lord Byron. 

What is wanted is not a John the 
Baptist, (the insurance woods are full 


of John the Baptists) but a Moses who 
not only knows the wilderness but can 
lead the way out. 

Elaborating its John the Baptist idea 
The Insurance Field says that Mr. 
Adams is more able advise the 
insurance companies exactly what to 
do than a newspaper is, “than could 
The Insurance Field,” to use its own 
language. And this from a paper which 
has been advising insurance people 
what to do ever since it learned the 
definition of the word “advice!” The 
Underwriter is not so modest. 
It prefers to give some real, hard- 
shelled counsel. It is this: the fire in- 
surance fraternity should cultivate 
closer relations with newspapers by go- 
ing to them instead of standing off in 
a corner ready to pout if the public 
chooses to regard it as) Ortrud in ‘“Lo- 
hengrin,” the villainess, rather than 
as “Juliet” in “Romeo and Juliet,” the 
heroine. While the life insurance com- 
panies conserve life the fire companies 
conserve property and both have a lot 
about. The life people have 
got over the footlights the impression 
that they are benefactors of the nation. 
The fire people should the same 
thing. So as to a definite, constructive 
bit of advice to the fire insurance fra- 
ternity: in the words of Coney Island, 
a little more ballyhooing, please! 


no to 


Kastern 


to boast 


do 








The Human Side of Insurance 
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W. J. THOMPSON 


W. J. Thompson, who on May 15, 
was appointed superintendent of the 
development department of the Giobe 


Indemnity, in charge of development 
in New York City and territory under- 
the jurisdiction of the New York 
office, commenced his insurance career 
as an automobile adjuster for the Globe 
in October, 1916. Prior to this he was 
a salesman in New York State and the 
middle west for the Michelin Tire Com- 
pany. In February, 1917, he was made 
assistant superintendent of the auto- 
mobiie claim department at the home 
office. A year later he was transferred 
to the metropolitan automobile depart 
ment as supervisor under Thomas J. 
Grahame. manager. Mr. Thompson be- 
came assistant superintendent of the 
metropolitan department in 1920 and 
superintendent in June, 1921. 
eee 

Miss Jane Daves Strudwick, daughter 
of Edmund Strudwick, president of the 
Atlantic Life of Richmond, was 
married in that city June 16 to Ed- 
mund Myers Preston, prominent young 


attorney of Richmond. The wedding 
was an event of much social impor 
tance. Mrs. Edmund Strudwick, Jr., 


whose husband is also an official of the 
Atlantic Life, was the bride’s matron 
of honor. 

* ¢ @ 

Harry C. Mitchell, general agent of 
the General Accident, left last Saturday 
on the Homerie for Europe. While on 
his trip he will visit the home office 
in Scotland. He expects to be gone at 
least two months and to go to the north 
of Norway to see the midnight sun and 


return through Holland and France. 
His son will accompany him on his trip. 
e s a 


B. A. Scanlon has become connected 
with the Continental Casualty to build 
up a general agency in the accident and 
health department. Mr. Scanlon com 
menced his insurance career in the 
plate glass department of the Fidelity 
& Casualty in 1894. Sixteen years later 
he joined the forces of the Fidelity & 
Deposit, leaving there about six years 
later to enter the agency field where he 
has been up to his joining the forces of 
the Continental Casualty. 


Philip La Tourette, of Cornwall & 
Stevens, New York brokers. has re- 
turned from aé_§ five weeks’ swing 
through the Middle and South West. 

i se e 

Fred W. Tasney,. vice‘pres‘dent of 

The Prudential, »as been made a mem 


ber of the New York Merchants’ As- 
sociation’s personnel and vocational 
committee. This committee, assisted 


by the industrial bureau of the Asso 
ciation, is co operating with the United 
States Veterans’ Bureau in this dis- 
trict in placing in suitable lines of 
training the men who suffered physical 
disability in the war. 


| 


nit, 

Frederick Ackerman, of the Nationa: 
Union, travel ng in New Jersey, (¢ 
cept on that automobile road fro 
Camden to Atlantic City, which th, 
New York “Herald” on Monday said 
saw twice a week the greatest traf; 
jam in the United States, with ay 
average of fifty automobiie accidonts 
a day,) has been made chairman of th, 
enterta nment committee of the Noy 
York Blue Goose pond. Of all th 
Blue Goosers in the United States noi, 
is more enthus astic than is Mr. Ackor 
man and none has put on so 
members. To be chairman of th 
entertainment committee of the Bhy 
Goose is almost as high an honor ag 
to be chairman of the ways and means 
committee in Congress, as the Bly 














Many § 


Goose is all entertainment. The pay § 
by the way. of both positions is +h 
same. 

eee 


M. S. Reeves, special agent of the 
Liverpool & London & Globe, in. thjs 
environ, is the most inveterate reader 


Al 





among the special agents, and is gaiq © 


to be the ony field man in the country © 


who 'reads every speech that is de 
I vered before an insurance convention 
His pockets are constantly filled with 
clippings whch he reads on subways 
trains and while waiting to see people 
Ail of these clippings have something 


to do with insurance. If it comes to 
a choice of reading the  basebaj 
score or the views of an engineer on 


the chemical dya@ hazard the bali news 
waits with Reeves. This is one of th 
reasons why he is so well-posted in 
his own business and has the respect 
of all of his) confreres on the road 
Asked by The Eastern Underwriter 
how many addresses had been made 
by insurance men at conventions this 
year to date Mr. Reeves said he was 
on his 2,000th, and was eight el ppings 
behind. Once Mr. Reeves was stopped 
by a revenue man who asked goms 
pointed questions abhout a suspicious 
bulging in a hip pocket. The special 
promptily said he would unload for pub 
lic view and pulled out a printed re 
port of the proceedings of the annua 
meeting of the Pennsylvania Insurane 


Federation, forty pages long. The 
revenue man beat a= retreat. Mr 


Roeves came here from the South, and 
is the son of a man of insurance emi 
nence. He is not only a student of th 
business, but a good common 
philosopher and a man_— upon 
agents have and can depend. 


sens’ 
whom 


* * * 


Paul H. Murphy, of the Common 
wealth Insurance Agency, St. Louis 
won first prize at the tournament of 
the St. Louis Insurance Club; ©. © 
Griffith, of the Muckerman & Cushman 
Agency, won second prize. 


Harold M. Hess, secretary of thi 
American Central, attended his class re 
union at Dartmouth University a fev 
days ago. 

x ok & 


Don Holbrook, Albany  newspape! 
man, was once in insurance and wrote 
the first policy that was ever taken ol! 
by Floyd L. Carlisle, Watertown, N. Y. 
central figure in a $3,000,009 policy T° 
cently. At that time Mr. Carlisle was 
a law cierk in the firm of Brown, (a 


lisle & Hugo. at a salary of $90 8 
month. The policy was a limited sick 
and accident povicy for $35 a yeal 
premium. 

* * * 


Glenn E. Charlton, of the well know? 
Charlton insurance agency, of Law 
rence, Kansas, is spending a few day8 
in the city. 

* * * 

Montgomery Clark, vic‘ president 
the Hanover. has been made a mabe 
of the adjustments committee of t 
National Board of Fire (Underwriters 
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Bennett Says Agency 
System is Running Wild 








TALKS OF PROPERTY RIGHTS 





He Has a Plan and Says it Should Be 
Protected; Talks on Southern 
Tour 
Walter H. Bennett, secretary of the 


National Association of Insurance 
dvents, declared in a tulk before the 


south Carolina Association that the 
American agency system was running 
wild. “When two or more agents rep- 


yesent the same principles, the same 
tovitery, thus being constantly thrown 
in competition with each other, the 
practice is economically unsound,” he 
said. During his talk he discussed the 
property rights of agents, part of his 
speech along that line being as follows: 

“The American agency system that 
has been developed for the production 
ol insurance in America embraces cer- 
tain conditions not set forth in the 
definition, 

“In the first place an agent is vested 
with certain property rights, not the 
least of which is an ownership in the 
expirations of the business which he 
has produced and placed upon the com- 
pany’s books. There is in addition a 
certain established value in an agency 
consisting of equipment and supplies 


and the good will attaching to a well 
developed organization. This is all the 
agent's property. It is his plant. He 


virtue thereof established in the 
He goes forth to the public 
seeking to secure and care for certain 


is Dy 


business. 


insurable interests. He proposes to 
vive a certain definite and distinct ser- 
vice in exchange for this trust. To be 


sure the service he is able to give is 
nearly always measured by his skill amd 
knowledge. But this is the sum total 
of all professional service rendered. 
“While developing this business he is 
nol acting the agent of any com- 
pany. He is acting for himself or per- 
laps jointly for himself and the inter- 
est of the assured. He has assumed a 
distinct obligation to his clients to pro- 
vide adequate indemnity for them in re- 
liable companies at proper rates and in 


as 


accordance with certain established 
roles and customs. All of this has 
nothing to do with any relations be- 


tween himself and any insurance com- 
poly He is under no obligation to 
tive the business to any particular com- 
pany because it belongs to him. The 
relation of agent and principle is not 
established until a final determination 
is reached to place the business in a 
fiven Company. Until that moment ar- 





arrangement with another agetit. Up 
to the moment he places the business 
in one or more of the companies he 
represents, he is in fact the represen- 
tative only of the property owner. 

“This line. of reasoning is based upon 
the almost universal custom of the 
property owner giving no directions as 
to the company or companies in which 
his indemnity is to be placed. 

“This practice is a fundamental part 
of the American Agency System and is 
un important factor of his business to- 
tally outside of the Common law theory 
of principal and agent. 

“Upon the determination of an agent 
to place a line in a given company he 
immediately becomes the agent of that 
company vested with power to create 
extensive liabilities and charged with 
the duty of protecting the interests of 
the company. Then begins a dual rep- 
resentation called service which flows 
to the benefit of both the company and 
the assured. A service that is highly 
beneficial just in = proporiion to the 
knowledge, skill, ability and industry 
of the agent himself. The develop- 
ment of this service to the highest point 
of efficiency is one of the things that 
stamps his business with a vested in- 
terest. The worth while agent instine- 
tively sees that in rendering a highly 
acceptable service to both the compa- 
nies and the assureds he is building up 
for himself a stable and permanent 
business which has a well recognized, 
salable value. This could not be true 
it there was nothing about the Amer- 
ican Agency System except a pure 
agency relation between the company 
and its representative,” 

Mr. Bennett also made a talk before 
the North Carolina Association this 
week, 


ALBANY FIELD CLUB AT PLAY 

The annual outing of the Albany 
Field Club was held Saturday, June 16, 
at Newman's, Saratoga Lake, New York. 
After dinner the members and guests 
were treated to a few recitations by 
William Rose, and sporting events were 
held. 

The good attendance, the ideal wea- 
ther, and the spirit which usually pre- 
vails at this event made the meeting 
successful from every standpoint. 


HOBBS PAT ON RECIPROCALS 

Insurance Commissioner Clarence W, 
Hobbs, of Massachusetts, who was in 
New York last Friday to attend the 
meeling of the executive committee of 


the National Convention of Insurance 
Commissioners, stated that with refer- 


ence to his conference in Chicago a few 
davs previous with Superintendent 
Hyde, of Missouri, on the subject of re- 





rives the business which he has solic.  t#liatory action proposed in Missouri 
ited and the control of which he has against Massachusetts companies on 
secured belongs to him. He could, if account of the statutes of the latter 
le was so minded, place the business state prohibiting the admission of recip- 
in companies which he did not. repre rocals, he had made no modification of 
ent as an agent, under a brokerage is ruling on reciprocals, 

J. A. KELSEY, President GEORGE Z. DAY, Secretary | 


Capital 
ONE MILLION DOLLARS 





STANDARD 


INSURANCE COMPANY 
OF NEW 


Head Office: 45 John Street, New York 


YORK 


Surplus 
ONE MILLION DOLLARS 




















CHARLES HOYT SMITH 
OR . 
MARSHALL & STERLING, INC. 
Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 8271 


We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis en 
Fire and Compensation risks. 





















We write Fire and allied lines, Compensation, Liability and Automobiles, 


We represent fifteen of the leading Fire 
Agents for the Globe Indemnity Company. 


Companies and are General 
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“THE SUN NEVER SETS” — — 
World-wide Operations of British In- 
surance Illustrated in Talk of 
Executive 
As being indicative of the world-wide 
operation of British imsurance’ i 
White, the general manager of the Sun 
Insurance office, said recently: 
2 Conference and 
In this hemisphere the representa - 
t ves of the Sun Insurance Oflice might Co-operation 
be found in the extreme north of Nor- : . 
way, and in Tasmania, in the far dis- All Ohio Farmers Agents 
tant south; in the Kast they were in know that the Company con- 
Japan, and in the West there were fers regularly with them on 
representatives in Spain. In the vital matters affecting their 
western hemisphere representatives business. They have come to 


were to be found in Alaska. with n the 
Arctic circle, and as far away as 
Punta Arenas, in the extreme south of 
Chile, ‘which is almost up against the 
Antarctic circle. There are influences 
which affect the commerce of all 
countries, and from these an insurance 


expect the very highest form of 
co-operation. 

On the other hand, Home 
Office officials are always happy 
to think that local agents bring 
their problems to the officers 
for help and counsel. The spirit 


eannare a as ae pcg Pale of mutual helpfulness prevails 
ie ta » ee our: » Ohio Farmers 
but there are other influences which — the hic . 
affect the underwriting experiences in ee 


The present family pride of 
all the representatives of the 
Old Man on the Fence is di- 
rectly traceable to the wisdom 
of the pioneers who in 1848 
established a company based on 


some countries far more than that in 
others, and some which may alfect cer 
tain countries alone. So the wid? 
spread character of the business of an 
insurance company may be one of its 
chief safeguards, for it frequently 


happens that when one country yitlds the same principles the great 
far more than its normal quota of American Agency System up- 
claims to the total, the experenes in holds. 

other lands may be usually favorable.” The GChio Farmers Insurance 


ST. LOUIS A TOPIC 





Company thoroughly believes in 
conference and co-operation. 


One topic of discussion at the con- OHIO FARMERS 
vention of the National Association of 
Insurance Agents will be the new INSURANCE Co. 


St. Louis commission agreement, which 
some people think is an entering wedge 
in solving the annex situation. Main 
commissioned agents will supervise ad 
ditional agents. 


E. K. SCHULTZ & CO. 
General Agents 


Philadelphia, Pa. 

































ROSSIA INSURANCE COMPANY 
OF AMERICA 


FIRE REASSURANCE COMPANY 
OF NEW YORK 


AMERICAN FIRE INSURANCE 


CORPORATION 
OF NEW YORK 


UNION RESERVE INSURANCE CO. 
OF NEW YORK 


j REINSURANCE 
HARTFORD, CONNECTICUT 
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Brilliant Young 
Underwriter Dies 


THE LATE HENRY FERCHAUD 





His Business Life Spent With 
L. & L. & G.; Came Here From 
New Orleans 


All 


«Liverpool & 





Death removed a bright, able, young 


underwriter this week when Henry 
Ferchaud, only recently appointed an 
assistant manager of the Eastern De- 


partment of the Liverpool & London & 




















HENRY 


FERCHAUD 


Globe and made assistant secretary of 
the Star, died at his home in New 
Rochelle. 

The cutting 
young career 


this brilliant 
wide-spread re- 


down of 
caused 


gret. Mr. Ferchaud was only thirty- 
five years old. Although he had not 
lived long in the east, he made many 
friends here. 

The late assistant manager was born 
on his father’s sugar plantation near 
New Orleans and was the protege of 
Thomas H. Anderson when the present 
manager was deputy assistant man- 
ager of the Southern Department of the 
London & Globe. Mr. 
Anderson put him on in 1904. Mr. Fer- 
chaud’s first salary was $15 a month. 
He had a natural aptitude for fire insur- 
ynce and became a special agent in 
Louisiana and then in other southern 
states. He rose to be deputy assistant 
manager of the Southern Department. 

In 1917 he was called back to the 
Kastern Department for executive du 
ties and for two years was manager of 
the farm department. Mr. Ferchaud 
also had seen some service in the West- 
ern Department at Chicago and there, 
too, he was highly regarded. 

The funeral was held in New Orleans 
on Wednesday of this week. Robert H. 
Williams represented the New York 
head office. 


TO ADD FIRE INSTRUCTION 
Committee Plans To Enlarge Y. M. C. A. 
Insurance Course With Fire and 
Casualty Subjects 





fire and cas- 
ualty insurance at the Y. M. C, A. school 
in Washington, D. C., is contemplated 
aus au result of a conference between in- 
surance men of the city and Burt A. 
Miller, superintendent of insurance for 
the District of Columbia, and a commit- 
tee has been appointed to look further 
into the matter. <A course in life insur- 
ance is now included in the curriculum 
of the school, but representatives of the 
insurance companies have expressed a 
desire that courses in other branches of 
the business be given also, that they 
may send their employees there for in- 
struction, 


Inclusion of courses in 
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1849 








ALWAYS include a SPRINGFIELD policy— 
_ “IT PAYS!” 


SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


Cash Capital 
$2,500,000.00 











GLEANERS’ NEW FEATURES 
Three Months’ Advance Payment Re- 
quired Thus Assuring Collection 
of Assessment 
The Gleaner Fire Insurance Com- 
pany, operated by the National Gleaner, 
a large fraternal in Detroit, to give its 
members better protection and a more 
satisfactory has made several 
radical changes in its by-laws, effective 
July 1, according to “The Indicator.” 
Ordinarily, mutual Companies carrying 
farm risks have incorporated in their 
policies a clause holding a member, for 
his share of losses and expenses and 
providing that the policy cannot be can- 
celled until the member pays up, which 
in many cases he does not do, with a 
consequent loss to the company. The 
new method provides for a_ three 
months’ advance payment, thus assur- 
ing to the company the collection of 


policy, 





the assessment, for without the _ pay. 
ment there will be no protection and 
the policy automatically lapses at mid. 
night of the last day, before the mem. 
ber becomes indebted to the company, 

If the payment 
cation the member continues in good 
standing for three months longer, — If 


the member desires he may pay six, 
nine or tweive months in advanee, 
The blanket policy has been strength 
ened, so that personal property is coy 
ered anywhere on the farm. Another 
new feature added to the policy. pro- 


vides that a member is paid his insur. 
ance in case of loss, with no reduction, 
regardless of whether he has 
member one day or five years. 


been a 


$125 PREMIUM 
One of the agents of the Automobile 
Insurance Co. recently wrote a trip 
certificate covering $50,000 
household goods in transit from Chica 
go to St. Louis. Premium, $125. 





De da Te 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 9,004,301.01 


Net Surplus 4,436,386.20 
Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 





Capital ...$2,250,000.00 


Henry M. Gratz, President 
Nea! Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
. H. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


. THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 

Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665,678.50 
Net Surplus 1,110,233.48 


Total ..... $4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 














Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 


John A. Snyder, Secretary 
A. . Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$ 600,000.00 


Reserve Rein- 
surance Fund 





and Reserve 
for all other 
liabilities 1,916,251.22 
Net Surplus 945,537.10 
Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 











Hl. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 


> real 


is made after  notifi » to get 


) quaities 





ee cae: 


worth of F 





EER 





of Pittsburgh, Pa, 
Organized 1866 
Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance TF'und 
and all other 
liabilities 1,329,033.09 


Net Surplus 1,452,589.00 


Total As- 


sets ....$3,781,622.00 
Surplus to Policyholders 
$2,452,589.00 














LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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McCulloch Made Head 
Of Penn. Department 


SERVICE 





LONG RECOGNIZED 





Noted for Patience, Good Humor And 
General All Around Supervisory 
Ability 





Pennsylvania has finally done the 
right thing. It has made Sam McCul- 
loch insurance commissioner of Penn- 
sylvania. 

This will be good news to everybody 
in the insurance business, while the 
insurance comm ‘ssioners will also be 
happy aS there is no more popular de- 
prtmental man in the country. In 

> sme respects there is no change, be 
> cause often during his long career with 
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> the department Mr. McCulloch has 
' been to all intents and purposes the 
real commissioner. He has had as 
quaint and queer a collection of bosses 
: as any man in the country. but with 
© cyery one of them he has been able 
to get along because of three rare 
qualities: infinite patience, consum- 
mate tact and underlying ability. There 
* have been occasions in the adminis- 
- tration of the Pennsyiivania department 
' when the average deputy would either 
give vent to his pentup internal feel- 
| ings by swearing or resigning, or both. 
~ McCulloch smiled through it all and 
never once lost hig temper. Pati2nce, 
tact and abifity finally became recog: 
nized, and thus once again the Repub- 
lic is saved. 

Governor Pinchot has long recog- 
nized MecCulloch’s ab Jity and = he 
hamed him to a post which has often 
been held by poiiticians and somet:mes 
by pretty bad politicians at that. 
Along with the appointment comes the 
announcement that the State Banking 
Department has been reorganized un- 
der a bill approved by all concerned, 
and providing for two deputies in the 
Department of State and Finance. 

The two times when McCulloch has 
heen actualy at the head of the Penn- 
sylvania department were following 
the resignation of Charles Johnson, 
who was once treasurer of the Re- 
publican State Committze; and the 
resignation of Thomas B. Donaldson. 





TOWNE AT HOME OFFICE 





Former New Jersey State Agent of 
Automobile Succeeded in Field 
By C. Moller 





A. J. Towne, formerly state agent in 
charge of field supervision for the 
Automobile Insurance Company in 
New Jersey, has been permanently 
transferred to the home office, in 
charge of underwriting in the middle 
department and southern territory in 
cluding West Virginia. 

Special Agent Christen Moller, for 
_ lnerly in charge of the Automobile’s 
£ Western Pennsylvania field supervi- 

Sion, exclusive of Allegheny County, 
re Nyt transferred to the New Jersey 
in on ee in the Newark 

Pane ‘e, lussex Building, Newark, 
Po pei pried Mr. Townes in the 

Supervision of agents located in 


soommegesee mati re 


<a 


Sh shay 


ae State with the exception of the 
—_— counties:* Burlington, Glou- 
‘ester, 


=: Atlantic, Salem, Cumberland 
rs Cape May. Agents located in 
— counties in New Jersey have 
een transferred to the field supervi- 


Sion of Special Agent Har y 
t arry C. ag- 
Staff, with he ‘ hile 


: adquarters in the Phila- 
gph branch office, 407 Walnut 
Street, Philadelphia, Penna, 


State Agent 
by Special Ag 
assume field 


Karl BE. Leyda assisted 
ent, Fred A. Ulam, will 
— Supervision over the 
ag located in Western Pennsyl- 
; 7 territory formerly supervised by 
becial Agent Christen Moller. 
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THE PHILADELPHIA LESSON 


When the train shed of the Pennsylvania Rail- 
road Station in Philadelphia burned last week, 
over four thousand pieces of baggage were de- 
stroyed at an estimated loss of $1,750,000. 


How much, or how little, of it was protected 
by Tourists Baggage or Personal Effects Insur- 
ance is not definitely known yet. But past experi- 
ence would indicate that only a very small num- 
ber of the thousands whose goods were destroyed 
will be fully reimbursed by reason of having 
provided themselves with proper insurance pro- 
tection. 


The Philadelphia fire carries a warning to 
every traveler. There is a genuine need for 
Tourist Baggage Insurance. And now, while the 
Philadelphia experience is fresh in people’s 
minds, is the time for the enterprising local 
agent to stimulate business on this class. 


A Tourist Baggage Policy in The Home of 
New York provides the policyholder with the 
protection of the Largest and Strongest Fire 
Insurance Company in America. 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION 


SERVICE 

















See No Wavering 
By Commissioners 


ON NATIONAL RATING BUREAU 





Underwriters Here Believe Large 
Group of Commissioners Will 
Demand Action at Minneapolis 





While the executive committee of 
the National Convention of Insurance 
Commissioners made no direct refer- 
ences to the details of the tentative pro- 
gram for the annual meetipg in August 
at Minneapolis, after its meeting last 
Friday at the Hotel Astor in this city, 
fire insurance executives and other un- 
derwriters are convinced that the 
proposition to have the National Board 
of Fire Underwriters superintend the 
organization of a national rating and 
rules bureau will have the star posi- 
tion. Both Superintendent Stoddard, of 
New York, and Commissioner Button, 
of Virginia, who made forceful com- 
ments before the National Board meet- 
ing in May, are members of the execu- 
tive committee, and both were at the 
Astor. 

The general opinion in fire underwrit- 
ing circles here is that the commission- 
ers are determined to force the rating 
bureau issue at the Minneapolis conven- 
tion and to keep hammering on the sub- 
ject thereafter until the National Board 
companies take some sort of action to 
change the present system of regional 
rating organizations. Although the 
commissioners feel that certain fire of- 
ficials appear to give little weight to 
the threats of the commissioners it is 
learned on good authority that the com- 
missioners are tired of what they de- 
scribe as “sidestepping” the issue. 

One of the reasons advanced in oppo- 
sition to the scheme for taking the rat- 
ing power from regional bureaus is that 
a national organization would come into 
direct conflict with state anti-compact 
laws or even with the Sherman anti- 
trust law. In answers to this several 
commissioners are prepared to promise 
that if the National Board will co-oper- 
ate with them, they (the commission- 
ers) will see that the fire companies 
are exempted through state legislation 
from prosecution under anti-trust or an- 
ti-compact laws. It is known that 
whatever the fears of insurances compa- 
nies may be with regard to suits such 
as Mississippi instigated, a good many 
commissioners are convinced that the 
anti-compact suit fear is not a legiti- 
mate reason for the companies persist- 
ing in delaying to co-operate with the 
commissioners. 

The increasing power of departmen- 
tal territorial executives is what pro- 
ponents of the national rating bureau 
plan are unanimously against. Al- 
though willing that these men should 
continue as members of regional rating 
boards they want responsibility for the 
actions of regional boards to rest in a 
national body, controlled by the chief 
executives themselves of the fire com- 
panies. As the situation stands today 
the contention of quite a group of com- 
missioners is that southern or western 
or Pacific coast managers are in real- 
ity in command of the regions over 
which they have charge, and not the 
home offices. Consequently whem a 
rate controversy arises an insurance 
department must carry its fights be- 
yond the territorial heads, with whom 
it first comes into contact, into home 
offices where delay is encountered 
while the executives take time to ac- 
quaint themselves with the facts in 
the troubled territories. 

Until there is more uniformity in 
rates and rules affecting fire insurance 
underwriting, with responsibility in a 
central and national body like the Na- 
tional Board, there will not be possible 
complete harmony between the compa- 
nies, the general public and the various 
state insurance departments, in the 
opinion of those commissioners who 
declare they are going through with 
their program to the finish, 
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Operations of One Of 
The Successful Mutuals 


WRITES FAR WEST AS MONTANA 








Pawtucket Fire Writes Large Variety 
of Business; Has Assets of 
Over $1,000,000 





How far West do New England mu- 
tuals go is a question sometimes asked 
in insurance circles. The Eastern Un- 
derwriter this week asked one of the 
best of the mutuals—the Pawtucket 
Mutual F.re* Insurance Co., of Paw- 
tucket, R. 1., as to its operations and 
was informed that previous to 1900 the 
company oniy operated in its home 
state, but then entered Massachusetts, 
and since then has gone into Con|necti- 
cut, Vermont, New Hampshire, New 
York, Maine, Illinois, Pennsylvania, 
District of Columbia, Arkansas, Colo- 
rado, Delaware, Indiana, Louisiana, 
Maryland, Michigan, Montana, New 
Jarsey, Ohio and Wisconsin. 

The company writes a general classi- 
fication of dwellings, mercantile build- 
ings, mercantile stocks, public build- 
ings, manufacturing risks and automo- 
biies for fire, theft, property damage 
and collision. It occupies its own 
home office building and operates prin- 
cipally upon the agancy plan. The 
present rate of dividends being re- 
turned to policyholders is 25%. The 
company has never made an assess- 
ment. 

At the present time the Pawtucket 
has assets of more than. $1,000,000, and 
last year increased its surplus $22,954. 





CHECKING UP ON AGENTS 





Supt. Miller of District Refuses Number 
of Licenses; Determined To 
Clean House 





Forty solicitors of insurance in the 
District of Columbia have been denied 
licenses by the District authorities 
since the first of April, it has just been 
announced by Burt A. Miller, superin- 
tendent of insurance for the District of 
Columbia. While most of those refused 
licenses were placed on probation, it 
was reported that as a result of the 
drastic action of the insurance depart- 
ment, some four or five solicitors had 
left the city for other fields where the 
regulations governing the issuance of 
licenses were not so strict. 

Mr. Miller stated that the decision to 
be more discriminating in the issuing 
of licenses in the district was arrived 
at after a careful study of the question- 
naires which were recently sent out to 
all solicitors of insurance and insur- 
ance companies. These questionnaires 
showed that many of the applicants 
for licenses had failed to wind up their 
financial affairs with one company be- 
fore obtaining employment with an. 
other, and the action of the superin- 
tendent was taken in an effort to curb 
this carelessness on the part of the 
agents. 

It was also stated, however, that 
there were one or two cases of refusal 
of licenses to applicants found guilty 
of “twisting” and the insurance depart- 
ment does not intend to be so lenient 
with this type. 

As a result of the success attending 
the use of questionnaires, Mr. Miller 
reports that commissioners of insurance 
in several states have written him, ask- 
ing information on the form of ques- 
tionnaire and method used. 





VISITORS IN NEW YORK 

Edward Twing and Edward Judd, of 
the Judd & Parsons agency, of Holyoke, 
Mass., were in town Monday. Stran 
McCurley, of Baltimore, and A. E. Gall, 
secretary of the C. W. Mattingley 
agency, of Cleveland, are spending a 
few days in the city, 


CONFERENCE COMMITTEES 





President Frank L. Gardner of New 
York State Association Names 
Men; Other Committees 





The following conference committee 
with companies has been appointed by 
the New York State Association of 
Local Agents: Frank L. Gardner, 
Poughkeepsie; Ward H. McPherson, 
Buffalo; Eugene A. Beach, Syracuse; 
G. T. Amsden, Rochester; Glenn H. 
Johnson, Syracuse; W. H. A. Munns, 
Syracuse; E. H. Warner, Buffalo. Mr. 
Gardner is president of the association; 


Mr. McPherson, vicepresident; and 
Mr. Beach, secretary-tr2asurer. 
The fire and accident prevention 


committee consists of W. Clarke Bagg, 
Utica; W. E. Boyd. Jr., Buffalo; S. 
Carl'sle Goodrich, Newburg; Ernest 


Crowley, Rochester; 


Pavious, Rochester; Warren Day, Syra- 
cuse; W. W. Luckey, Poughkeepsie; 
Rufus J. Wadsworth, Binghamton; E. 
L. Haskell, Oneida; W. L. Pelton, 
Olean; John B. Rogers, Warwick; C. 
C. MeNitt, Norwich; J. P. Doyle. 
Oswego; J. W. Townsend, Glen Cove; 
H. B. Carey, Ithaca; ©. S. Burrall, 
reneva; Park Farrington, E.mira. 

The committee to confer with the 
fire ratmg organization (taking up 
rules, rates, grievances,) consists of W. 
H. A. Munns, L. G. Morgan and C. A. 
Porth. The casualty conference com- 
mittee consists of E. H. Warner, J. W. 
Rose and J. S. Henderson. 

On the legislative committee are W. 
L. Austin, Edgar M. Griffiths, BE. J. 
Dignum, Albany; John UL. Tiernon, 
Buffaio; P. G. Enser, Buffalo; H. B. 
Le Grande Pellet, 


Newburg; Bromley. Utica; W. 


a IF 


S. McCarthy, Corning. 


i, 


NEW UTICA COMPANY 





Allied Fire Has $200,000 Paid-in and 
$100,000 Surplus; Licensed 
in March 





The Allied Fire Insurance (Co,, of 
Utica, N. Y., which was licensed jp 
March, of this year, is under the man- 
agement of the Utica Mutual Insurance 
Co., of Utica, which writes compensa. 
tion, liability and automobile insurance, 
The Allied Fire began with $200,009 
paid-in capital and $100,000 surplus, 





Although organized with Capital 
stock policyholders of the General In- 
surance Co., Seattle, Wash., now being 
organized, will participate in the prot- 
its, if any. 
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pany is because the Com 
I have made of it.” 


MORE OF 
Their Reasons” 


“My reason for staying with the Fireman’s Fund Insurance Com- 
pany has stayed with me in every request 


[Signed] W.W.K.—Fourteen years Fireman’s Fund Agent 


oe 2 6 


“The Fireman’s Fund and its staff of field men exemplify that per- 
sonal feeling as between man and man, leaving the impression on 


the mind of an agent that he is not doing business entirely with 
a cold-blooded business machine.” 


[Signed] T.& Son—Five years Fireman’s Fund Agents 


* ¢ @ 


“We are proud to represent a company that bears the record the 
Fireman’s Fund carries.” 


[Signed] B. & B. —Forty-seven years Fireman’s Fund Agents 
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Small Companies Beat 
Rating Organization 


NOT FORCED TO SIGN RULES 





Justice Lehman, in Opinion, Says Dis- 
crimination Might Ensue if He 
Refused Petition 





Thirty-one fire insurance companies, 
fighting in court to join the rate making 
organization in this State without hav- 
ing to subscribe to rules regulating 
amount of commissions they shall pay 
or number of agencies or brokers they 
shall have, won a big victory before 
Justice Lehman’s court this week. 

The Court decided that the case re 
duced itself to this single proposition: 
“The respondent is bound under the law 
to admit to membership or to furnish its 
gervice without discrimination to any 
person, association or corporation au- 
thorized to transact the business of fire 
insurance Within this State applying 
therefor. It refuses to admit the peti- 
tioner to membership or to furnish its 
service to petitioner unless the peti- 
tioner will sign an agreement to main- 
tain and observe certain rules. The 
right to refuse to admit to membership, 
or to furnish service to an applicant 
unless the applicant in advance agrees 
to maintain particular rules which 
otherwise would not be binding upon 
the applicant involves the right to dis- 
criminate in the admission to member- 
ship or the furnishing of service against 
those not willing to subject themselves 
to such rules, and might limit member- 
ship to a particular group holding like 
views or gaining extraordinary advan- 
tages from a certain class of rules, and 
even though it may be doubtful whether 
the respondent in the future will adopt 
any rules which the applicant will not 
be required to comply with under the 
statute it is still in my opinion a dis- 
crimination to require the applicant to 
sign an agreement which might affect 
his right to test the binding force of 
such rules, if made. The only agree- 
ment which the respondent has a right 
to demand is an agreement fixing the 
form of association and the relationship 
of the applicant as a member or sub- 
scriber to such organization. The peti- 
tion is, therefore, granted to the extent 
indicated.” 

Goldman & Unger were counsel for 
the thirty-one companies, and David 
Rumsey for the rating organization. 
Associated with Goldman & Unger was 
former Governor Miller. 

The case is of extreme importance 
by reason of its bearing upon the whole 
acquisition cost situation and the re- 
cently enacted insurance law under 
Which the four rating organizations in 
this State were consolidated under one 
head. The decision may result in an- 
other amendment to the rating law. 

Another paragraph of the decision fol- 
lows: 

It appears from the affidavits that the re- 
spondent is claiming that it has the power to 
make rules in regard to commissions to be paid 
‘0 agents and in regard to the number of agen- 
cies and other matters which enter into the cost 
of procuring business in order to restrict within 
broper limits the competition for and the expense 
of procuring business, and the superintendent 
of insurance has made affidavit that in his opin 
‘on such power should be exercised by rating 
organizations. On the other hand, the petitioner 
Claims that such competition should not be re 
stricted by rules which might work to the dis- 
Wrantae of the smaller insurance corporations. 
end pallial - a restriction upon the methods 
yon argh Hh prewivae business through agents 

; yrdance with sound economic 
og ‘ei question which should concern 
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— erehip or to furnish its service to an insur- 
_ coeaeny authorized to do business in this 
ge ic : refuses to agree in advance to abide 
Ree rules when made. The statute Provides 
€ respondent “shall admit to membership 





An Agent’s Reputation 
for reliability and promptness im- 
presses prospects and clients—and 
invites their business. 


“Good Service Rendered” increases their confi- 
dence and satisfaction. It makes certain that 
their business will remain with the agent. 


Close cooperation of the Company will so aid the 


agent that he may satisfactorily render “Good 
Service.” 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager 
J. F. Van Riper, Branch Secretary 








EAGLE FIRE COMPANY 


of New York 
Incorporated 1806 


Hart Darlington, President 
J. F. Van Riper, Secretary 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
W. G. Falconer, President E. B. Thistle, Secretary 





Fire, Tornado, Automobile, Sprinkler Leakage, Explosion, 

Rent, Use and Occupancy, Tourist Baggage, Riot and Civil 

Commotion, Liability, Burglary, Workmen’s Compensa- 
tion, Accident and Health, Golfers, Plate Glass. 


The Agent Who Seeks to Give Good Service 
Must Himself be Well Served 


(COMPANIES 























Commissioners Plan 
For Annual Meeting 


EXECUTIVE COMMITTEE MEETS 





Elects Wells and McMurray to Fill 
Vacancies; Considers Changes in 
Annual Statements 





The executive committee of the Na- 
tional Convention of Insurance Commis- 
sioners which met at the Hotel Astor 
last Friday to pass on recommendations 
of the committee on blanks and to con- 
sider a tentative program for the an- 
nual meeting al Minneapolis in August, 
elected two new members to the com- 
mittee. They are Thomas 8. McMur- 
ray, Jr., insurance commissioner of In- 
diana, and George W. Wells of Minne 
sota. They succeed to the places left 
vacant by the retirement of Commis- 
sioners Ramey, of Kentucky, and Sav- 
age, of Iowa, from their official posi- 
tions. Both Mr. Wells and Mr. MeMur- 
ray were present at the meeting. 

Approval of the changes in the an- 
nual statement blank proposed by the 
committee on blanks was made by the 
executive committee. These alterations 
affecting fire, casualty, surety, life and 
fraternal companies are of comparative- 
ly minor importance. 

The program for the annual meeting 
was then considered. It was agreed to 
invite several speakers to address the 
convention on important subjects in the 
insurance world, but pending the ac- 
ceptances by these men of the invita- 
tions thetr names will not be made 
public. Although the date of the con- 
vention conflicts with that of the Na- 
tional Association of Insurance Agents, 
meeting in Buffalo, it was found im- 
possible to make further alterations in 
the commissioners’ plans. Efforts had 
been made earlier to hold the conven- 
tion outside of Minneapolis on one of 
the nearby lakes early in September 
but this idea fell through on account of 
other conventions having reserved all 
the available hotel space. One of the 
principal social features of the meet- 
ing will be the trip through the Great 
Lakes for those going from the eastern 
states to Minneapolis. Reservations 
for the trip are going fast. 

Burton Mansfield, of Connecticut, made 
his farewell appearance at the meeting 
as an insurance commissioner. With 
him was Howard P. Dunham, who is to 
succeed Mr. Mansfield on July 1 as head 
of the Connecticut department. Henry 
D. Appleton, deputy of the New York 
Department, spoke before the executive 
committee when the annual statement 
blanks were being discussed. 


or shall furnish its service without discrimination 
to any * * * corporation authorized to 
transact the business of fire insurance within 
this state applying therefor.” The respondent 
and the superintendent of insurance urge that 
there is no discrimination shown in this case, 
since the respondent is willing to admit the 
petitioner to membership or to furnish its service 
to the petitioner upon the condition that it signs 
the same agreement as that which all other 
applicants for membership or service are re 
quired to sign. In other words, that there can 
be no discrimination where membership or set 
vice is offered to all applicants upon the same 
condition. In my opinion this construction of 
the statute is not in accordance with the clear 
legislative intent. The Legislature in effect 
authorized insurance companies to form combi 
nations or associations to determine rates, but 
in order to avoid monopoly or unfair competition 
through such associations it provided that the ad 
vantages of the association, either in the form 
of membership or service, must be furnished 
without discrimination to all insurance com- 
panies that apply therefor. Ordinarily a volun- 
tary association or corporation may determine 
for itself whom it will admit to membership and 
to whom it will furnish service, but the re- 
spondent has no such right, because the legisla- 
tive mandgte to the contrary is clear. It is true 
that a voluntary association cannot be created 
except by agreement, and that there can be no 
membership in such association except through 
adherence to what I may call the organic agree- 
ment, and it is also true that under the law the 
respondent clearly cannot be compelled to fur- 
nish service to a company which does not pay 
or agree to pay for such service, and the re- 
spondent is therefore acting within its rights in 
insisting upon all applicants signing some form 
of agreement which will settle the relationship 
between the parties, 
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Royal Marine And 
Fire Figures for 1922 
BETTER 





TIMES SEEN AHEAD 


Chairman of Company Comments on 
American Business; Heavy Losses 
in United States 
The Royal Insurance Company sees 
-improvements ahead in fire and mar- 
ine underwriting according to the tenor 
of remarks made by Thomas Woodsend, 
chairman of the company, who read a 
report on last year’s business at the 
dnnual meeting last month in Liverpool 
of the shareholders of the company. 
Concerning the fire and marine ac 

counts, he sald: 
Fire Department Figures 

The net premiums amounted to £6,- 
427,122 3s. 1d., and the losses to £3,- 
411,920 9s ld. After charging commis- 
sion, expenses of management, and fire 
brigade contributions, the profit of 
£382,480 11s. 3d. has been carried to 
profit and loss account. The fire fund 
has been increased by the transfer of 
£1,000,000 from the reserve fund. 

In dealing with the fire account, the 
first point which invites comment is 
that the premiums have been practi 
cally maintained at the 1921 level, there 
being a drop of only some £1,200. 
There has really been an appreciable 
increase in what I might call the ordin- 
ary fire premiums, atid the fact that we 
show a slight decrease is due to the 
falling off in demand, chiefly in this 
country, for cover against damage 
caused by riot or civil commotion. 
This evidence of a more settled condi- 
tion of affairs more than reconciles us 
to the loss of revenue which it has en- 
tailed. It is gratifying to note that our 
losses are down by £320,000, as com- 
pared with last year, the percentage to 
premiums having fallen from 58.19 per 
cent to 53.28 per cent. 

Again, we have had a heavy loss ex- 
perience in the United States, from 
which country we draw a large propor- 


tion of our fire premium income. All 
reports indicate, however, more pros- 
perous times in that country, and we 


have every. reason to believe that when 
conditions there have fully readjusted 
themselves our business will again re- 
vert to a normal profit-yielding basis. 
Commissions and expenses taken to- 
gether show a reduced percentage of 
40.77 per cent, as compared with 41.11 
per cent a year ago. The reduction is 
slight, but is welcome, as showing a 
tendency.in the right direction. 

As regards expenses of management, 
it is some little satisfaction to your di- 
rectors to be able to show a decrease 


of fully £100,000. By no means the 
least of the problems which confront 
us is to bring about a reasonable re- 


duction in expenses without endanger- 
ing efficiency; and you will realize that 
a large proportion of these is paid in 
salaries, the increase in which, as com- 


has neces- 
representing 
on the total 


pared with pre-war days, 
sarily been very great, 
practically 3 per cent 
amount of premiums. It is, however, 
our aim to hold an even balance be- 
tween the interests of the shareholders 
and the aspirations of the staff, believ- 
ing that the welfare of the company 
can best be assured by a body of offi- 
cials working in reasonable content- 
«ment. This question is one to which 
your directors and officials are always 
alert, and no effort is or will be spared 
to keep expenses down. 

You will observe that we have now 
brought into the fire account the whole 


of the £1,000,000 which remained in 
the reserve fund. This course is con- 
sistent with our policy in the past of 


strengthening the fire fund. 
tion of the other 
strong that we 


The condi- 
accounts is now so 
feel all reasonable re- 
quirements are met by the specific 
funds allocated to each, and it there- 
fore seemed to us appropriate that this 
reserve fund, which would always in 
effect have been applicable to the fire 
department and has been coupled with 
that department in our announcements, 
should now be effectively incorporated 
in the fire fund. You will see that the 
total fire fund this year is within 
measurable distance of being equal to 
the year’s premiums. 

Taken as a whole, we think the re- 
sult of our fire department affords am- 
ple ground for satisfaction, showing as 
it does a profit of £382,000, equal prac- 
tically to 6 per cent of our premium 
income, 

The 1921 account has been closed and 
the profit of £68,380 7s. 4d. » arried to 
profit and loss account. The net pre- 
miums for the year 1922 amounted to 
£1,031,680 12s 7d., the claims and ex- 
penses to £466,746 19s 9d., and the 
amount of the fund carried forward is 


1,464,933 12s. 10d. 
I regret that during the year 1922 
conditions remained unfavorable, as 


values of ships and cargoes continued 


ey 





ey 





O. J. PRIOR, President 





————————__ 


INCORPORATED 1868 


The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 











to fall, and rates of premium, under 
stress of severe and sometimes reck- 
less competition, fell in many cases be- 
low a paying basis. Also, the volume 
of the business offering was seriously 
affected by the depressed condition of 
trade, large numbers of vessels being 
laid up. But, fortunately, there are 
now signs of an improvement in the 
employment of steamers, and in the 
shipment of goods. 

We think it is a matter of congratula- 
tion that our underwriters in Liver- 
pool, London, and New York, and their 
colleagues elsewhere, by careful dis- 
crimination in selecting business, have 
been able to show an_ underwriting 
profit on the closed year, viz.: 1921, of 
£68,000, after making ample provision 
for possible future claims. 

While the 1922 premiums show some 
reduction on previous years, this was 
only to be expected, owing to the con- 
ditions referred to, and to the necessity 
of our underwriters declining business 
offered at what they considered to be 
unremunerative rates. It is satisfac- 
tory to be able to report that the first 
year settlements for 1922 are light, in 
comparison with previous years. 





The Philadelphia Fire Underwriters’ 
Association has admitted to member- 
ship the American Union Insurance 
Company of New York, Hartford, Conn., 
and the Northwestern Fire and Marine 
Insurance Company, Minneapolis, Minn. 























~ COLUMBIAN NATIONAL 
FIRE INSURANCE COMPANY 





Built on its REPUTATION of SER- 
VICE to its LOCAL AGENTS 


The sign of the COLUMBIAN NA- 
TIONAL backed by its integrity is the 
sign of good insurance 

T. A. LAWLER, General Manager 
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of Paris, France 


1838 
URBAINE FIRE INSURANCE 
COMPANY 


of Paris, France 


1807 
EAGLE, STAR & BRITISH DO- 
MINIONS INS. CO., “Ltd. 
of London, England 
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FRED. S. JAMES & CO. 
UNITED STATES MANAGERS 


123 WILLIAM STREET 
NEW YORK 





UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 
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PHILLIPS HEADS TORNADO Ags, 





Important Issues On Agenda For Ap. 
nual Meeting Referred to Incoming 
Executive Committee 
H. R. Phillips secretary of the Great 
American, was elected president of the 
Southern Tornado Insurance Assoeia- 
tion at its annual meeting in New York 
City last week. Donald L. Brown ot 
Atlanta, Ga., Southern manager of the 
Commercial Union, was elected vice 
president and H. G. Foard, secretary 
of the Home of New York and manager 


of its Southern department was re 
elected to secretaryship of the asso 
ciation. Members of the executive 


committee, to serve during the ensuing 


year, likewise were chosen as fol 
lows: O,. F. Grover, secretary of the 
Continental; Wallace Kelly, general 


agent of the Southern department of 
the Yorkshire; J. D. Lester. secretary 
of the Globe & Rutgers; W. Ross Me 
Cain, secretary of the Aetna; and A. 
R. Thommasson, general agent of the 
Southern department of the North 
British & Mercantile. 

The fact that only about one third 
of the entire membership of 103 com 
panies wer? represented at the meet: 
ing the majority of important issues 
which had, been planned for considera 
tion were referred directly to the in 
coming executive comm(‘ttee for fur 
ther consideration and submission to 
a mail vote. It was thought previous to 
the session that something definite in 
the way of a change in the 50% coin 
surance clause might be effected, but 
after some talk the subject was laid 
on the shelf with other matters for ac 
tion by the new executive committee. 
A special committee to investigate use 
and occupancy insurance conditions 
and report their findings to the new 
committee likewise was appointed at 
the meeting and intsresting recommen- 
dations probably will be forthcoming 
in the not too far distant future. 





APPROVES WEST VA. PLAN 

The West Virginia commission plat, 
worked out at a conference of company 
officials, field men and West Virginia 
local agents, has received the approval 
of a constitutional majority of mem: 
bers of the Eastern Union. The plat 
will next be subjected to a vote of all 
fire companies operating in West Vir- 
ginia and will become effective if a suf- 
ficient number of companies vote fav: 
orably. 








WM. A. BLODGETT 


Assistant United States Managers 
CARROLL L, DE WITT 
P. A. COSGROVE 
O. F. WALLIN 





WESTERN DEPARTMENT 
175 West Jackson Blvd. 
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PACIFIC COAST DEPARTMENT 


108-110 Sansome Street 
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= Work and Materials” 
















Clause and Gasoline 
QUERY ASKED AND ANSWERED 





essrs. W. F. Barton and James T. 
Dargan Reply to Agent; Why 
Clause Was Devised 





Some agents are using the permis- 
gion “to do such work and to use such 
materials as are usual in the insured’s 
business” in lieu of the regular gaso- 
line permit which contains severe war- 
ranties. The standard policy contains 
geyere warranties. The standard pol- 
jy reads that the company shall not 
pe liable, unless otherwise provided by 
agreement in writing, while gasoline is 
kept, used or allowed on the premises. 
In consequence, The Eastern Under- 
writer has been in receipt of this ques- 
tion: Does the “work and materials” 
cause constitute written permission for 
the use of gasoline? 

This paper referred the question to 


' two experts who answered as follows: 





# 
dl 


James T. Dargan, assistant general 
adjuster of the Home: 

“The joint opinion of General Ad- 
juster Bament and the undersigned is 
that the ‘work and materials’ clause 
covers or constitutes unlimited written 
permission for the use of gasoline or 
any other prohibited commodity, pro- 
vided of course the materials used are 
usual or customary in the assured’s 
business, and are not merely brought 
upon the premises to be used in a spe- 
cial or unusual process, or individual 
single instance.” 

W. F. Barton, general adjuster of the 
North British & Mercantile: 

“The present New York standard fire 
insurance policy provides that the con- 
ditions relating to the presence or use 
of gasoline in a risk may be modified 
by endorsement, and if the use of gaso- 
line is usual in the insured’s business, 
a permit to do such work and use such 
materials as are usual in the insured’s 
business would, in my judgment, be 
sufficient to protect the insured against 
any claim of forfeiture because of the 
presence of any such quantity of gaso- 
line as is customary. TI think it would 
probably not permit any unusual quan- 


lity. It is my understanding that the 
work and materials clause was de- 


Vised for the purpose of preventing 
forfeitures through the use of gasoline 
or other prohibited substances when 


such substances are usual to the busi- 
hess,” 





. EGG MEN SELL POLICIES 

The Pennsylvania Association of In- 
sirance Agents has sent the following 
Dlaint to agents: “It is common talk 
that there are brokers’ licenses issued 
‘o certain officials connected with the 
butter and egg, steel construction and 
other business enterprises at and 
around Pittsburgh. ‘This is a nice state 
of affairs. How about the question- 
aire violations, and maybe a state law 
does not permit officials to receive 
commissions on their own business 
Properties, Lack of a live wire insur- 
ance local board permits this condition. 
Ag individuals, we can talk all we 
please, but where does it get us?” 





™ TO CONSOLIDATE 

: The Wlinois Automobile Insurance 
Exchange, of Wilmington, will shortly 
Consolidate with another exchange. It 
commenced business in 1914; was form- 
erly operated on the assessment plan 
collecting at the end of each six 
months’ period funds to pay losses and 
expenses, In 1918 it changed its plan 
80 as to collect premiums in advance. 
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The same year that gold 
was discovered in California 


In 1848, the year of the most famous discovery of gold in 


& L. & G. was just beginning business in 


' 


all history, the L. 
the United States. 

Out of a sparsely settled wilderness on the Pacific Coast 
has since grown a great state, and out of the extremely 
& L. & G. has developed a 


10,000 


modest beginnings of the L. 


corps of local representatives strong located 


thruout America. One hundred and ninety million dollars 
have been distributed by this army of representatives to 


their clients promptly and without discount. 
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Ask for Injunction 
Against Whitman 


IN ORDER TO KEEP LICENSES 


Wisconsin Commissioner Threatens to 
Expel Continental and Springfield 
on Co-Insurance Case 
Madison, Wis., June 19.—The Con- 
tinental and the Springfield Fire & 
Marine have asked the Circuit Court 
of Dane County for an imjunction re- 
straining Platt Whitman, Commission- 
er of Insurance of Wiscons‘n, from re- 
voking their licenses to transact busi 
ness in this state. This injunction was 
requested in connection with the 
settlement of a fire ‘oss wh ch oc- 
curred on January 2, 1923, at Linden. 

Wisconsin. 

The companies were unable to agree 
with Mr. Paull, the owner of ths build- 
ing, as to the amount of the loss and 
requested an appraisal. T. J. Callen, 
Jr., a licensed public adjuster with the 
American Appraisal Company of Mii- 
waukee, was selected by the compan es 
as their appraiser. while the insured 
selected a local carpenter. The policies 
conta ned a 90% coinsurance clause. 
This clause required the owner of the 
bu lding to carry insurance to 90% of 
dhe vaiue of the building. If he failed 
to meet the requirements he became a 
co-insurer, The appraisers fixed the 
amount of the loss and damage to the 
building at $4,238. There is no dispute 
on this part of the award. 

In the award they further fixed the 
sound value of the building at $20,568. 
The companies now contend that this 
sound value of $20.568 should be cén:- 
strued as the actuaii cash value of the 
building, thereby making the owner of 
the building a co-insurer to the extent 


of approximately 45%. Under this 
basis Mr. Paull could recover only 


about $2,000. As the property was re 
cently purchased for less than $10,000 
and the actual markat value of the 
property is admitted to be this amount 
at the pres»*nt time, it is the contention 
of the commissioner that as the as- 
sured carried insurance in the amount 
of $10,000 he complied with the co-in+ 
surance clause and should rece°ve the 
full amount of his loss. In the Stan 
dard Co-insurance Citause used in this 
state, the expression “actual cash 
value” is used, and Mr. Whitman in- 
sists that the loss should be adjustied 
on the basis of the actual cash value 
of the property. 

After an investigation of the cir 
cumstances surrounding this adjust- 
ment the Commissioner requested the 
reopening of the adjustment and after 
the companies had failed to comply 
with his request, he threatened to re- 
voke the license of the two companies 
as he deemed the practices used in the 


adjustment detrimental to the best 
interests of the poiicyholders in this 
State. 


Due to the fluctuation in values dur- 
ing the past few years, there has been 
cons derable difficulty in fire loss ad- 


justments wherever the coinsurance 
ciause has been used. The average 
policyholder does not thoroughly 


understand the operation of this clause 
and, therefore, is at a disadvantage 
when a loss occurs. 





AUTO MAY ENTER MEXICO 

The Automobile Insurance Compapy 
is considering entering Mexico to write 
fire and marine lines. R. R. Stone, as- 
sistant secretary, has sent a report on 
conditions in that country and finds 
the situation satisfactory. One obstacl2 
in the way of entrance into Mexico is 
the fact that the Mexican Government 
requires all insurance companies to fur- 
nish Mexican securities to protect local 
policyholders instead of American 
bonds. The former bear a much lower 
rate of interest. .The Automobile may 
also soon enter the Canadian field for 
fire lines. 





THE EASTERN UNDERWRITER June 22, 1A! 





a ee ee al 


—= 
: == Y 
=—=—=>= 
SS 
= SS Bu 


==B ! 
SS 
SS 





ently 


<— 


: 6 ue ee eta ul 
FL TT 1 Lda] | = gl 
rT t TILL a "Sang SA al 


Te ee 
oT aa @ 
. LIT —— 
& = 





si _— Wl ae 
ACCC rer rrenrinrarerrrcrcerrerrreer: SS it 
—>= ercis 


== presi 
bs. re en: =i Dr EL D be: se ae — idea 
— : ——— ne rence nee seine nents = “we 

: = — — to se 
—— lien 

Su 





























plyin 





























: q\\ | = - 
| | => 
| | => 
= | 2 
a | == 
— a 
——_—_— = 
| SS 
—— 4 T 3 . Y . : 
—— f = 
——=S> 7 | f | 
—— N t Dp f ’ => 
\ } =S=S= 
SS | SS 
a : L | == ont 
_ ‘i . = 
= ry > F Ip ; = Th 
— , Wa, = ee 
=: es Up a . 
— ngs" Ps ) ag. 
SS A? ir ad vi) —= | Ray, 
7 Ay SSS F ATOSS 
= = I nissi 
=e and 
= = the y 
- J =S— fen p 
= === there 
2 = = here 
SS exam 
2 — the b 
== = by-la’ 
—= % ae 
- == ful p 
Z a “Be 
: exam 
= = that 
—— = : 
_ . had ] 
: howe 
a E= . $10,00 
. —— lary 
7 == check 
== & ing f 
== hotes 
— == the a 
== =S== 1923, 
= = hat ¢ 
S= = . ti 
aS == arni 
—— S55 1 
SSS = irphi 
SS == od, 
_ == Be done 
—= _—— ; 
= SS comp 
=— - 
SS - & 
SS of $1 
=—=— = 
———— | 
SSS 
S= WA 
— = ; 
== Eve 
SSS _ 
——— ber, 
== ance 
== elects 
aS —— & Ty 
—— SS eld 
=> lund) 
| 


A men cS TTtTeeTeT HET run PHeT TEST TS A a : 






22, 19% 


IM 
Hl 


| 


me 


June 22, 1923 


THE EASTERN UNDERWRITER 





Brooklyn Brokers 
Protest Pressure 


ACTS 


Up in Air Against Home Title Ins. Co. 
Requiring Borrowers to Insure 
With Certain Companies 


Members of the Brooklyn Insurance 
prokers Association protested vehem- 
ently last Friday at the monthly meet- 
ing against the practice of the Home 
Title Insurance Company of Brooklyn 
in demanding that borrowers insure 
their collateral with one of five specific 
insurance companies. The brokers 
daim this to be undue and unjust ex- 
ercise of influence, John J. Canning, 
president of the association, offered the 
idea that a bill be introduced at Albany 
next year to make it illegal for banks 
to select insurance companies for their 
cients. 

Superintendent Stoddard wrote the 
association in regard to its complaint 
and stated that the bank’s action was 
in no way illegal, the purpose being 
probably to assure coverage with sound 
companies. Mortimer Weinburg, chair- 
man of the grievance committee, in re- 
plying to Colonel Stoddard’s statements 
said there were many companies larger 
than those picked by the Home Title 
and such a restriction as that placed 
by the bank was an abuse, and highly 
detrimental to the business interests of 
insurance brokers. 

“Finally, the officers of the Home 
Title Insurance Company,” writes Mr. 
Weinburg, “state that one reason which 
induced this peculiar method of hand- 
ling insurance was to eliminate unduly 
favored brokers. What a beautiful sen- 
timent. Nothing is said about unduly- 
favored agents or companies.” 

The brokers will hold an outing at 
Glenwood on July 14. 


sAY BANK UNJUSTLY 





MANAGER GETS 40% 


Contract of Provident Mutual 
Braddock, Pa. 


Fire of 


The Provident Mutual Fire Insurance 
(o., of Braddock, Pa., has a verbal con- 
tract with its manager, Andrew Lind- 
say, by which he receives 40% of the 
aross premiums and renewals as com- 
mission. He in turn pays agents 30%, 
and in addition the agent writing on 
the weekly payment plan gets the first 
fen payments and the manager his 40% 
thereafter, Pennsylvania department 
examiners found methods of keeping 
the books to be crude. The company’s 
by-laws provide that agents must pay 
$2 per year as a fee for bond for faith- 
ful performance of duties. 

“Best’s Insurance News” says: “The 
examination of the department shows 
that on December 29, 1922, the company 
had but $5,000 of this advance, which, 
however, was made good and showed 
$10,000 December 31, 1922; but on Jan- 
Wary 11, 1923, the check book showed a 
check in the amount of $5,000 disburs- 
ng from this fund, paying one of the 
hotes in full and thus again reducing 
the advance to $5,000. On January 29, 
1928, the examiners told the officers 
that they had violated the law in paying 
off the advance except from surplus 
*arnings, and as the company had no 
surplus, the advance must be made 
00d, which, on January 31, 1923, was 
done, as the State Bank shows that the 
company on that date had a Savings ac- 


count of $10,100 and a checki é 
Ye >10, i é cking account 
of $1,104.46, ‘ . 


WANT EVERY INSURANCE MAN 
_Svery eligible insurance man a mam- 
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pe Club of St. Louis which hag 
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MAY RESTRICT ANNEXES 


Illinois Legislature Has Bill Providing 
Name of Company Must Be 
On Every Policy 


The Illinois legislature has before it 
for consideration a bill that apparent- 
ly is intended to limit underwriters’ 
agencies and annexes. Among other 
provisions the bill states “that all in- 
surance policies shall be issued in the 
name of the company assuming 
liability.” Its text follows: 

“Section 1. Every insurance company 
and association authorized to transact 
the business of insurance in this state 
shall conduct its business in the name 
under which it is incorporated or or- 
ganized, and the policies issued by it 
shall be headed or entitled only by 
such name. There shall not appear on 
the face of the policy or on its filing 
back anything that would indicate that 
it is the obligation of any other than 
the company responsible for the pay- 
ment of losses under the policy, though 
it will be permissible to stamp or print 
on the filing back the name or names of 
the department or general agency issu- 
ing the same, 

“Section 2. 


the 


No insurance company 


‘heads or other stationery, 
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Royal Exchange Assurance 


LONDON, ENGLAND 


. United States Branch 
83 Maiden Lane, New York 


ee 








or other insurer or department or gen- 
eral agency of an insurance company, 
or other insurer doing business in this 
state, or its officers or agents, shall is- 
sue any false or misleading advertise- 
ment through the newspapers or other 
periodicals, or any false or misleading 
representations by signs, cards, letter- 
tending to 
conceal or misrepresent the true iden- 
tity of the insurance company or other 
insurer which is carrying the liability 
under any policy issued upon property 
in this state. Nor shall any insurance 
company or other insurer, or depart- 
ment or general agency of an insurance 
company, or other insurer, issue any 
advertisement or representation of any 
character giving the appearance of a 
separate or independent insuring or- 


EVERARD C. STOKES 


United States Manager 


ganization on the part of any depart- 
ment or general agency, and the type 
or lettering used in any advertisement 
or representation shall set forth the 
name of the company or organization 
assuming the risk, more conspicuously 
than that of any department or general 
agency: Provided, nothing herein con- 
tained shall be construed as limiting 
the right of any representatives of a fire 
insurance company to advertise his 
own individual business. 

“Section 3. Any violation of this act 
shall be punished by a fine of not ex- 
ceeding five hundred dollars ($500).” 





Cecil F. Shallcross, United States 
manager of the North British & Mer- 
cantile, returned from Europe this 
week on the “Berengaria.” 





caused by fire. 


HENRY EVANS, 


NEW YORK 














What fire insurance will not cover (No. 1) 


HILE fire insurance will rebuild, even keen insurance buyers some- 
times overlook the necessity for indemnifying against the inevi- 
table business loss following temporary suspension of operations 


These losses may be covered by Business Interruption Indemnity, 
commonly termed Use and Occupancy Insurance, which covers actual 
loss of net profits on business prevented and for such fixed charges and 
expenses as must necessarily continue during suspension of business. This 
latter item will include such specific items as taxes, wages and salaries, 
interest, insurance premiums, and contracts, 


There is a ready market among manufacturers, who'esale distributors and any 
firms whose existence depends upon their continuity of output and a steady clientele. 


. 


Sell U & O in your town—there’s a big field. 


Ask the American Eagle “Special” 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
80 Maiden Lane, New York, N. Y. 


Chairman of the Board. 


“AMERICA FORE" 


CASH CAPITAL—ONE MILLION DOLLARS 


CHICAGO 


JAMES A. SWINNERTON, 








President. 
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Arthur W. Hicks’ Questionnaire 
On Annexes and Qualification 


Arthur W. Hicks, writing in his role as local agent in Summit, N. J., and not 
as president of the New Jersey Association of Insurance Agents, has presented 
to the editor of the “American Agency Bulletin,” organ of the National Associa- 
tion of insurance Agents, a questionnaire in which he presents queries relative 
to the annex or underwriters agency situation; to multiple agencies; to agency 
qualification; and to powers of insurance commissioners. The questionnaire is 
accompanied by this letter: 

To the editor of the “American Agency Bulletin:” 

From articles appearing in recent issues of the “American Agency Bulletin” 
bearing upon conditions in the insurance field I conclude that you believe the 
business to be afflicted with many grave disorders. While I have observed much 
agitated verbosity accompanied by a violent stirring of the waters and frequent 
demands for this operation or that course of treatment, I have seen no attempt 
at a careful and thorough diagnosis by qualified minds. Neither have I noticed 
any of these demands backed by any reasoning that would lead one to hope that 
the operations or treatments suggested will either effect a cure or prevent the 
disease or infection, if such there be, from spreading. 

All this random agitation without concrete constructive suggestions or plans 


of relief I believe to be harmful and cumulatively dangerous not only to the Na-, 


tional Association and the individual members thereof, but to the 
Agency System, the companies and to insurance as an institution. 

In ny opinion aggressive militant agitations have no place in the intercourse 
between companies and agents. They bear too close a resemblance to trade 
union methods. As a historic fact and especially in its application to the rela- 
tionships existing in insurance I most respectfully challenge the truth of the 
statement appearing in your issue of June 8, that “American business, American 
institutions and the American form of government—have been brought to their 
present state of efficiency through agitation.” 

Therefore, as an individual agent having the best and lasting interest of the 
association at heart, with no desire to do aught but clear the atmosphere, I have 
lrafted and enclose herewith a few questions—suggested by reading the Bulletin 

your answers to which I feel will better enable the agency force of the coun- 
try as well as the interested company officials to grasp your and the association’s 
stand on some of the subjects covered. 

On second thought I am taking the liberty of making this an open letter, 
and, as I believe many of those in the business will be interested in your reply, 
I may also send it to some of the insurance journals. 


American 


The Questionnaire the insurance business, are sufficiently 
skilled to write out a set of rules or 
draw a prescription which will be like- 
ly to ameliorate or cure any of the so 
called managerial disorders that some 
believe afflict it? 


The questionnaire of Mr. 
lows: 


Hicks fol- 


1. From the respective viewpoints 
of (a) the policyholders; (b) the insur- 
ance commissioners; (c) the agents and 


(d) the companies, what benefits and 13. If they have the ability to do so, 

advantages will be derived from retir- have they the right to compel its ac- 

ing the present underwriting agencies  ceptance? 

or so-called annexes? 14. Do those agents who are encour- 
2. What do you consider the princi- aging some of the insurance commis- 


pal objection to the existence of an- sioners and trying to direct their course 
nexes? along certain lines realize the dangers 
, re ay ¢ . ‘ting ? 

3. If it seems desirable to exter 7 ee peng ; denne tek enh 6 
minate them, what methods do you ae > Se aa 
suggest? policy may be construed by the compa- 

ji : nies as an attempted combination 

4. As a solution, do you advocate 


their replacement by incorporated com- 
panies? If so, why? 

5. What means would you suggest 
for saving to the companies the busi- 
ness they have accumulated through 
their annexes? 

6. Would the retirement or incor- 
poration of annexes reduce the present 
number of and prevent the future in- 
crease of agents? If so, why? 

7. Would the retirement or incor- 
poration of annexes result in the elim- 
ination of the incompetent agent? If 
so, why? 

8. Will the action of the Muncie and 
the Oklahoma City local boards ad 
vance the spirit of conference and co 
operation between agents and compa- 
nies? 

9. Who should say when the num- 
ber of agents ought to be reduced? 

10. How much of the anti-annex agi- 
tation is due to a feeling among agents 
that with these concerns out of the way 
there will be fewer agents and there- 
fore less competition? 

11. What advantages over the pres- 
ent systems will be gained to (a) 
agents; (b) the companies and (c) the 
public, from a central rating and super- 
visory bureau as suggested by the In- 
surance Commissioners and apparently 
strongly advocated. by the American 
Agency Bulletin? 

12. Do you believe that any set of 
well meaning state officials, none of 
whom have any practical knowledge of 
or experience in the technicalities of 


against their interests? 

16. Do you believe there is any legal 
justification for a limitation of agents 
by legislation or by the edict of, or ex- 
ercise of authority by insurance com- 
missioners? If so, what? 

17. If, as is claimed by some, there 
are too many agents and too many that 
are incompetent, will not this condition 
be corrected by the inexorable law of 
the survival of the fittest? 

18. What company or companies 
have pledged themselves not to appoint 


MORE THAN A CENTURY OF SERVICE 


RALPH B. IVES, President 


Fire 

- Marine 
Automobile 
Tornado 
Rent 
Rental Value 


Leasehold 
eaesite:) 


Registered Mail 
Parcel Post 


Use and Occupancy 


Sprinkler Leakage 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile Truck Transit 
Explosion 

Riot and Civil Commotion 


Losses Paid over $223,000,000 


AGENTS AT ALL IMPORTANT POINTS 


banks as agents if their or the public’s 
interests will be better served thereby? 

19. There has been much talk of the 
classification of companies. How would 
you arrive at an equitable general 
classification, and having made it, how 
would you put it in practice? 

20. As a cardinal sin, in what re- 
spect does the greed of a company for 
premiums differ from the greed of an 
agent for business? 





WHAT CAUSED LOSS 
Companies on the loss” recently 
suffered by J. W. Fergusson and Sons, 
printers and lithographers, Richmond, 


have settled in full, the Joss having 
been adjusted at $3,600. Settlement 


was held up for a time pending inquiry 
into the question as to whether damage 
resulting from, an explosion which, pre- 
ceded the fire was covered under fire 


policies. It was finally agreed that 
the explosion was caused by an 
electric wire coming in contact with 
a galvanized iron pipe and that the 
fire polic’es covered the explosion 
damage. The spark resulting from the 


contact ignited waste from a bronzing 
machine passing out of the pipe, in- 
vestigation disclosed, and the fire re 
suited from the ensuing explosion. Bulk 
of the loss resulted directly from the 
explosion, according to one of the 
special agents who investigated the 
case, 


New York, Ohio and Illinois are the 
three states having the largest motor 
truck registration, the totals being 
185,858, 117,832 and 99,724 respectively. 














Particulars upon request. 


MARSH & MSLENNAN 


175 West Jackson Blvd. 
CHICAGO 


Tourist Floater Risks 


Jewelry, Furs and Personal Effects covered 
against “ALL RISK” losses anywhere in 
the Wide World—Form broad and liberal. 
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TWO POLICIES VOIDS COVER 


New Brunswick Wins Case Because 
Automobile Was Insured in 
Two Companies 






The New Brunswick won a rovers 


last week of a judgment enteral 
against it in the city circu‘t court of 
Portsmouth, Va. in a case in which it 
resisted payment on an automobile on 
the ground that the car was doubly ir 
sured. 
resident of Portsmouth, 
car in the New 
and subsequently 


insured th 


took 






neither company 
the other was on 
burned soon after 
was issued and not 


the 
the 
until 


risk. 
second  polley 
then did it 


become known to the companies that) 


it was insured in both. 
The case was submitted to the lower 


court without a jury, the upshot being) 


that judgment was entered against the 
New Brunswick for $1305.12, the sound 
value of the car, the court hold‘ng that 
the second policy of insurance. being in 
faet no insurance at all, did not void 
the original policy. The New Bruns 
wick set up the defense that the taking 


out of the other insurance did void its 
policy and appgaled to the Virginlay 


supreme court when the decision went 
against it. This tribunal handed down 


an opinion at Wytheville June 14 re} 


versing the lower court. 


Insurance Ad Conference 
The following chairmen have bee! 


It appdars that C. B. Toler, «= 


Brunswick for $2,005 
out a similare 
amount of cover in the Nat‘onal Union|” 
being apprised thay 
The carl 


d 
at 
iB 
ie 
it 


appointed by the new Insurance Adver § 


tising Conference: 


Program and Speaker's Committe? 


A. H. Reddall, Equitable Life Assuran( 
Society. re 
Membership Committee—C. S. 5. Mil. 
ler, North British & Mercantile. 
Enforcement of Standards of Prat 
tice Committee: Luther B. Little, 
Metropoiitan. 
Publicity Committee: 
Clark, America Fore. . : 
Educational Committee: William » 
Ashbrook, Provident Mutual. 


Roosevelt L. 
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: An Open Page of? | 
Discussion of? <7 
: Fire Insurance 
‘Hew to the line . let the chips fall where they may” ; 

Hoe Sees See ere i i i i 
No. 7 


& 


The “No Amount” 
Question Breaks Out! 


Mr. Henderson Makes an Important Suggestion 
on Automobile Insurance 


Wi: have been interested in follow- 
ing the subjects discussed in your 
Forum for the past two months and 
have been watching for someone to 
break out on the question of the “No 
Amount” Fire and Theft policy for 
automobiles and the question of writing 
automobile Liability policies with the 
pro rata suspension period for the winter. 
Of course this latter phase has to do with 
casualty insurance and hardly comes 
within your realm, but most of the Glens 
Falls family are also in the casualty 
business and many of them live in the 
snow belt where the automobiles are 
laid up, usually every winter, from one 
month to three. Something should be 
perfected so that we agents, who are now 
forced to spend 25% of our time in re- 
selling our old customers every spring, 
could avoid this and devote that same 
time to the production of new business. 

The “No Amount” Fire and Theft 
policy for automobiles is probably a 
subject which is familiar to most of the 
agents. We believe that the change is 
coming eventually so why not think it 
over and if the majority of the agents 
agree, let us put pressure on the com- 
panies until the change is effected. We 
have for some years written a “No 
Amount” Collision endorsement and it 
has never disrupted the insurance busi- 
ness. We have applied that same en- 
dorsement to the form of policy in vogue 
at the time of issue. The only argument 
against the “No Amount” policy is a 
specious one claiming that there would 
be no limit of loss. Wherein does the 
Collision endorsement change the situa- 
tion? And yet adjustments are made 
every day under this with perfect satis- 
faction to all parties. 


On the other hand, there are several 











J. D. HENDERSON 
Herkimer, N. Y. 


strong arguments in favor of the change, 
the principal one being that the agent 
would be relieved from his present 
odious position as a buffer between the 
company and the assured, arguing back 
and forth as to the fair market value of 
the car, when the insurance comes up 
for renewal. 


As it is now, the average 


agent is forced by consideration for his 
client and desire to retain his business 
to put amounts of insurance onto auto- 
mobiles that are sure to lead him into 
trouble should a loss occur the latter 
part of the second year. This is a seri- 
ous question and particularly so at this 
time, for it looks as if during the next 
year we would see a strong downward 
trend in automobile prices, which means 
that cars which have been insured 
perfect good faith this spring will not be 
worth half their present value next 
winter. What if they burn or are stolen 
toward the latter part of next winter? 
Who would be the goat ? 
agent. 


Answer—the 


J. D. THENDERSON, 
Henderson Agency, 


Herkimer, N. Y. 


This is a very important point which 
Mr. Henderson touches upon. The plan 
of insuring automobiles against Fire and 
Theft under a ** No Amount” policy is just 
as practicable to follow as collision in- 
The benefits that 
would accrue to the companies are incal- 


surance on that basis. 


culable, the disadvantages are negligible. 
The only time, a year or two back, that it 
was ever seriously discussed, the companies 
were nearly evenly divided on the desir- 
ability of the plan. The management of a 
company cannot justify the perpetuation 
of any plan of insurance which increases 
or breeds moral hazard, Even a “ No 


Character” applicant becomes a possibly 
satisfactory risk if he holds a policy that 
does not specify any amount and only says 
that it will pay him whatever the car may 
be worth. The resulting simplification of 
the rate schedule would almost justify the 


change to a “‘ No Amount” plan. 





to express on insurance subjects 
is open to all. It has a great 
freest comment is invited. 


but, in any case, it must be sincere. 





Under the heading “THE GLENS FALLS ° 
FORUM?” we are running occasional discus- | 
sions from those who have worthwhile ideas | 


, Ss insurance subjects. This page | 
is number | 
of readers because it reaches the combined | 


circulation of many insurance papers, and the 
This comment 
may be constructive or it may be destructive, 
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WILMINGTON PLAN T0 GUIDE NATION 


( Continued from page 1) 


menacing fire evil. Because experience 
has taught that “a common hall has no 
sweeper” and that the conscience of 
many associations is lax as regards 
the performance of public duties, even 
though definitely assigned, the plan, as 


presented at the meeting, included the ~ 


appointment of an official spur to the 
separate consciences involved, so to 
speak. This spur, this policing of the 
public conscience is accomplished 
through the employment of a news- 
paperman whose duty it is to call on 
the various interests included in the 
schedule and hold them definitely ac- 
countable for the work they have or 
have not done in the particular field to 
which they were appointed. As the 
man appointed and paid for the per- 
formance of this duty would make his 
ealls in one continuous round, interest 
would not in any way be permitted to 
lag. 

Now that the plan under which Wil- 
mington has been organized for fire pre- 
vention work has been adopted as the 
keystone around which a national con- 
servation movement on a permanent 
basis is to be built, it was thought that 
a review of the background out of 
which this plan has merged might 
prove interesting. 

The Plan in Detail 

The plan itself is, in detail, as fol- 

lows: 
1—The Need 

In order that we might by co-opera- 
tive means eliminate much of the stu- 
pendous loss of property due to care- 
lessness or lack of thought, and also 
that we might save the lives of the 
largest percentage of those who are 
burned or injured by fire, it is exceed- 
ingly important that a Conservation and 
Fire Prevention Committee be = ap- 
pointed in each municipality. 

2.—The Organization 

The organization of the Conservation 
and Fire Prevention Committee should 
bring about the co-operation of the City 
Government, the Chamber of Com- 
merce, the Local Board of Insurance 
Agents, the Manufacturers’ Association, 
Credit Men’s Association, Safety Coun- 
cil Bankers’ Association, Rotary Club, 
Kiwanis Club, Lions Club, Exchange 
lub Optim ist Club, City Club, Women’s 
Clubs, Men’s Clubs, Press Club, the 
Ministerial Association and all other 
organizations of standing. It should 
also include the Scout Master of the 
Boy Scouts, the superintendent of pub- 
lic schools, and the fire chief. Each of 
these organizations should appoint cer- 
tain of their members best qualified to 
carry on and represent their organiza- 
tion on the Fire Prevention Committee. 
Thus the committee would represent 
the political, social, and educational 
strength of the municipalities. 

Those who are conversant with fire 
losses and particular causes which 
might be eliminated and those who un- 
derstand best the proper ordinances 
necessary for each city in connection 
with its fire protection should’ be 
chosen. 

3.—Organization of Committee 

It is proposed that the committee or- 
ganize with a permanent chairman, an 
executive secretary and publicity secre- 
tary. 

4.—Sub-Committees 

In order to handle the _ different 
phases of this extensive subject prop- 
erly and efficiently, the following work- 
ing sub-committees are suggested: 
Fire Fighting and Fire Warden's Of- 
fice; Laws and Ordinances; Publicity; 
Fire Prevention Work in Schools; 
Clean-Up and Fire Prevention Weeks; 
General Hazards. 

Scope of Committee Work 

Committee ‘on Fire Fighting and Fire 
Warden's Office 

(a) To investigate conditions that 
will increase the safety and reduce the 
conflagration hazard of the city. 

(b) To study the adequacy of present 
city fire apparatus, water works, fire 


‘on fire prevention sbiects: 


alarm system, keeping of proper rec- 
ords, standard hose couplings and high 
pressure fire service. 


(c) To establish a Fire Prevention 
Inspection Division in connection: with 
the Fire Department. f 

Committee on Laws and Ordinances 

To prepare drafts of bills covering 
legislation both for state laws and city 
ordinances on fire prevention and fire 
protection matters, such as_ building 
code. electrical code, hazardous ma- 
terials and fluids, exits, etc. 

Note—There should be the closest co- 
operation with the other sub-commit- 
tees. advising this committee as to nec- 
essary and desirable Jaws and ordi- 
nances in order to develop and maintain 
prover conditions. 

Committee on Publicity 

(a) Prepare newsnaper articles: (b) 
prepare posters and advertisements; 
(c) arrange for lectures: (d) arrange 
for stereopticon slides for theatres; 
fe) arrange for four-minute sneakers 
for theatres and clubs during Fire Pre- 
vention and Clean-Up Weeks. 

Committee on Fire Prevention Work 
in Schools— 

(a) Arrange for at least one-half hour 
every two weeks in all schools on fire 
prevention education: (b) to develop 
a series of interesting experiments for 
classes in chemistrv. ete., emphasizing 
fire hazards and methods of protection; 
(c) arrange for prenaration of essays 
(d) to see 
if some publie spirited men will not 
put un a small sum of money as a 
prize for the best essay prepared each 
term or year. 

Committee on Clean-Up and Fire Pre- 
vention Weeks— 

(a) To arrange for periodical insnec- 
tions of the business and_ industrial 
section of the city; (b) to arrange for 
the use of home insvection blanks 
through the medium of the schools or 
seouts, in order to improve home con- 
ditions and to further the broad educa- 
tional work: (c) to have a “self-insnec- 
tion blank” service installed in mann- 
facturing and mercantile plants: (d) 
to investirate present methods of col- 
lectine rubbish, ete.. to minimize the 
prominent hazard: (e) to arrange with 
the Publicity Committee for the proper 
ehservance of Clean-Up Week in the 
Svrine and Fire Prevention Week in 
the Fall: (f) to arrange for the issuing 
of proclamations by mayors of cities 
and the governor of the state, asking 
for the co-oper®tion of all in the observ- 
ance of these two weeks; (g) to ar- 
range for parades of school children, 
firemen, police, and similar demonstra- 
tions in order to bring forcibly home to 
the property owner and others the need 
of bringing about and maintaining safe 
conditions as regards fire. 

Committee on General Hazards 

(a) To prepare Inspection Blanks for 
use by property owners and business 
and industrial organizations. Sample 
copies may be obtained upon applica- 
tion to Conservation Department, Na- 
tional Board of Fire Underwriters; (b) 
to take necessary steps to safeguard 
life and property during Fourth of July 
and similar celebrations, including 
proper restrictions on sale of hazardous 
fireworks; (c) to take necessary steps 
to safeguard large crowds of women 
and children, such as may be, expected 
during the Christmas and Holiday sea- 
sons in department stores, ete.; (d) 
to be ready to aid police and fire de- 
partment in investigating suspicious or 
incendiary fires. 

PART TWO 

Special Activities With 

Responsibility 
1.—Rotary Club 

Fire Prevention in the schools— 

(a) Teaching fire prevention; (b) 
suitable exercise in all schools during 
fire prevention week; (c) exit drills; 
(d) inspection of school buildings by 
Teachers’ Committee: fire hazards, fire 


Individual 


appliances, number, arrangement and 
condition of exits. 
2.—Kiwanis Club 

Theatres—(a) preparation and use 
of Fire Prevention slides during Fire 
Prevention Week; (b) Four-minute 
speakers on Fire Prevention. 

3.—Lions Club 

(a) Preparation of announcements 
of Fire Prevention Week to be read 
from all pulpits Sunday preceding the 
week; (b) preparation of material to 
be used at all services during Fire Pre- 
vention Week. 

4.—Manufacturers’ Association 

Manufacturing establishments 
factories— 

(a) Providing and posting of Fire 
Prevention posters and cards; (b) ar- 
ranging for fire inspection of factories 
and manufacturing establishments, par- 
ticularly as regards housekeeping by 
committees of employes; (c) arrange 
for short talks at noon hours or other 
meetings on Fire Prevention; (d) 


and 
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drills by fire brigade; (e) exit drills by R 
employes. ; Dunl 
5.—Safety Council ) 
Fire Prevention General AND I u 
(a) Safe heating plants for homes, 
stores, etc.; (b) elimination of combus- ' HE IS 
tible ash receptacles; (c) storage and 
use of hazardous materials; (d) garage : P 
conditions. Hasn't 
6.—Labor Unions * One 
Teaching Fire Prevention to work- Automobile - 
men. - 
7.—Chamber of Commerce | an S ali Ther 
Mercantile Stores; Window displays nsur ce peci sts whethe 
and exhibits. Provide 
8.—Local Board of Insurance Agents man oO! 
Safety of churches, hospitals, and Suburban Head Agent of the 
state or city institutions. > writers 
9.—Women’s Clubs Springfield althous 
Fire Prevention in the home. F. & M. Insurance Co. eral neé 
10.—Boy Scouts—Camp Fire Girls > man. 
Fire Prevention in the home. > first ri 
11.—Community Service 48 JOHN STREET © tellow 
Fire prevention talks and exercises > partic 
at Neighborhood Club meetings, etc. New York City, N. Y. public 
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Fire Marshal’s Office) small 
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demonstration at fire stations showing is Robe 
use and effectiveness of chemical ex- » Glens 
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General and editorial publicity; Fire f New 
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: 14.—City Council agement, and the management o don ¢ 
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ordinances and better building code. the security of its policy. York, 
15.—Proclamations R. EMORY WARFIELD President Thi 
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Phila. Takes Steps Chamber of Commerce Fire Prevention 

4 ‘ 2 and Insurance Committee, who was 

A Sign of Good Protection To Reduce Fire Loss elected chairman of the association, 

ye presented figures showing the city’s 
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Rents 

Marine 

Sprinkler Leakage 

Riot and Civil Com:notion 
Explosion 
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IE 4 Dunlop May Not Stay As 
| Public Relations Head 


HE IS NOT KEEN ON SUBJECT 





" Hasn’t Had Much Newspaper Contact; 
- One of Most Important of National 
Board Committees 


There seems to be some doubt as to 
whether C. D. Dunlop, president of the 
Providence-Washington, is to be chair- 
man of the public relations committee 
of the National Board of Fire Under- 
writers, appointed by President Smith, 
although it has been published in sev- 
eral newspapers that he is to be chair- 
man, Although an underwriter of the 
first rank, and regarded highly by his 
fellow executives, Mr. Dunlop is not 
particularly interested in the subject of 
public relations; has had no extensive 
experience with newspapers; has a 
small acquaintance with newspaper 
men; and probably would prefer that 
some one more in touch with this deli- 
cate and complicated situation be 
hamed, 

Other members of the committee are 


Robe Bird, Milwaukee; E. W. West, 
Glens Falls; Arthur M. Brown, San 
Francisco; Victor Roth, New Haven; 


F.C. Buswell, New York; O. E. Lane, 
New York; George M. Lovejoy, Hart- 
ford; Guy Beardsley, Hartford; Shel- 
don Catlin, Philadelphia; Whitney Pal- 
» ache, New York; Jesse E. White, New 
4 York, and R. M. Bissell, Hartford. 








ent This is a committee which should 
roe ‘ receive more than routine attention be- 
iden cause with the exception of the com- 
ey mittee on laws there is none that has 


more possibilities for constructive 
achievement, It is not a committee 
Which should be perfunctory in any 
sense, It is generally agreed that a 
decided improvement in the relation of 
surance to the public is essential; 
that the problem is a big one; that it 
heeds a lot of thought; and that the 
Situation is constantly changing, emer- 
Bencies arising necessitating quick and 
bositive action. On its face the chair- 
man of that committee should not live 
n San Francisco, in Glens Falls, in 
Providence, in New Haven or in Mil- 
Waukee, although it is a good thing to 
r a es men on that committee who are 
© (amiliar with current thought in a wide 

E oe. The executives named from the 
— parts of the country are well 
ne n, but the chairman should be 
sit on the job and easily available. 
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62 National Association of Credit Men 
aissiaibi avor Legislation Making Care- 
» less Liable For Damages 
“ode lire convention of the Na- 
in ata Ssociation of Credit Men, hald 
¢ ae anta, this section of the insur- 
By. OTe ittee’s report was adopted: 
taken at oo ention reaffirms the stand 
- of legisiat Previous convention in favor 
law weit extending the common 
— Principie that a man is liable for 





lamages resulting from his own care- 








fessness so that it should specifically 
cover fire loss, a principle embodied In 
the Pennsylvania laws of 1915 requiring 
that persons, firms and corporations 
shall pay the cost of ext nguishing fires 
on their premises when it is shown 
that the fire was caused by criminal 
intent, wilful negiigence or failure to 
comply with laws and ordinances for 
the prevention of fire. 

“The convention approves the 
broadened activities and interests of 
the insurance committees, recognizing 


fully that tife, liability, workmen's 
compensation and even fidelity and 
other forms of insurance are helping 


vastly to give poise and stab lity to our 
credit: structure and that the possibili- 
ties and development of insurance ser- 
vice to credit are far from having been 
fuliy realized upon.” 


ORGANIZE PREVENTION ASS’N 
Representatives of Important Business 
Groups Join With Fire Marshal in 
Effort to Check Fires 


The preliminary organization of the 
Philadelphia Fire Prevention Associa- 
tion was perfected at the Chamber of 
Commerce on Monday afternoon, June 
ll, by representatives of a score of 
business organizations at the call of 
the Fire Prevention and Insurance 
Committee of the Chamber. The _ pol- 
icy of this new organization is the 
“prevention of fire in Philadelphia 
City and County.” It will seek to thor- 
oughly organize the entire city through 
its various business, civic and neighbor- 
hood associations with the aim of 
carrying fire prevention work into every 
enterprise and home and of making pe- 
riodical examinations and check-ups of 
fire hazards in all sections of the 
municipality. 

Fire Marshal George W. Elliott, who 
arrived at the meeting after an all-day 
and night vigil at the Broad Street Sta- 
tion fire, said in accepting the position 
of vice-chairman of the association, that 
the movement bids fair to be the most 
effectual fire preventive that has ever 
been devised in Philadelphia and would, 
he believed, greatly lessen the loss of 
life and property from preventable and 
uvoidable fire. 


Chairman Stewart A. Jellett of the 








Insurance Company 


Great American. 


New Dark 


Choose Chisese 
Your INCORPORATED - 1872 Your 
Company Company 


STATEMENT JANUARY 1.1923 
PITAL 


$12,500.00 


0.00 


RESERVE FOR ALL OTHER LIABILITIES 


19,81 


NET SURPLUS 


13.017.077.35 
45,333.495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


7.87 





AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 


New York City 


Western Department 
WALTER H. SAGE, Gen’! Mer. 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, Ill. 

= Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 


GEORGE H. TYSON, Gen’! Agent 


10 Sansome Street 
San Francisco, California 


Marine Department 


WM. H. McGEE & CO., Gen’| Agts. 
15 William Street, New York City 


———————<——————$$————lLTll—aEIColllEE ESSE 





heavy fire toll and the goal to be aimed 
at in. the matter of preventing fire de- 
struction. He stated that the fire loss 
in 1919 was $3,643,502; in 1920 it was 
$8,081,086; in 1921 it was $5.841,943; in 


* 1922 it was $4,355,108, making a total 


in four years of $21,921,639, with 1923 
possibly a higher annual destruction 
with the Broad Street Station fire. 

General Secretary N. B. Kelly of the 
Chamber of Commerce was chosen gen- 
eral secretary of the association. Com- 
mittees to carry on the work will be 
named by the chairman in a few days 
which will be vigorously pushed until 
the entire city is enlisted in the move 
ment. Among the organizations repre 
sented at the meeting and which are 
taking zealous and active part were the 
Chamber of Commerce, the Philadel 
phia Board of Trade, Engineers’ Club, 
City Club, Kensington Board of Trade, 
Tioga Business Men’s Association, Wal- 
nut Street Business Men’s Association, 
Rotary Club, Wissinoming Improvement 
Association and Busholme Improvement 
Association. 





HYDE AFTER RATE-CUTTERS 


Missouri Commissioner Warns Agents 
Against Writing Auto Risks 
Below Standard Rates 


Superintendent of Ben C. 
Ilyde of Missouri has declared war on 


Insurance 


“scalpers” of automobile fire insur 
that his department 
wii take vigorous steps against those 
agents who resort to writing policies 
of automobile fire coverage that in 
Gludes either in the same or separate 
policies theft, property damage, Ccolli- 
sion, liability and similar coverages at 
less than, the companies’ regular rates. 

Mr. Hyde made this assertion in com- 
menting on the reduction of rates on 
automobile insurance that has gone 
into effect in St. Lou’s and other parts 


ance, announcing 


of the state. The lower rates were 
effected through the reduction in the 
loss ratio in automobile thefts. es 


pecialiy in St. Louis. 


In commenting on the new rates 
Commissioner Hyde said: “This de 


partment holds that such practices are 
in viovation of the Missouri rating law, 
part. cularly section 6278, in that such 
practices constitute a special conces 
sion or subterfuge to charge other than 


the rate or premium properly appli 
cable to the property as indicated by 
such company’s public rating recora 
and further that such practices dis 


criminate unfairvy between 
essentially the same hazard. 

“T request that you advise all com- 
panies for which you file automobile 
rates of the situation and ruiing of this 
department and also advise their 
agents that they may be forewarned as 
to the consequences which may include 
severe penalties and loss of license. 

“The purpose of this order is to elim- 
inate the practices of rebating pre- 
miums in those cases where fire in 
surance is carried with one of the 
other liabilities. Fire insurance rates 
are strictiiy enforced by this State De 
partment under provision of the anti 
discrim’nation rating law and any 
variation from the same render the of 
fending company or agent liable to 
loss of license in Missouri and penal 
ties of fine and imprisonment. 


risks of 





SIMPSON RESOLUTION 
In the course of a resolution adopte1 
by directors of the Fireman’s Fund re- 


lative to the late Arthur K. Simpson, 
former Eastern manager, one para 


graph read: 

“Arthur Simpson was a big man, big 
in body and heart, fond of his fellow 
man, and of wide underwriting ex 


perience, and he will be held in affeec 
tionate regard by many friends and be 
kindly remembered by his fellow yacht 
and social club members to whom 
genial 
tive.” 


personality was always attrac 
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Underwriting Report 
Of the Syndicates 


FAIR RATES ARE RETAINED 


Hope for Profit on 1922 Return; “B” 
Practically Inactive; Under- 
writing Figures 


Reports of the annual meetings of 


the American Marine Insurance Syndi 
cates and the United States Salvage 
Association are now available. Since 


that meeting Walter W. Parsons, At- 
lantic Mutual, was elected chairman of 
the Board of Managers of the Syndi- 
cates; William R. Hedge, Boston, 
elected vice-chairman; and Norman 38. 
Adams was promoted from assistant 
secretary to secretary. In reporting on 
the underwriting of Syndicates “B” and 


“C” for 1922 Lawrence J. Brengle, 
chief underwriter, says: 

“The past year, from a hull under- 
writing standpoint, has been a trying 


one and any deductions that we may 
make are not reassuring, although there 
is comfort in the belief that rates and 
values have reached their lowest ebb 
and will, or should, improve from now 
on. The value of tonnage steadily de 
clined from the beginning of 1921 until 
the latter part of 1922, when, as far as 
insured values were concerned, it 
seemed to remain more or less sta- 
tionary, and will, I hope, materially 
improve, but this is uncertain, and any 
upward trend will not take place until 
the world’s commerce again resumes a 
more normal condition, 

“At present underwriting conditions 
are far from satisfactory due to the low 
value of tonnage and the complete de- 
moralization of the foreign insurance 
market, which has been willing to ac- 
cept risks at rates which leave no pos- 
sible chance for profit owing to the fact 
that the cost of repairs is still at a 
high level, being estimated at least 50% 
in excess of pre-war prices. In conse- 
quence we have not attempted to com- 
pete with the foreign market, but have 
endeavored to maintain fair rates and 
conditions consistent with good under- 
writing principles. . 

Syndicate “B” 

“At the last annual meeting reference 
was made to the new agreement which 
was about to be entered into with the 
United States Shipping Board for in- 
surance of vessels sold on the part pay- 
ment plan, which agreement became 
effective as of April 1, 1922. This 
agreement, as explained at the last 
meeting, removed from the purchasers 
of Shipping Board tonnage the obliga- 
tion of insuring in Syndicate ‘B’ the 
Government’s equity in vessels. sold, 
and left the owners at liberty to place 
their insurance either in Syndicate ‘B’ 
or in the world’s market as elected by 
the Shipping Board. 

“Owing, however, to the absence of 
any real demand for tonnage and the 
consequent small sale of vessels by the 
Shipping Board, coupled with the fact 
that the sales price in many instances 
was paid in full, Syndicate ‘B’ has not 
been active and we have at the present 
time but few risks covered in that 
Syndicate. 

“In view of prevailing conditions, and 
as the Shipping Board has not to date 
disposed of a large number of its ves- 
sels, and as the world’s insurance mar- 
ket continues to quote rates which we 
believe are far below cost, it hardly 
seems that a large volume of business 
may be looked for in this Syndicate. 

“Upon referring to the underwriting 
exhibits which follow it will be noted 
that the premium written during 1921, 
with which is included the last five 
months of 1920, has now been entirely 
earned, and it is consequently gratify- 
ing to know that Syndicate ‘B’ has 
shown a profit for 1920 and 1921 ol 


$484,843.96, or 71.57%, after taking into 
consideration all expenses, including 
paid and estimated losses, as well as 
expenses of operation, which latter 
amount to but 3.67%. 

“*My remarks in connection with the 
small amount of business done in 1922 
will be more clearly shown by the 
underwriting exhib t for that year, the 
actual result of which will not be 
definiteiy known for at least another 
year.” 

Syndicate “C” 

“The real activity of the Syndicates 
is shown, by the business done in Syn- 
dicate ‘C,’ which, as previously explain- 
ed, has endeavored to retain at fair 
rates an interest in those fleets in 
which it was felt a reasonable profit 
could be made, and decline fleets on 
which the foreign market quoted rates 
which would apparently exclude any 
hope of profit. 

“As was pointed out at our last an- 
nual meeting, the 1921 account, with 
which is included five months of 1920, 
must not be taken as a precedent. This 
can readily be appreciated when a com- 
purison is made of 1921 and 1922, and 
although the latter has not run off it is 
evident that the same percentage of 
profit made in 1921 will not be equalled 
in 1922. 
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The Home Insurance Co., New York 
59-61 Maiden Lane 
John 1363 








MEETING OF RATE COMMITTEE 
The actuarial and forms committee of 


the National Automobile Under- 
writers Conference held a_ special 
meeting last week at ths Hote 








ing exhibits which follow that the prof- 
its on the 1920-1921 business may now 
be considered as earned, the account 
showing a credit balance of $1,853,810.- 
25, equal to 34.27%, after deducting all 
expenses including paid and estimated 
losses, aS well as expenses of operation, 


which latter amount to but 1.68%. 
While the 1922 account does not at 


present show a profit it must be borne 
in mind that that year has not yet run 
off and that another year at least must 
go by before any definite figure can be 
known. 


Underwriting Exhibit December 16, 1921 to December 15, 1922 


“It will be seen from the underwrit- 
Premiums Witten. ....6.cccccssccsvcsers 
Return Premiums ......ccccssevecses 
SM | ee 
Less re-insurance premium .......... 
Less unearned premium reserve...... 
L086 TAYAIP TOSOPVE ..%.6.6icccessesvde 


Karned premium 


Total income 
Loss adjustment expense 
Losses paid 


Total losses incurred 
Commissions paid 


Total commissions 


Per. of 
Earned 
Premium 
$3,653,476 
296,144 
$3,357,331 
11,250 
$3,346,081 
1,352,967 
$1,993,113 
69,065 
6 S.ecaleakie $1,924,048 100.00% 
eee re eee ee $1,939,051 
ihanaa aie tons $35 02 
$434,229 
1,248,346 
ee 1,682,575 87.41 
$413,418 
73,673 
biaierw arses 487,092 *#14 25.32 
Se sdrapaiait 79,656 4.15 


Net expenses 
Total expenditure 


Debit balance 


Ce ee 





2,249,359 116.90 


$310,307 16.12 





100.00% 


** Ratio of net premiums to commissions. 
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Organized 1824 
UNITED STATES LLOYDS, Iac., 
ef NEW YORK, N. Y. 
Organized 1872 Incorporated 1918 


1-3 So. William St. 
AN 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


APPLETON & COX, Inc., Atterney 


ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Incorporated 1886 
THE TOKIO MARINE AND FIRE 
NSURANCE CO. 
LTD., OF TOKIO, JAPAN 
arine mt) 
Incorporated 


NEW YORK 








New York City to | 


Pennsylvania in 


clean up several pending matters of 
minor importance before the _ dol 
drum of summer inactivity, busi 
nesswise, sets in. The wiping of 
the slate clean of all routine 


matters in anticipation of the annual 
meeting of the conference in the fall 
will be the order of the day. Of un- 
usual interest, however, is the fact 
that Lloyd S. Day, manager of the 
Pacific Coast conference, and C. ¢, 
Wright, assistant secretary of tho 
Fireman’s Fund and a member of the 
committee, are here from San Fran- 
cisco and in attendance at the ses 
sions, mainly, they say, to renew ac- 
quaintances here in the East and in- 
tensify their contact with the Na- 
tional body. Assistant Manager C. R. 
Pitcher of the New York Department 
of the Royal, chairman of the actuarial 
und forms committee, prasided. 





SUPPORTS TAX CHANGES 





“Nautical Gazette’ Runs Article Show- 
ing Need For Passage of Profits 
Tax Measures 





That the failure of the New York 
legislature to pass the marine insur- 
ance tax bills is a serious blow to 
American marine underwriters is the 
view expressed in an article on marine 
insurance taxation appearing in the 
iatest issue of “The Nautical Gazette.” 
That shipp‘ng publication, in support- 
ing the idea of taxation on profits for 
marine underwriting says in part: 

Thus there was lost an opportunity 
of bringing about a reform. which 
would have brought the American 
marine underwriter and shipowner into 
a greatly to be desired closer Co- 
operation and of removing some of the 
insurance handicaps existing against 
American vessels seeking insurance in 
the American market. 

The desirability of passing a law 
which would relieve the marine under 
writer from this burden of taxation 
and place him on a tevel with his Brit- 
ish competitors is very obvious. The 
insurance company does not expect to 
make a heavy profit from its under 
writing business; if it can show a 
profit of 3% it considers itself fortu 
nate. Its real profit accrues from its 
investments. It is therefore only fair 
that taxes should be levied on the 
amount of its profits and not on the 
amount of its premiums. It is the in- 
tention to introduce the bills which 
would bring about, this reform into the 
New York State Legislature again next 
year, and sh"pping men should thn 
give their whole support to these bills 
which would enable them to place their 
insurance as favorably in this country 
as abroad and result in the, coordinat- 
ing of the American marine under 
writing business and the shipping in- 
dustry. If these bilis were passed in 
New York State other states would 
soon follow suit and the success of 
American shipping given a_ great 
impetus in that insurance handicaps 
would be removed. 





The New York State Association of 
Supervising and Adjusting Fire Insur 
anee Agents, often referred to as the 
“Old Association,” will hold its fifty 
first anniversary meeting at the New 
Saranac Inn, Upper Saranac Lake, 02 
Tuesaday. July 10. 
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Seek Means Here 
To Reduce Pilferage 


WEETING AT MERCHANTS’ ASS’N 





Marine Underwriters and Many Others 
Gather at. Request of National 
10V't; Hoover Behind It 





H. H. Reed, of Platt, Fuller & ‘Co., and 
several other local marine underwrit- 
ers were among those who attended the 
meeting last Saturday at the Mer- 
chants’ Association headquarters in the 
Woolworth Building to discuss ways 


ject and delegated Eugene S. Gregg and 
John F. Keeley, chief and assistant 
chief, respectively, of the Transporta- 
tion Division of the Bureau of Foreign 
and Domestic Commerce to conduct the 
meeting held Saturday. 

Annual losses by pilferage at the port 
of New York amount to several mil- 
lions of dollars. Hence the importance 
of trying to find effective means to 
minimize this needless waste and to 
curtail the criminal elements that carry 
on the continual stealing of cargoes. 





WHY SHIP 1S “SHE” 
Here are some of the answers to the 








FOREIGN—AUTOMOBILE INSURANCE 


Complete automobile insurance for persons tak- 
ing cars abroad. English policies written, unlim- 
ited in amount, covering British Isles and Conti- 
nental Europe at English rates. 


The Ocean Accident & Guarantee Corp., Ltd. 
114 Fifth Avenue 
New York, N. Y. 



































and means for improving the _ pilfer- bn a “Why do they call a ship 
’ to age Situation around New York harbor. ¢ " : . : - : ° 
on This meeting was called by the Bureau einen nt tried to steer one you oF 9: a eaecaaaaaa cannot live South African Judge 
ans Foreign and Domestic Commerce of Because it takes so tong to get them Whoever won an argument from Follows MeCardie 
va the United States Department of Com- ready to go anywhere them? 
0 merce. Nothing was done at this meet- | ae, ie ' , es ——? anon er 
tina ag except the introduction of a few 7 Rg ma almost as much ooting — they are held together with HOLDS AGAINST CERTIFICATES 
1ual ideas for the reduction of pilferage te ’ ee ee ee ee 
fall Anothe sed : - saw. Because they frequently toss their 7 a 
a —. nother meeting is expected to Ship’s gotta have its own way or It noses in the air. Must Have Marine Policies Themselves 
pact gees won't go. From “News From Home” to Satisfy Requirements of 
the In addition to the marine underwrit- Ships always come off the ways C. I. F. Papers 
C ers, ee — bre fifty representa- backward like the members of a cer- NEW HOME IN MILWAUKEE 
A lives of other business organizations tain sex alighting from street cars. Charles H. Yunker, president of the a 
th ‘ : , atic it ten tan , 
the present, including steamship, railroad It costs so much to keep one in Milwaukee Mechanics, has sent out FP Mo SS 
an: and commercial men. Herbert Hoover, operation. colored postcards containing a picture a ieitieieaien certificates were net 
ve Secretary of Commerce, has given his They are always calling at some of the six story building recently pur- strict le — substitutes Sn tha policies 
pod unqualified endorsement to this sub- place or another. chased by the company in Milwaukee. aaminaninn fixed P precedent for a re- 
in- a eg ae a ge ee ; : ——————= cent decision in a trial court at Cape 
Na- Town, South Africa, where a judge 
R. has held that certain consign2es need 
ent not accept delivery of thsir cargo be- 
‘al cause the shipping documents did not 
contain. among other things, policies 
a out of insurance. 
The goods came from the United 
State on through bills of lading from a 
Ww: | middle-Western state. They were in- 
sured in an insurance company doing 
business in this country and so, fol- 
lowing the general custom, certifi- 
rk cates were issued in lieu of the long 
a Has been writing accident insurance since 1864—the pioneer ! pect Beng on Pn sca aan steely! os = 
he Has double the commercial accident insurance business of any up by the refusal of the consign2es to 
ne > . ¢ : 10onor the papers presented to thm for 
he other company 1n the world. payment by the local bank. Suit was 
A Has been writing guaranteed low-cost life insurance since 1865. pce At a po tage 
or Has total life insurance in force of over two billions. did, however, recognize that certifi 
° : : : : "1: rate are i 2COr ith American 
ty Leads all insurance companies in volume of automobile liability —_ sata ceiaiaaac onic 
ch and property damage insurance. Following is a copy of a communtca- 
in P : tion received here by the Board of 
to Leads the world in all forms of employer-employee insurances. Underwriters of New York from Cape 
if : : on: Town: 
1e Had insured January 1, 1923, under group life policies, 509,462 ‘We enclose copy of our last respects 
st individuals, for $492,410,548. of 9th inst., and also a cutting from 
iu ‘ axe ‘ P the “Cape Times” of the 15th imst., giv- 
Has 56 per cent. more liability and compensation business tham ing the particulars of two cases 
W - « brought by the Standard Bank versus 
E any other company. p Samuel Newman and Samuei, Efroiken, 
; Has more than 100,000 employers of labor insured by compensa- ving en Se “4 eng 
‘ M Soa you. eé notice la 0LH Newma é 
] | tion policies. Efroiken pleaded that whereas the 
: Has paid for the prevention of accidents more than $10,500,000. pe Ng ae lige cc 
a Employees—Inspection Division—447. tached to the documents. We saw the 
r bank ourselves in connection, with this 
| Its motto in the Compensation and Liability Department is: = ae ar sgl os pre Be 
r pate P , peal Court, but, that they ar still 
> | An injury prevented is a benefaction. willing to accept certificatas of insur- 
- ee 1 1 ” ance provided that the contract men- 
l An injury compensatec —an apology. tions “documents to be accompanied 
, by imsurance policy or certificate of 
| Agents and Brokers, over 40,000. In addition, has 5,500 ticket insurance.” 
} agents. MARKHAM A VISITOR 
ne cums = . i j — ait " ee te George D. Markham, well known 
Has paid claims of over $346, 160,146. Has 75 main field adjusting Sh, Saute Gani ‘Wir eonen tele 
offices, with numerous subdivisions. No matter where you this week on his way to his summer 
travel in the United States or Canada you cannot get far from eS a, Ghat eee 
a service office of The Travelers. tion of Insurance Agents in Buffalo 
ry. . mT rr . . next August. 
lotal income of The Travelers Companies, 1922: $106,260,173. pit 
The largest multiple-line insurance organization in the world. ne 
FOUND—On William St.! 


Bright ideas used by 


successful Casualty men 


THE TRAVELERS INSURANCE COMPANY 
THE TRAVELERS INDEMNITY COMPANY 


Hartford, Connecticut 
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CASUALTY AND SURETY NEWS 








Position of U.S. F. & G. 


On Acquisition Cost 


BY HOWARD BLAND 


STATEMENT 
‘We Are Best Judge of Worth of Our 
Own Avents,”’ Says Company 
President 

In discussing acquisition cost, € 
liowurd Bland, president of the United 
lake idelity & Guaranty, said to 
agents in California that the position 
of that company has always been that 
the | . I. & G. is the best judge of 
the worth of its own agents and that 
no man or set of men should have the 
rigit to dictate to the company what 
COMUIMISS!ONS It ust pay to Ibs OWN peo 
ple as long a the company keep 
within the maximum limitations fixed 
lor production cost 

‘The proposit.on is unjustand unsound 
that merely becau of some purelty 
technical and arbitrai rule, an agent 
With a large volume of business shoud 
hol receive a much ConuMission as 
ome other agent perhaps not pro 
ducing as much busine and yet this 
is the inevitable result of the rules on 
the subject adopted by the Confersnce 
ol Comypani and approved by some ot 
thie tate nsurmanee departinents over 
our protest 

The omy possible justification for 
the existence ol rule limiting the 
number of general agents on a maxi 
mum commission basis in the respec 
Live states is that they will eventually 
result in a saving to the imsuring pub 
lc through lower rates. This can hap 
pen, however, only where there are no 
o-caled large supervising general 
ugent Take, for example, a Company 
doing business on the big general 
ugency basi thit is to say, the 
general agent having jurisdiction over 
one or more states, in contradist.netion 
lo the Company operating on the direct 
reporting agency basis having no 
uperv sing agent In the former case 
every piece of business received at the 


home office costs the company at least 
thie InaXimuin Commission, as the 
upervising agent rece sve this, even 
though his reporting agents receive con 


derably | While in the latter case, 
inless every agent receives the maxi 
Inuin general agent commissions, th» 
cost to the Company is Considerably less 
\gents are not all entitled to maximum 
commission because im many cases 
the agent neither does the work nor 
produces the business that would 
justify such payment, but certainly the 
question of which agent should receive 
luaximuin commissions is one for the 
oxecutive to decid 

“In the final analy the ruif#s, in 
sO far as they jim.ot the numbers of 
enera: and regional agents, redound 
olely to the benefit of the large super 
Vising genera: agent, for all saving in 
commission goes into ht pocket. The 
#reat mass of agents who actually pro 
duce the business are forced to accept 
reduced Commissions 

“It follows from what has been said 
that the need for limitation of acquisi 
lion cost is obvious, but equally appar 
ent is the injustece of promulgating 
stringent rules forcing the allocation 
of the items entering into this cost and 


limiting 
regional 


the number of 
agents.” 


general and 


23 persons are 
every minute; 1, 
every day: 


accidentally 
380 every 
19 OSS S00 


injured 
hour; 33,120 
every year. 


876,000 persons are under sentence of 
death by accident during the next ten 
years; 6,300,000 will die of disease dur 
ing the same ten years. 


Asks Auto Dealers Not 
To Sell Insurance 


SOUNDS A WARNING 


Pittsburgh Man Save Insurance Agents 
May Retaliate Against Motor 
Car Manufacturers 


431 Insurance 
Exchange 
CHICAGO 


DALZELL 


\n open Jetter to automobile dealers 
throughout Pennsylvania has been sent 
by Jolin A. Dalzell, Pittsburgh agent, in 
makes the argument that au 


retailers should confine their 


Which he 


tomobile 











145 John Street 
| NEW YORK CITY 








uctivities to the motor car business and 

let insurance alone. He also asks a re 

ponse to his letter, which follows: Ny 4 W 
“When the automobile dealer is not How : EK. Braniff ent 
tistied with the profits on the cars Up Insurance Ladder 

he sells, also on parts and repairs, but —- 

insists upon ‘hogging’ the commissions BEGAN IN HUMBLE MANNER 

on the insurance coverage as well, he Saat . 

is I fear, going a step too far. General Agency Now Has Premium 
“When 200,000 insurance agents and Income of $1,000,000; Now Has 

their friends throughout the United Ten-Story Building 

aniee taeare came oe pocin “n “A journey of a thousand miles be- 

fuse to purchase such automobiles gins with one step.” 

Whose manufacturer refuses to discon- So says an old Chinese proverb which 

linue the agency of those who practice is as true as it is hard for the young 

such greed. This also applies to those " ‘ ; : 

who buy stock in so-called insurance ™en of today to realize in any imme- 

agencies Who are incorporated as a dis- diate and intelligent way. 

vuise and are also known as finance From nothing—-save a willingness to 

agencies. work—at nineteen to the presidency of 
“The above remarks, much to the a general agency with a premium in- 

ge “i "Rian Ne at eee come of more than $1,000,000 annually, 

sales agencies, but a certain few are to the point where one’s name is flour- 

inclined to handle the insurance on jshed across the front of the largest 

their sales, much to the financial loss building in the largest city in the state 

” me et ARES: SARS ERM, and to a country-wide reputation where 
“If you are engaged in the business 


is chosen above thousands 
dent of a national 
all within 


i , as presi- 
of selling and One — as J , 
association of im- 

the space of 21 


as indi- 


repairing automobiles, 
slick to it, as should the man who is 
engaged in the placing of insurance on — portance 
automobiles; the latter should not par- 


years -is “a thousand miles” 


ticipate in the commission of automo- — \jqyal human progress is measured, yet 
bile salesmen, it began with “one step’-—one day. 

“If you are in sympathy with the That particular day was the one on 
full time insurance solicitor and are which Thomas E. Braniff, after a year’s 
igainst automobile dealers participat- apprenticeship in his father’s insurance 
ing in the insurance commissions, we agency in Oklahoma City, started in 
would be glad to have you advise us business for himself. With F. J. Mer- 
and shall give your correspondence the rill, a “greenhorn” as far as ‘the insur- 
necessary publicity through our various ance business was concerned, young 
slate associations. 


Rraniff on that day opened up a two-by- 
“L am sure a favorable 


expression four office and began the long up-hill 
from you will be appreciated by the journey which has led him to his pres- 
members of the Pennsylvania Associa- ent position of eminence. 
tion of Insurance 


Agents whose mem- 


eae .. Pioneering in “Indian Territory” 
bership is composed of fire and casualty 


pe : The date and place of his birth, his 
underwriters, who are affiliated with , at i ( ‘ 

the National Association of Insurance poymood, the fact that a pt Mt 
\gents whose membership is composed completing his high schoo! education, 
wr » Q ; ; . j fansag (Y \ , j 
of 10,000 local agents throughout the =” Kansas City, Mo., he followed his 
United States and which produce ap family to Oklahoma, then commonly re- 


ferred to as “the Indian territory” 


proximately 80% of all the fire and cas- 
5 dren ‘ ‘ F ence they had moved the year pre- 
ualty business written in this country.” ws ney 4 : 


s, do not interest the insurance fra- 
pa alates — ternity so much 








as the pages in the 
One person is accidentally killed diary of his life which followed that 
every six minutes; 10 every hour; 240 day when the shingle bearing the leg- 
‘very day; 87,600 every year. end “Merrill & Branift” first was 
An FIRE AND LIFE ” 
ES 
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flaunted before the eyes of the frontier 
village of Oklahoma City. 

These pages are a record of unusual 
perseverance — dogged determination, 
A country, unknown to him, unknown 
to casualty and surety officials and 
practically unknown even to fire under- 
writers was his territory. His early 
days were hard as is always that of the 
pioncer and a pioneer was he indeed, 
His was the unenviable task of the edu- 


cator,. Insurance as an absolute nee- 
essity was not a recognized commod- 
ily among the frontiersmen. In other 
words, the present-day readiness, in- 


herent urge on the part of the modern 
business man to protect his property 
was not already warm in the breasts 
of his prospects to help him. It was 
up to “Tom” Braniff to teach them 
the need and value of his stock in 
trade. To be an insurance agent in 
those days and in that territory meant 
traveling dusty country roads from 
early morning until late at night and 
preaching the gospel of insurance to 
busy, unsympathetic farmers whose 
pre-occupation with the single-handed 
fight they were waging against the 
forces of nature made them poor lis- 
teners and therefore poor prospects. 
Agency Connections—Slow But Sure 
At first the young agency had but 
the fire department of the Continental. 
Then, as talk of the integrity and ag: 
gressiveness of ‘Merrill & Braniff” 
grew in ever-widening circles, other 
companies began to dribble into its of- 
fice, slowly but surely. There were 
practically no casualty or surety com- 
panies and comparatively few fire com- 


panies admitted to do business in Okla- 
homa in those days with the result 
that the partners experienced some 


little difficulty in making connections. 
But, in turn and the due course of time, 
came the city agency of the Austin Fire, 
of Austin, Texas, (now the Republic of 
Dallas), local agency for the Farmers 
& Merchants of Lincoln, Neb., and fin- 
ally, by the end of the first year, gen- 
eral agency for the latter company on 
a mutually agreeable basis that, while 
the agents in Oklahoma still were to 
report directly to the home office, the 
further appointment of agents and sup 
ervision of the business was to be di- 
rectly under the firm of “Merrill & 
Braniff.” 

So ended the first year of the agency's 
existence, during which the partners 
had shared an $8 a month office with 
a merchandise broker. Their profits 
for the twelve months of unremitting 
toil amounted to $800—not altogether 
what might be termed a flaring finan- 
cial success. 

Meanwhile, though, they had built up 
for themselves a thorough working 
knowledge of the business and _ the 
needs of their territory and a reputa 
tion for steadfastness which was to 
stand them in good stead through the 
years to come. So that, viewed from 


another and sounder angle, that first 
year had been a success—and a flaring 
one at that. 

On the heels of their appointment as 
general agents of the Farmers & Mer- 
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into the newly-reorganized organization. CHECK FORGERY CLAIMS 
BI IST NESS=BI TI DERS And with this last change an accom- In eonnection with the recent stock 
plished fact, the pioneering instinct purchasing swindle an interesting de- 
Z: DEVELOPING pri ome is 9 ae Rom ga —- tail is the way in which the swindlers 
¥ and soon the “surety bonded first mort- lid t take the trouble to forge a sim- 
a Ls 5 -—T ’ peat phe Sos , did not ta rou rge a sim 
itn Fidelity and Surety Bonds, Liability Workmen’s rte ena rege oe a to the ilar signature of the president of the 
ry world at large—Tom Braniff, originator hank on which two checks were drawn 
; ‘Compensation, Automobile, Accident, Health, —along with the firm “Leonard & Bran- op ane stetiontby ‘same to that used 
ey Burglary and Plate Glass INSURANCE iff,” specialists in the real estate mort- py the bank. 
Py gage business. “Two of these checks were for $15,000 
———— APPRECIATE THE CO-OPERATION OF THE So, today, in the heart of Oklahoma nd were made out on the Safe De- 
r | tt B din dl C City a ten-story edifice, with a larger posit & ‘Trust Company, of Greens- 
assacnusetts on g an hsurance ompany se ite co pte P pense build- — horough, Pa. The signature of the 
ing In the state, rears its magnificent president was written on the forged 
BOSTON T. J. FALVEY, President head toward the open blue bowl of the pics A nat Gk ant coutnee tm ae 
Paid-In Capital $1,500,000 Write For Territory heavens—a mute monument symbolical detail to the president’s real signature. 
« Say yg ee the — Printed letterheads were used by the 
ae ; an le pianes of high endeavor an 3Wi rs ¢ , ake- 
ants came further recognition of steady growth which annually saw the commemorating to future generations at cng lls eo Borge - yen 
heir merit in the form of the recording premium income of the agency mount- {the achievements of “Tom” Braniff. in prince : al retraced ee rset The 
jepartment of the Continental and of ing, mounting, mounting—likewise its  gyrance pioneer of the State of Okl: = \ a — ; a perenne 
# pars : eae Sure ] ota 0 cla bank’s letterheads showed a_ capital 
tye American of Philadelphia. These reputation. homa enn ’ : 

‘ : ee a. and surplus of $500,000 while the let- 
thy tucked away in their office and Braniff Buys Out Merrill’s Interest Young man, do you recognize the  terheads of the swindlers showed cap 
red forth in es of new fields to Which brings us up to that now his- oral-—and its truth? “A journey of a ital ai surplus a $550 000 e 
conquer. torical spring of 1917—historical, from thousand miles begins with one step.” “The Beri sac ane hon paid six 
Equally Successful in Casualty and an international and national viewpoint, i eee elintene hie eomnitan wiite ‘i ‘ me dle 

Bonding Field because it marks the time of the United NEW OFFICES — , . _— 

; : Vtataa? ; as losses paid under the commercial 
Having worked up a substantial fire States’ entrance into the great World type of forgery bond cover checks 
isi 5 i i ad Jé re is ica re ic i is af oi : ae e : : 
ines, the agency turned its atten W ar and historical, particularly in this Fidelity & Deposit Comme Sransh at which ave seeetved fev: eeeelés ona 
tim to the then new lines of insurance story, because it saw the purchase of Salt Lake City; Will Establish ered and which afterwards prove to be 
-asualty and bonding. Its first con- Merrill’s interest in the business which Two Others Next Month foeserten ; ——s : 
nation in this field was as local agants the partners had built up by the ever- . pa 
inOklahoma City for the Southern Sur- aggressive Braniff and the changing of The Fidelity & Deposit has opened aR Ree 
ey. Soon thereafter, however, they the firm name to “T. B. Braniff Com- a4 pranch office Pi Salt Lake City. Sid- HEADLIGHT LENSES 
tok over the general agency of the pany,” as it is known today.throughout ney Fuld, formerly a member of the The blinding effect of glaring auto 
American Fidelity, of Montpelier, Vt., the country. firm of Bruce & Fuld, Inc, general Mobile lights is responsible for so 
ad the history of Tom Braniff’s suc- Along about this time, too, the Fid- agents for the company at Boise, many serious casualties and for fre 
ess in the field of fire underwriting  elity & Deposit discontinued the writing Idaho, is manager of the new office, Gduent fatalities on the New Jersey high 
repeated itself in his new endeavors. of casualty business. It was but a Bruce & Fuld, Inec., have been sue ways. To put a stop to this condition 
the Fidelity & Deposit, of Baltimore, matter of hours, however, before this ceeded by Walter S. Bruce & Co., Inc Motor. Vehicle Commissioner Dill has 

‘Md, had a branch office in Oklahoma vacancy in the office facilities was On or about July 15, the Fidelity & designated certain headlight lenses 
(ity which was not producing the filled. The Maryland Casualty, which Deposit will open a western exeeutive Which must be installed not later than 
amount of business which the company ormerly had been represented in Okla- office at Chicago and a southern execu July and he has ruled that automo 

t of busi hich th f ly had b 1 in Okl at vo and : luly 1 1 he | led tl 
thught it should be getting from that homa by the Skipwith, Jones & Furrey, tive office at Atlanta. The Chicago hile headlights shall not be of more 
source. All of which constituted yet general agents, quick to recognize its office wil) be under tihe direction of than 24 candlepower. These regula 
another step in Braniff’s progress. He opportunity, transferred this commis- resident v'ee-president James S. Bay tions will he rigidly enforced by state 

| was called to Baltimore by President sion to the Braniff Company. It is in- less and John G. Yost, of the home — inspectors and police. 
Warfield. Tom Braniff went and Tom teresting to note that along with the office. The Atianta office will be under ssi 
Braniff, as was to be expected, came general agency from the latter office the direction of resident vice-president The Federal Surety, of Davenport, 
back with a contract for the general came D. Neville Jones, an experienced J. Morton Morris, now branch manager Iowa, has opened a branch office in the 
agency of the company in Oklahoma bond man, and FE. H. Furrey, who at Louisville, Kv. We will be assisted Insurance Exchange Building at Des 
signed and sealed in his pocket. boasted an equally comprehensive by Fred L. Nesbitt, formerly assistant Moines. The office will be in charge 
Ensued a period of unsensational but knowledge of the casualty business, manager at Richmond, Va. of Charles DeWitt Fisk 
e e 
The Sign Over sixty years 
of Good Casualty Insurance of public service 
INCORPORATED 1860 
\ Ma fig ij 1 
. UNITED 
ND =Q))= * 
FIREMEN’S INSURANCE 
Guar antee and ‘Accident COMP 
), Limited aes ; 
Company. | MU WW, Home Office—100 William Street, New York, N. Y. 
OF LONDON, ENGLAND F. W. LAWSON, Chairman of the Board 
ages gt pn PERCIVAL BERESFORD, President 
UNITED STATES BRANCH GEO. R. PACKARD, Vice-Pres. 
154 South La Salle Street HERBERT W. ELLIS, Vice-Pres. 
CHICAGO M. B. YATES, Secretary 
F. W. LAWSON, General Manager HENRY A. KNABE, Asst. Secy. 
The company of “super service” is not a name that has Over sixty years of public service faithfully performed 
been “applied” to the London Guarantee & Accident. It have established the United Firemen’s as an institution 
is a name well earned in more than fifty years of close of utmost dependability. An old reliable company writing 
co-operation with its agents. Fire, Tornado and Automobile Insurance. 
rr ee = ————_= 
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Owners’ Protective Insurance 





By a Representative of the General Accident 


Protective Public Liability insurance 
for owners and principal contractors is 
one of the public liability lines which 
is just coming into its own. The cov- 
erage afforded has been none too gener- 
ally understood nor has the need for 
the insurance been fully appreciated. 
One thing that has contributed to this 
lack of understanding has undoubtedly 
been the looseness with which the 
term “contingent” has been used. 
There is, of course, no such a thing as 
contingent liability. Liability for in- 
juries to persons, not employes, must 
be based upon the breach of a duty 
owing to the. injured person. If the 
owner or general contractor is guilty 
of a breach of such a duty and thereby 
a person is injured, the owner is liable. 
If he is not guilty of any breach of duty 
he is not liable. It is therefore of ad- 
vantage that this coverage is coming to 
be termed “Owners’ or Contractors’ 
Protective Liability Insurance.” 

An owner maintaining a building or 
even a vacant piece of ground is, of 
course, under a continuing obligation to 
the public, for the neglect of which he 
may, at any time, be liable. This haz- 
ard can be covered under any ordinary 
general liability policy, but such policy 
does not cover the property while a 
building is being erected thereon, or 
extensive repairs being undertaken. 
Similarly a contractor is liable for ac- 
cidents caused to the public through 
prosecution of work he has undertaken. 
This hazard is covered under a con- 
tractors’ public liability policy, but that 
policy covers only work performed by 
the contractor and his employes. There 
may still be liability assessed against 
the contractor because of accidents oc- 
curring on account of work sublet to 
subcontractors and this would not be 
covered under the contractors’ pubiic 
liability policy. 

Fills Important Gap 

It will be seen, therefore, that there 
is a gap which these better known 
liability policies do not include. The 
owners’ and contractors’ protective in- 
surance is designed to fill this gap. It 
is therefore a very essential form of 
coverage. There may, under a con- 
tract, be either of two conditions pres- 
ent. First, the owner may furnish the 
materials or, second, he may furnish 
no materials. Formerly a_ separate 
rate was provided, which was higher 
or lower according to whether he fur- 
nished or did not furnish the materials. 
The premium is based upon a rate per 
$100 of the total cost of the work let 
or sub-let. 

There is one feature of the under- 
writing rules which have been adopted 
for providing for the protection of the 
owner and general contractor which, in 
the opinion of the writer, has no log- 
ical basis and for the adoption of which 
no valid reason can be advanced. This 
adds measurably to the difficulty of a 
sensible discussion of the coverage in 
question. This feature is the rule ap- 
plicable to so-called “Cost Plus Con- 
tracts.” That is to say, if the agree- 
ment between the owner and the gen- 
eral contractor calls for payment to be 
made on the cost plus a percentage 
basis, instead of a straight contract 


price, then the rule provides that the 
company carrying the contractor’s pub- 
lic liability and the compensation in- 
surance can add the owner as an addi- 
tional assured to both policies without 
any extra charge. The reason given for 
this rule is “that it may be assumed 
that for insurance purposes the rela- 
tions will be those of principal and 
agent and that the employes of a con- 
tracting agent, under such circum- 
stances, will be held to be employes 
of the principal.” The great difficulty 
with the reason given is that what is 
stated in it is not a fact. The relation 
of principal and agent does not exist for 
insurance purposes nor for any other 
purpose, nor are the employes of the 
contractor the employes of the owner. 
The legal relations of the parties and 
their relative liability in the case of ac- 
cident have not been changed one iota 
by the method of payment provided in 
the contract, yet, in one case the owner 
can be given the coverage free of 
charge and in the other he must pay a 
substantial premium. Undoubtedly, 
this condition has added to the difficul- 
ties the agent encounters in selling this 
business. If, in one instance, the arti- 
cle is of so little value that we give it 
away, it is difficult to make a client see 
why we should charge him for it the 
next time. 


Emphasize Protection Against Court 
Costs 


Notwithstanding all these unneces- 
sary handicaps which have been placed 
on the business, it is still a line that 
it is well worth while to develop. In 
order to convince prospective clients of 
the need for and value of this insur- 
ance, it is usually necessary to state 
hypothetical circumstances under which 
the owner or contractor may be, liable, 
although it should be carefully pointed 
out that one of the functions of this 
coverage is to provide for a legal de- 
fense against claims brought, even 
though thay are not well founded. It 
is not uncommon for a negligence at- 
torney to include as many parties de- 
fendant as can be done so that if he 
fails to secure judgment or collect dam- 
ages against one, he has other possi- 
bilities to fall back upon. ‘The trouble 
and expense of investigating a claim 
and providing a legal defense alone are 
sufficient to make this insurance valu- 
able, but there is a very real liability 
against which protection is afforded. 

The most obvious cases are those 
where the owner furnishes naterials. 
These may be so placed as to constitute 
a nuisance and to endanger the safety 
of others, but where no materials are 
furnished there are still hazards. As 
an example, a large building was re- 
cently being constructed and the work 
had proceeded to a point where the first 
and second stories were substantially 
finished, although a considerable 
amount of work was still being done 
by the general and _ sub-contractors 
above that point. For some reason 
which could never be accurately deter- 
mined, two or three large windows sud- 
denly fell outward to the sidewalk one 
day, more or less seriously injuring a 
number of people. Here was a case 
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Announcing another 


SANDWICHEONETTE 


The Ideal Summer Luncheonette at 
98 FULTON STREET 


(South East Corner William Street) 
One Flight Down 


For discriminating business women and men desiring best 
of foods and extreme cleanliness. 


Same highest quality foods served that made the Sandwich- 


(Phone Beekman 6508) in Subway 
Arcade, Basement 110 William Street. 


Our specialty—Sandwiches”—the best in New York, all 
freshly made while you LOOK from the finest foodstuffs 
obtainable, and include fresh, crisp lettuce and choice of our 
famous Relish, Russian, Mayonaise Dressings or Mustards, 
Also—Salads, Hot Dishes and real home made pies, pastries, 


Finest Coffee with pure unadulterated cream. Grade A milk 


If too busy to come send your messenger or phone us. 
Lunches, including Hot or Cold Drinks, put up for service in 
your office or home with no additional charge. 
PHONE BEEKMAN 8271 
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where there was no possibility of at- 
taching liability to anyone other than 
owner. In some states, at least, it is 
held that the owner owes to the em- 
ployes of any contractor working on 
the premises approximately the same 
duties that an employer owed his em- 
ployes prior to the workmen’s compen- 
sation laws. Therefore, a condition 
may be created by one contractor which 
exposes the employes of another con- 
tractor to danger and, in such cages, 
if the injured so selects, he can pro- 
ceed against the owner at common law 
instead of demanding compensation 
from his employer. Also, there are 
cases which hold that where the work 
is inherently hazardous or where, if 
not inherently hazardous, the effect of 
the work is to create a condition dan- 
gerous to the public, the owner may be 
liable for accidents caused thereby. It 
is clear, therefore, that these policies 
protect the owner against a very real 
hazard. 


It should be borne in mind that not 
all companies’ policies are precisely 
alike and that the extent of the cover- 
age afforded varies somewhat. Ordi- 
narily tha owners’ protective policy 
may be written without any other ac- 
companying insurance, although care 
shouid be taken not to depend upon this 








HOME OFFICE, 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


Chartered 1874 


PLATE GLASS INSURANCE 


RELIABLE AND ENERGETIC AGENTS WANTED 


as the sole means of coverage if the 
assured does any of the work himself 
or has any of his employes about the 
premises regularly. The contractors’ 
protective policy, however, should not 
be written except concurrently with 
contractors’ public liability and work 
men’s compensation or employers’ liab- 
ility insurance. 

It should be remembered that liabil- 
ity business as a whole is a compara 
tively new business and that its scope 
is rapidly widening. Changed condi: 
tions bring about new requirements 
and the insurance man must be the first 
to perceive the need for additional lines 
of coverage. 





PAYS MRS. W. HAYWOOD $5,500 

Mrs. William Haywood, wife of the 
District Attorney of the United States, 
has received about $5,500 from the 
Globe Indemnity in settlement of 4 
claim arising out of a loss of jewelry 
and wearing apparel. The two ser 
vants who stole her property have beet 
apprehended and placed on _ bail and 
about $7,000 of the stolen property has 
been recovered. The payment of the 


$5,500 was made after the investigation 
by and at the advice of Harold H. 
Richmond, in charge of the burglary 
claim department of the Globe. 


47 CEDAR STREET 


S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y 
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GENERAL C. & S. REPORT 





sualty Re-Insurance Company Im- 
proves Condition Insurance Depart- 
ment Report Indicates 











The General Casualty & Surety Re- 
surance, formerly the United States 
mnch of the Norwegian Globe, is now 
a fairly satisfactory condition finan- 
july, according to the results of an 
gamination just completed by the New 
wrk Insurance Department. The Lan- 





yen the active manager since the resig- 
wion of Robert Van Iderstein and 

\$. Boyd as president and vice-presi- 
jat, respectively, last year when the 
qmpany first showed signals of dis- 
{e8S. 

No new business was excepted after 
ie change in management. Last year 
ie net premium income was $1,633,426 
ai losses paid $2,874,040 and $630,847 
i commissions. The financial condi- 
im of the company on December 31 
jst as disclosed by the report was: 
ial admitted assets, $4,636,445; total 
bilities, $3,677,683; and a net surplus 
($158,761 above the $800,000 capital. 
fhe liabilities include a reserve for 
mpaid losses and expenses of $2,726,- 
4 and for unearned premiums of 
(i4,833. Salvages reported by the ced- 
ig companies on accounts or loss bor- 
freaux pending December 31, and 
dace paid to the General amount to 
$06,668; and the examiners further al- 
wed credit of $199,500 on salvages 
uistanding. These recoveries mater- 
ally helped the position of the com- 
wny. The reserves are now brought 
upto the standard of the insurance de- 
partment. 

The underwriting loss on three years’ 
operations was $973,869. The high loss 
ratios were on fidelity, surety, accident 
and burglary business. 


MEACHAMS WITH INDEPENDENCE 
Managing Accident and Health Depart- 
ment At New Times Square 
Branch of Company 





The famous Meacham Brothers, for 
years among the largest writers of 
health and accident insurance in the 
country, but writing other lines as well, 
are now associated with the Independ- 
ence Indemnity at the Times Square 
Branch which was opened recently. 

There are three brothers in the 
Meacham Agency, Thomas W. being 
president; George W., vice-president; 
and Harry W., secretary and treasurer. 
Heretofore, they have been writing 
mostly for the Fidelity & Casualty. 
George W. writes a large line of life 
insurance as well as accident and 
health. 





MOONEY ON CREDITS 

W. L. Mooney, vice-president of the 
Aetna Life, writ‘ng to the Insuranca 
Brokers’ Exchange of San Francisco, 
said recently: 

“The question of fixing a limit of 
credit and the elimination of the 
practice of returning poiicies for flat 
cancellation is one which requir2s most 
careful cons‘deration and is being 
given a great deal of attention by all 
company officials so far as this com- 
pany is concerned. We have always 
had definite rules in regard to credit 
and our agencies must operate within 
those limits. We have also made it a 
practice to make a most careful survey 
of the business returned ‘not wantad,’ 
and are endeavoring at every opportu- 
nity to eliminate such wastage as oc- 
curs in that manner.” 





W. L. Barnhard, publicity director of 
the forgery bond department of the Na- 
tional Surety, gave a talk on June 19, 
before the uptown Lion Club at their 
luncheon at the Hotel Marie Antoinette 
on criminal psychology. 


KILLED IN PENNSYLVANIA 





Amendments To Compensation Law 
Lengthening Payment Periods and 
Increasing Weekly Benefits 





The amendments of Senator Joyce, 
Wilkes-Barr*, to the Pennsylvania 
compensation insurance law wer: 
killed by the Pennsylvania Legislature 
on the last day of its session, Thurs- 
day. June 14. The amendm2nts were 
passed by the Senate after a hard 
fight, and lost in the House by a small 
margin after they had been made a 
special order of business. 

These amendments were a radraft of 
an earlier bill which Senator Joyce 
had presented at the request of labor 
organizations of the State, to super- 
sede the present law. They proposed 
a reduction from ten to seven days in 
the waiting period before compsnsa- 
tion was paid; lengthened the period of 
payments; increased the maximum 
weekly payment from $12 to $15 and 
the minimum from $6 to $7; added to 
the list of compensable injuries and 
inciuded industrial diseases in the list. 
Another amendment to increase the 
rate of compensation from 60 to 64% 
of the weekly wage, was defeated 
earlier in the sessfon. 

Several other minor amendments to 
the compensation ‘law were passed by 
the session, including one to increase 
the payment for fun2ral expenses from 
$100 to $150. 


ACCOUNTING IN INSURANCE 

An agency superintendent of a cas- 
ualty company recently received a let- 
ter from one of his agents requesting 
a flat 20% commission on all his ‘cas 
ualty business stating that he made the 
request because it was much easier to 
figure out his balance. With the pres- 
ent rates which contain fractions he has 
found it difficult to balance his books. 











MORE THAN 
$28,500,000.00 


has been paid to Continental pollf- 
cyholders or their beneficiaries as 
indemnities for loss of business 
time by accident, or for accidental 
loss of sight, limb or life, or for 
loss of business time by sickness. 


_ In every city of the Union and 
in Canada we are protecting many 
thousands of business and profes- 
sional men. Continental Accident 
& Health Policies SELL and stay 
sold—Good openings for the right 
man. 


Contmental Casualty Company 


H., G. B. Alexander, Pres. 
General Offices: Chicago, U. 8. A. 
Canadian Head Office: Toronto, Canada 





























PAY LOSS QUICKLY 

Within twenty-four hours after the 
loss in connection with the holdup of 
the City Service Taxi Co., which oper- 
ates the Mogul Checker Taxi. Co., the 
largest in the city, in which ten thugs 
fot away with $287,168 in cash, the 
Globe Indemnity had the loss paid. 





ADOPTS RATING PLAN 

The Compensation Rating & Inspee- 
tion Bureau of New Jersey has adopted 
the revised experience rating plan for 
workmen’s compensation risks in New 
Jersey and is to become effective as 
to all policies subject thereto which 
attach on and aftier July 4. 


WILL ISSUE NEW A. & H. POLICY 
The New York Indemnity is getting 
out a new accident and health policy 
called the “Empire.” It is being de- 
signed to meet the needs of business 
women as well as business men and at 
a low cost. 
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Head Office: 








Philadelphia 
CHARLES H. HOLLAND, President 


METROPOLITAN OFFICE: 
136 William St., New York 


Benjamin Sturges, Res. Vice-President 
Nat. W. Troutman, Res. Secretary 


ITS 


BROKERS WHO DO 
recognize and appreciate this friendly atmosphere. 


CASUALTY 


ITS AGENTS IMMEDIATELY 
COMPANY AND FRIENDS OF EACH OTHER. 
they will confirm this. 


This Company Maintains HUMAN RELATIONS 
With Its Agents, Brokers and Policyholders 





THE INDEPENDENCE INDEMNITY COMPANY STARTED ON 
THE BASIS OF FRIENDSHIP. 
coterie of friends. 


STAFF REGARD THEMSELVES AS 
WORKERS RATHER 
EMPLOYES, as visitors to our offices can testify. 


THAN 


BECOME 


BUSINESS WITH 


NOW; THE COMPANY DESIRES TO MAKE A FRIEND OF 
EACH POLICYHOLDER, by scrupulously living up to every 
obligation, by meeting him more than half-way, by causing him 
to feel that its indemnity is a guarantee of good faith to protect 
his rights and interests. 


It was organized by a small 


FRIENDLY 
MERELY 


FRIENDS OF 


ITS AGENTS quickly 


SURETY 


CO 
CORPORATION 
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Ask them; 
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Tie Daily Report-in general use 
today-was devised and introduced 


to the insurance business in1866 


& 

by the NewYork Underwriters~ 

Agency--- 

HE inventor who can simplify a manufactur- 

ing process by the creation of some mechanical 

device that increases efficiency of production is 

considered a public benefactor. His invention 

contributes materially to the progress of the in- 

dustry, and passes on to the consumer the advan- 

tages that are gained in the way of better quality 
or lower production costs. 

When in 1866 the New York Under- 
writers Agency devised the Daily Report and 
put this form to practical use, it did for the 
insurance business exactly what the inven- 
tor does for the industry to which his in- 
vention applies. Simplification, greater 
accuracy and better underwriting resulted. 
All of these obvious advantages reached the 


policyholder in the form of prompt and 
efficient service. 


New York Underwriters Agency 


A.&JH.Stoddart 
100 William Street New York City 


de > The New York Underwriters Agency is an insurance underwriting headquarters that is repre- 
psa f —ar sented in all parts of the country. Since 1864 this General Agency organization has yu 
‘ a factor in the economical distribution of insurance protection and it has endeavored™%o 

merit the position of leadership that it occupies today in the insurance world, 
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